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“Retailing is simple but it ain’t easy.”

Sam Walton, founder, WalMart
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(Basic Knowledge of Retailing)
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AUNUIBVDIN15ATUAN (Retailing)

N13A1UaAN mnehe AanTsunegsianineltestunisvedus wazusnsliunguilnaite

Iduuyana ldlunseuass viseluaiuseu (Berman and Evans, 2001: 3)
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wazdnwgnAliegnadils Tngnisldlusunsumsimuanineg1eseliles (Hasty and Reardon,

1997: 10)

nsiUan naneds nguvesianssumegsianiuyamliduauazuinisineliunguilan

wieldausnseldluaseuns (Levy and Weitz, 2001: 8)
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gavine lneniguslnaazdedud e lulddiudnldladunisldiiiessia (Stanton, Etzel and

Walker, 1994 : 667)
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Retailing consist of those activities involved in the selling directly to ultimate consumers

..... Cundiff and Still
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UslnAranuwed wasasaunds (gaan Iaesnvuasanaa lyeviey, 2538: 198)
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M5AUEN mneds Aanssusng 9 MAsdesiumsuedudviieuinsidivguilaaay
qmﬁwﬁamﬂ%’@i’mﬁd (Stern, El-Ansary and Coughlan, 1996 : 50)

M3FIUAN snes Aanssusing 9 MAsadesiumsmeaudmieuinislensauniuilan
augavne Lilenslddrusuarlilvifunsldiiessia (Kotler, 1997 : 563)
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AUKUNBVDI3UAUAN (Retail Store / Shop)
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AMUNNgYRINaA1UAN (Retailer)
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Unigque characteristics of a retailer:

1. The retailer’s interface with the customer is service-based.

2. Retailers sell small quantities of items on a frequent basis.

3. Customers feel comfortable as the retailers provide convenience in terms of
location of the shop, types of payment and different credit facilities for Buying,
range of merchandise and after-sales support, etc.

4. Retailers offer — selection an assortment of merchandise related to the target
market in order to provide choice.

5. Retailers trade with general public (whereas wholesalers may district the
general public from Buying from their warehouses).

6. Retailers normally charge higher unit prices than a wholesaler.

7. Aretailer’s pricing policy is simpler than that of the wholesaler.

Characteristics of Retailing
1. Direct Interaction with Customers.

2. Lower Average Amount of Sale Transaction.
3. Point of Purchase and Display and Promotion.
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11, Msdpmvinaiisg

12. MslANEEAINATUTUIA

13. U83aU1@1INNNTAAN

14. mMslénagnsngenaneiusunuunIsaslInveduslan

Buying: A retailer buys a wide variety of goods fromdifferent wholesalers after estimat-ing
customerdemand. He selects the best merchandise fromeach wholesaler and brings all
the goods underone roof. In this way, he performs the twinfunctions of buying and

assembling of goods.
Storage: A retailer maintains a ready stock of goods anddisplays them in his shop.

Selling: The retailer sells goods in small quantities accordingto the demand and choice of

consumers. He employsefficient methods of selling to increase his salesturnover.

Grading and Packing: The retailer grades the goods which are not gradedby
manufacturers and wholesalers. He packs goodsin small lots for the convenience of

consumers.

Risk-bearing: A retailer always keeps stock of goods in anticipationof demand. He bears

the risk of loss due to fire, theft, spoilage, price fluctuations, etc.
Transportation:Retailers often carry goods from wholesalers and manufacturers to their
shops.

Financing:Some retailers grant credit to customers and providethe facility of return or
exchange of goods. In somecases, home delivery and after sale service areprovided by

retailers.

Sales promotion:A retailer displays goods. He carries out publicitythrough shop
decoration, window display, etc. Hemaintains direct and personal contacts withconsumers.
He persuades consumers to buy goodsthrough personal selling.

Information: Retailers provide knowledge to consumers about newproducts and uses of
old products. They advise andguide consumers in better choice of goods. They

alsoprovide market information to wholesalers andmanufacturers.
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1. unUeymilvignen 3. wilaldauidn / Wweunleensunl

2. ALARIYAIULAITI 4. fvuns1Adusssy

5. Useudaiian

Parking Localization and
Phone access convenience 50
<A
Internet ) Fast service
Save Your

Qperating hours Cust o' Tine
Availab¥ty of merchandise
Search, in-stcre movement 3 Retailer as All under
and purchase convenisnce % aplaceof onre roof?
\ 4 perceived tl;of a‘cenaln
Solve Your sclution Specialty - et omuD
; Customers’ Problems store? For a specific
Non-transparent prices é' = 2 \ jmuboriprobl{m
cause psychological cost i i
psycholog ot ‘he Fakost Availability of merchandise
No hidden cost 5 (Not the Lowest] Prices I I
Value and communicate
total customer experience j Retalllng
Mix Provide accurate Navigation

information

Closeness
Trust
\ Fairness ¢ Appropriate Toilets
Personalization engagement physical space Places for
design, equnpment laxat
Treat Customers and g Joraxation

with R-e-s-p-e-c-t =
Cleanliness

i3

Connect with Your
Customers' Emotions

Atmosphere
Competence

Courtesy

Viel trained staff

Authenticity

Status and communities building
Fair treatment Transparent

cies
gt No discrimination

e —
Giving and getting

Inspiration

Escape from reality

Price dossn’t speak to heart only to reason
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(Retailing Business)

Retailing Business is a firm which sells goods to individual customers .....

(Collins English Dictionary)

Wonluunyl 2 U Usenaume AnudiAyesgsiaA1lan dsennues
n13A1Uan Usstnnveadudivan anuluuivesgsnadiuan uazn1msuvesgsne

Auanlulseinalne

ANEIAYVRITIAARIUEN

As the final link between consumers and manufacturers, retailers are a vital part
of the business world. Retailers add value to products by making it easier for

manufactures to sell and consumers to buy.

v
(% v

TuginUszdriuvensmniulifeamuiunisiudnaasanal Wudwseen aantiuaziiu

Sruduandiognnuunuids AtATIUAINENIUIAEN 1Y NIULS WHeAE FaLTY AuTafnTTy

= o

FuAdnvunaluged1aineassndun gudnisan viedwazainge Ay §3NITINAIUENT

(%
v A

ANNEAyTsanansaasUlaeal
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IS

o a v = Y a 4
mmmﬂzy,maaqsnalmﬂaﬂmaﬂduﬂmﬂuqﬂma

1. ¥reliuslnaau1saiengeduAlinuaIufeIN1UeInNLed AEAINAUIULAL
Usgndanalunisidunig
2. lpsutayangnaediediudud 35015l nstngeinwm

¥

3. Juilapanunsadeduslalusausendaainnagnsiusaivesgsnaduan

54

ANUAtyaNGn

1. foyansdeuaryenviy vilisuauaeIns musalleuvesuslan

Y

LY a

2. atvayunsnanvualng wagsiuimundudlnl q ageaieassa

a A 0

AR vasgsRaAUaninayuyY

9

1. aseAnuaseylviiuyusy

o

2. asnAnuduiussuRsiayu

3. Uszmnsluguoudisngld 1nsgiunisnsesinfivy
o o a 4 a A o/
ANMUAYvagINAAIUaNTneadAN
1. 1finN13919914
2. Sganansedanun8launniu
FruruduaUaniuin azlin1sdreau audlowi Sguiadaiuniglauiniu Wkuly

WawUsewe Insnaaundu aseenuasyiiiuguoy e wasesegialagsiy

Usennuaen1saiuan

msiUaniivangyszinmn duediunanildlunmsuisssian lagialy msmuan 4 3

UseLan Ao
1. nM3AUanLUUTSILA (Stores Retailing)
2. Mspuanuuuliiisua (on-stores Retailing)

3. 89ANSNYINN1SATUEN (Metail Organizations)
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1. MsAUAnuUUREIUAT (Stores Retailing)

1.1 Specialy stores %39 S1uAUANANIZDE

& v I A A v a v ' | I ¥ v P a I v

Wy umuaniuvneduaanizage wu susenkd  $S1uesendsu $1uan
v 1 v v = v =1 v v 1 dg’ v Y v Y] 4%’ dl
Tanneasne ety Huvegunsalivg Suaivaiingrguiaunsusuulmivadeduie

1 U U ¥ ¥ =l L 1 ¥ 1Y v o %3 a v a d‘ d‘ dy a ¥

watuduiuAUdnaivlnild winiededndauaznginssuduslnafiwdsuluaeduaily
AugNMsmMuwInlvg ynlvivsinuantesadluiguiu

1.2 Department stores %30 WIIETIWAUAT

Jududvdnuuelng anwamgusiliuinisasuasu vedudiasunnissan
Tngdnudaluwnunuaznuiavyvesdudegadaau ilignAmaynauiusasmaumanlunis
& o v Y] . ez a ¢ v 2 2 Ao
HoduAludnwg One-Stop Shopping wenanilluuiinaudnisiauialyg Badunnwes
PETTNAUAGITFIBIUILAIUALAIN KALNINTTUNINUIENALANUNTAVIN A AUITANIATOUAS?
aunsaliusslevilangnansuises Jadulszamiudvanilasuanudevanaulneyanis
< 1 a < o 1 v [ v a [y I3
Juegeas dimsvengarvieenididudmuiuann wu adunsa 1sludu nezuead

1.3 Convenience stores #39 31UATAINTD

Juswdadnvwadnivaungleuunisdanistiduduadanadelnd iy
ANUALAINTIAUNTNANAS TAIVIDIUIULIN  WAZUAUSNI5Aa0R 24 Tl FUANTNIVELEU
UseLnne1ms 1n3eeny aurgulnauslan ausinufeInIsToRuULsIiIY SuAUsennille
Ygedndumannuiudvinvuinidniililagondeguuuuiazein asain 1n159anIsh
amwatlvsngauiuaugulng

1.4 Supermarket %30 GQ‘LJL‘LJE)%mt,ﬁm

[ 1 a

Y ao & Y 1 a v Yo & o A |
AMUUIYAUAININNUU IWLLﬂ au@qﬂﬁgl,ﬂﬁ/]a']ﬁqﬁLLﬁgeﬂaﬂi%QqLUUIUﬂﬁjLﬁau GiehY)

TnaIududiidmlsi siesuimsegnannu anarmgande Tiuilinn dhagidenrinad
TndiAssiuiiegende ieegluidumansiasiisnneauazmnludumanduiu wiuguies
wdiinvunelvgiduusunuilduihassndud dagtuiinsuendudadudassieuvy Stand-
alone 1y ioUdguieasuniiin wneduwunyulesunsinaluisassnauddunsawazlsTudu
Jagunennisuinistaediusem seusa 1o lea veuwsoswaundugionulvg wuveneaiw

& g ! [ v
Wukuu Stand-alone YIRAFUNW LLESANIININ
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1.5 Super center 30 Superstores %30 Hypermarts

%30 Discount Stores ¥1eduaAsUNNUTELAN Tduleurgsinignnniu (Everday
Low Price) nispanvigluliuiugs dlsdeniigen ldwuusniswarainungns dawdns

1@ 1% ¥ A ado w %9 a a v a Y] 1
amuge  widudssinuedvanniaslasuanuieunaziidnnmsivlngeantudagiu wu
Tesco Lotus, Big-C, Makro #wisnuailiuiudvaniniovulnglaedausemaniiningadug
maenanvigiuInaginatgssuunisatlaniau wagvinliiuarvanassaulnglasunin
a
\@eviney

1.6 Category Killers 1Jun1sWaIuIu191n Specialty Stores agfidumunaiiies
anewdnduainenaiasunnUszan nesdve Wususudnvuiangfiniuvedudians

1 1 a Y o w [ ¢ [ v 1 a ca

nau Wy wsedlddinnu Janaunsaliferfiuinuanusisazeaiu waziesadldlii gunsalfm

a1faautIugLazaUlassulunsiamduaianizngy Ivihlvaunsadnauedudle

a d’c ¥

ASUAIU 519N wazdeluIn1snden1su1ednede Wy HomePro S1umIUaNIg U A1U

gUNIalumIU 1y wagd@uA DIY (Do in Yourself) Power Buy $1um1Uandum1uszia

wsosldluifin Makro Office Center S1malaniganenansinmigunsaldntinau

° ° P Y I3 =~ = A o
YN9R151 LUNY IO NYITIUAIUANDDNUY 11 USELAN §13UNISLIUNYDN1INU

TUthaantes fe

1. SuAvvaUAIaNIZeEN (specialty store)

Eufrvredudanizedns (specialty store) ¥38138n71 ANNN0O3 AaLaes
(category killer) \Jusuduaniivnsdusanisesafivsesaie $ruv1egunIaling
Suyresearin Suuneided Suvioeieanss Suveaents Suviglonsy Surnpvunils
Hugu udusvinniiesaneduduiieedaier slader uituuu e Saduvdedisvels
Lﬁaﬂmummﬁgﬂﬁﬁmms Fg1ady S1UTBWTINUIN Srumilideninua Huduy

2. ¥ NETINAUAT (department store)

Wudruarvanvuialug vnedudinatgussinnuatgvidasiutuy Tn15uUs
Audnoan UuULHLNANMIANYAUA T,@aﬁuﬁﬂﬁagﬂuawwémﬁmsﬁlﬁmﬁu Aaggndalisauriu

vIelnafiu Neilivelinisdninedusn nisdauasunisvig n1sliuinisgnal wazn1sAIuANNIT
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[

91e 1Wuluseanuazainiaziussansaan auaindmuieinaziduduainiainusiuaiey

2 ¥

AMANA 51A189 dazdundu iFenawuulazas1duAINInuIY auAIManYes1uy
assndudnaulng laun @erndnsagy degeiumuanuuuil wu wunsa lstudu usy
6 ¥ . .
3. AULNIIAIATUNAT (shopping center or shopping complex)

a 1%

AUGNIIAIATUIASHRRIUINTHIINsasIHANAT DugshadUanildtuamu

Y
Ao a

Aoudnsgs nelduuafediliuinisasuiuunniy fuilanaunsnidendedsiidosnisldly
a01UTIuiaRE) (one stop shopping) NaMmAeD wWeaNINAEdMsaTINAUM LAz UALET Sy
wvaatuiia L aduaun audomsvunaing waslssnineunsidilsaeg ilvguslapaiunse
Futetovasmuglufumamenusudislundontu 1wy westoad snyyases Srouauaas |
4. SUATINIMT (supermarket)
Juiudvansuelngiinedudgulanuilnaiidndudedinl s fudunan
Tnglinnuddafinnuan il wazanunainuanevedans audfiviediulng wn emis
an ensnsziles vestuazdssudunldluthu 1wy in3esquine gunsainsiens [Wudy
wlaviglunisvedudiazidunisvigliigndiuinisnaes (self services) il
ansanedudlslunmgninzldanmliiieieriumsiadnaunesenlulaeialuud
fnasfusudanuuuasmnmsegngluisasnaudi vieeguinnduans vieduldiunis
fifsasanaudiieniuassnmanlinniud Welignéansateduildasudnluiius
e (one stop shopping) éﬁ’aasm%’maiiwwmﬁﬁagjimﬁuﬁmasiwﬁuﬁw \u MoUd (Tops)
Judu ﬁ’gu%ﬁuaiiwwmiﬁﬁgﬂagﬁmm Ladlasauiuieassnaudn wu fauaus (Food Land)
Dudiu
5. $1ufhavaande (convenience store)
Fusudniismineaudigulnauilaaiisndudedinussdriu sandesaning
aflmil,ﬂ%'m?{uﬂizl,mmaﬁijm (fast food) L mmmawuuﬁé’u%gﬂ Fuusenulasa
avann aven Sudnazmntonarsuisliuinimasa 24 91lu Seeldauazannugndn

¥

Tun1sduane weduandmuneludruazlinainrateusatuNUIELIaUS I UATININIT S1A1

o | [

AUANADUTILING 298719V 1UANEZAINTD 1 LI uDLanLIu(7 -Eleven) wdu-fLdu (am-

pm) 30 Uiffy) 1ud
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6. S1uNsduAIansIAT (discount store)

Suduanussianilaeiilunasdiud e dudUssnndedt ey
gunsailnilisngg Iuiﬂmﬁgﬂ WU $UA198FUAIARIaNTIAT (discount sporting goods
store) S1uvpAUABanNIelindansiai (discount electronics store) wagiuaievisdoan
57A1 (discount book store) dulngjazagvruiilos anuiismeazddnvasdie q Ly
vgnsunniioansuyulunisieaina wu Suussase udu Fudfinedsmielduandiemin
dudiinnsdminglurhaasswdud uiluduresnanin wagsiadudinsduisasmduias
gt waziiuduuiduinnniisutsanuvainuats &y auiadiieg deudaillfidentes

NINETINEUAIY U

7. WepuanueduAsIAgN (off-price retailer)

'
=Y

Wudunansiadussiniisiaivnedaniald weiliilesainaiuisazeduailu

a

AR eun $rufuan daduedorietesmsedlsanugndn §
defifldnuazdundsdud

7.1 1n30U1890415997U (factory outlet) {UTOIMNVBIENER UATUIHITIU
Tnefudndmineaudlusaanfiamaiotiefinduainnsnunguiuvoslssunansus
awnsalidruanlduinis 50% uazidusiaiisininirumuanimll wszdudndu g3
DRVARBIRR

7.2 §AUandudiansna1dase (independent off-price retailer) tUus1uA
Uandauimsnulaeiusznounsdass videlneusemivhnsiuanvuelne)

7.3 S1undedunn (warehouse club) #38 $1uAFIEUAIUIBES (Wholesale
club) Wusudaniimeduiuuusiiaaonandost dulnaduiuiasanie dei vedd
TuntiFeu lnemslidiuaniuaundndeaundndeadeiuasssudon lunmsaianduandn
Hundsdufavneauilifuanndnidugsiavuinidn mhenuiguia esdnsildyeiils uay
vimuelng $uddsiasliedduduariidunuiideutneh mnedoAudisuaunn uagld
ussnutfeslunsifuinwaud siendufveshuazininsadudluiuasimms wagi

YeauAans Al
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8. Suvwdumaualnag (superstore)

2 v Y a A v v Y X A& v PN A
Judwdvaniiviuligndaiunsadedudildluaauiuvaien (one stop

v A

shopping) Usgnouniu51uassninis auarusstnniaieslalundasou adoslniln @edn

LATOIYINY UNIVILAYN waFuA1Ndnd e dagldndiduluisesvedie uag
Y & R4

AN DUNUNIATINEUAT SIANVDIAUAINYNNINIAIATINAUANNIY 2819 VDIS1UVY

9 Y Y

a v = v v

duAauialug Wy Und guesalas iWusu Fadudvuialugarunsawdseanlaiiu 2
[ I~
ANz Ao

8.1 57UAUANTISIUSIUATININITHALI UV IEE TR0 U (combination

8.2 $rudUadnuedudsiagn (hypermarket or supercenter) Wu51uan

2 ¥ ¥

Uanfiidnumradieuugvesgn 1edudennsgulnauilon siuieaudd ug Asudu lid
NITTAANLAITIUAIAINUUUUNNATINEUAT N1TIALTEIAUAITAINIUUUARIFUAN
(warehouse) wazguuuunsvieasidunuulignduinisdiaies (self service) fagugu A3
3 (Carrefour) Tavas (Auchan) ladi (Lotus) Judu

9. Srurlsuanniden (catalog showroom)

Juduivreduaidiviuann lasdiaueduniaie diukaaaiden donsinng

a QJ\ILQJ L =

WITUYRIEUAEY wazveFunnivadslusimaniivay diegredumlann syl ndes
L o v <

183U nsgduiune vesldnngludiu veau gunsalfin anAavdeduAiainuannifen
$ueUssianiagiiduyuinnszlidesuandus wazliidumaanied@unsaviedusle
517191 Bavzdunsgelabiguilaaiinanudesnisteduivinlifloenuneiiuauls

10. FUUINAIOFIUATINIMTVUIALDN (Minimart %39 superrette)

Y a

A0 1WUN15U0EIUYDIFIUATINNNT TIAUNUT Bia LazUSunuued Auaid

e Teedanedsnisaniunuy wasdsennduanimiieliwuieatuiuassniig v
aradumsizaninnsanuAuivesaun Auntudedamendukaziisianasdu nsaauly
$uassnmsIsresudsgaazlifegmugan YuzieItulIlinUsEyINssunseaueend

YuloanYu THITIumngnazauduiles uazyuilosnyuyudilinuiwiu wedmsu

NSUASIUATININIS
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11. $7uv19v939 113919128 (grocery store %138 mom & pop store 38
provincial store)
JuSduvuaafuimiedumeulaauslaavuin 1-2 gvi dagvimtnituns

Uimsdmaduaundnluaseunsiviaiiows SHunisenaiuiaesdn “Giunsv” Miuduialy

£
v a v

& Y oo v o aa [y GRS =1 O v Y aa s
NNIUU Q@IL‘UUI@L‘WEN?]UGU']EJSUBQGU']VI@Jﬂ'ﬁﬂi‘U‘UEﬂCﬂﬂLLG]QELW?{'JEN']@JGUULVI']UU FTUANLUUHUNIITN

q

)]

gAvaildiuredonnnsan (fresh food) Usenauivdudgulnauslaanily Sumdanuuuildn

—

AndidwInInfaatuussauiUanuuuieg nMsdnasldRuamules Flddngen udnils

AreulUse INT1281U1ANNTHETRINNTINTREIEN LpsandsdalulSue

2. mymuanuuulaifisui
2.1 nmsvredumaudiu Wunisvigglsuumiguigasidud ndeugnainiy

Uusaziauariedungllan uslaa

a A

2.2 Automatic Vending Machine n15u18@281a3099nlulR 1unsA1uand
WauNnMsdLssnuan unduriesdnsonlul® iRnauaznanaune

2.3 Mail - Order Selling tJun1sAUanuuuiaue1edud1aienisinds
13 [ a a i 1% { o 6 I a [ 1
LARAIADN kanITIEaziBuavesduAtazsIAtlinaugnAtdminemslusuld dedudnly
anAmnalusuald

2.4 Direct Selling nsviemsaluszuumsvendauanldgamiiesenluang
aurlaensdlvifiugndn wiseldinsdnwn Tunishindeuedudnlviiugnen

6§ @

2.5 Intermet Selling Yasmnsdunasiinduromailasuaiuiegunsvans

Anvidennasdnsedunmeinaasin wse inUTAUsSUIAITENITUAITIRUANN 9



2. msmianuuyladisum (non- stores retailing)

Non-Store Retailing ghsseulend

TS

LN

Direct mail

Catdloglies ‘
TV home'shopping + -
Online

P e |

the chance to build an online retail business that could dwarf its rivals

in selection, convenience, and geographic reach. (Collins English Dictionary)

3. 93Ansin15@1UEN (Retail Organizations)

1) $rufuanuuugnlesin (Corporate chain store) Wi il 2 av1uly
Tnefidmosrudenty fnsmuauuaznisuins-musudu Snsdadeduduazuimssui
Audnanuazveaenanfumifindenaaiu

2) Srudnudnuuugnlgaiiinsla (Voluntary chain store) iunissauilofuvesngy
woAUANBasy lumsdwiuiedudUSuanniftelrliaudsas

3) n1ssuilefunuugnlguesannsalnea1uiin (Retailer-cooperative chain
store) Usznaudnenguwedudndass muifudadaduavnsaineduandielviuinislunis

v
v A

Joaredumanindn uanhwveseliiunesudniiluaundnvesannsal
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' [V 7
a aou o IS

a) awmaﬁﬂﬁiﬂﬂ (Consumer cooperatives) LUus1uaUanfdnnsiuin lned
fuslnavdogndduaindn massannsal fuilaatusniifodumudedufuiudvanit q
W llineduinlusiangaiunudnduy

5) $1udUanTlisuanSTas (franchise organization) gsAafuszaunmdfaly
msdifiugshedUan fdedeaduiisinfufiasenegsia TnonisBuseuliynnaduidounuuiia
A3 BN sUBUUNTANTRI dudndivne Tnefidyardennasa seninaglians
WA SUANS

6) N13570T0 UUSUNSAUAT (Merchandising conglomerate) 1Hun155auiianu
sgineguuugsiansiUanene aeldnisiludives daudnanssindulaedinesaudiiuly

PUNNNNTIAINAUYLAZUNUNNITUSINS

a 14 =
Uszanvesginanilan
a Y A oA a v a Y 1Y a o 4 & a
Aanismuan fe nsvedus wazusnislikaguslaaauganaiiedalugulaauilaa
Yeenues nMIavanlanaunluyssianas 9 WiolidenndoinasneauausInINABINITUDS

(%
Y v A

AUstaAlunsAntuTInUsedu Tneduunauuseianvassium uagduale fadl
1. gshamUanUssmmuls Ianvaedda
1.1 Whdue vseusmsiauevgietiuduilan W savieiuinamungiiu
1.2 wdummunnviesmaninly
2. g3namUanUssLaniuARnIzagne Specialty store anuardnfsype
2.1 MeFufianzesns waglangie Wy Weiadu veAuiussinngueunste

199319n18 8% Watson rsquos laun 1a3asd1ene ay uvuy iWusiu

2.2 JAUARAINNANEATUNIULAZ A ULTYITIYLRNIZAULNINURUAIIY

o w I~

3. gsnamUanUseLnituagainga Convenience store dldnuwazdnfey Ao
a Y Ao & 1 o a aa o
3.1 Weduindndusemsiniiuiiinlsedniu
3.2 8 WNTHNEAYNA UazlATOIIL

3.3 Yiansaduduazaing
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3.4 Tu3nisnaen 24 Falas iy Srueiudianiiu Suunidunn Jagdus

anfuimathifuialy fgsheduanussanduasantelviuing
4. 53R UANUsEANIIWETINIMNT Supermarket HdnuwazdnAgyAe

4.1 MeAudUszineIan uaziniesuilna

4.2 eAuissangUlnafililuindsedriu

4.3 FuAUssinnrdniaaneimsiianuantva wagvainvaiy

4.4 faoglugudnisdn waznonifuiudasy wu danaud guofinifin feu
HUosuniiie uazialaseunuasundiie

o w A

5. ganafuanUssunnglosidumas Supercenter wislawesunsn Tanvard1Any
5.1 v1wauigulnauilaafidndudedinusedriu Tuanuiliiieadu One stop
shopping
5.2 finmanvangvesduiitungugnAidaiou
5.3 Muuaulguigsimagalagna
5.4 TUTNITULUUUINITAULDY Self-Service
5.5 ﬁuﬁu‘%msqnﬁﬁmﬁu%ﬁm
saausTLani Idun Aamsvesinednd inalnlada endys WWudu
6. §3INAAMUANUTELNNINIATINGUAT Department store HanwauzdnAtyme
6.1 MeAufUsTAnTily
6.2 finunaINRaNeveYinduAT AN
6.3 \WuAuAwarnsIalyiuuuunidy
6.4 AUAITIATLNS
6.5 naugnAtmunedusyaunansiisseaugs
6.6 WrU3MSULULALT Full-Service

6.7 Nulvrsuvsoonidudu q Inedndumeonduunun 9 Wy Fadunsa ey

119988 L5UUFU
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Frualannilsiu enavggninnguliiiteglunatengulunaieyseinn wu Srusiu
Siavliu Feannsadaegluduavanwuuiruazaindenls Wusududnuuugnlanlsd nie

Wususuanwuuwnsulednls udu

YBININTINTLNBFUAIVBITINIAUEN
wuauuszianlugle 3 Useuam loun
1.Traditional Trade %38 ¥84N19NTLAIVFUAMUVUNITAAIAAUAL AD NENEALUES

8t 91U uaviudnlyivie Fin1sdanistududn leseduszuy Wunsveglugduuubug

seuviiiden e dnsnseaneseld afenulugueu dnsifenyunishu d5enede
Yutey M liiRunyudeusgluvipsiudeudin

RIRER laiﬁmmﬁda%’uﬁlugﬂqusuaw'%mﬁ TaiAnn1sWaIL lUSEUUNISIAINNUNY NS
[ a v [ a Wd’lj v 1 a v a % Y] (=] ral
Joredumbdiduszilou gaednliausanduivdumlalaense dnldddresatven i
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(Buying Decision and Consumer Behavior)
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(Changing in Consumer Buying Habits)
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Ju3lna (Consumer) nunefle UAAGNTOHANIMUIN TDAUDIAIINADINITUTBAIY
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1. \fuynraiifinaudesnis (Demand)
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2. \Jugnisunade (Ability to Buy & Willing to buy)
3. fingAnssulunisde
4. fingAnssunIsly

AAT (Value) vanofs giAvesdufuiouinig egdlaliiAnmsuaniuasy

v

Auvu (Cost) vesgnAlunitlnungfiasan (Price) vivovaneils yarvesdualuguves
RISy

] . . ¢ = Yy a YU a o
AuNanala (Satisfaction) visnedia Aufienalavegne NAINNISLASUREA T

fyadgendduuisdessigll

a B a A vo a o 4 = a da
nsuaniasu (Exchange) Wufnssuilasundnduananyananila lngnsiauedand
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noAnssuguilaa (Consumer Behavior) visngdis nszuunsindulanagnisnseyin
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HARANNTOUINS Faainsusesedunseuumsdedulaisiuielvinanssutugaie”
(Engel, Blackwell & Miniard, 2001)

aaEuslna (Consumer Market) Usenaumer@auazaininveiniisoulusyadi
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(Factors Influence Consumers’ Buying Behavior and Decision Process)
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n133¢1a (Motivation)

[y

MIUNG¥HAIUADINITUALLTIPILA Abraham H. Maslow lanaalilunguiddutu

¥ & . 1 v v ¥ v
AIINABIN1SYBINYBE (Hierarchy of Human Needs) 31A218#039N15V094 WU UABINTT
ARUAUBILWTIVBIAIUINNY ANUUABAAY ATUABINITITFIANEaNSY Aaan1sigusiiau

fFe1dss N1sungasiuie wazdanisuszavnadsaludin

Maslow’s

Hierarchy of Needs

Ac

Esteem Needs

(status, recognition,
prestige)

Social Needs e

(friendship, belonging, love) .. - !/L\,L

Safety Needs
(freedom from harm, financial security)

(%
Y v v s

n13535U3 (Perception) N155UFANANUNIINILAUNITTE WATNITUSNITRNANFUTUTUY
msianudilaludnwanissudvesnguaainidmune 6199 Wy nquaesdusidmniuiin,
dmsunguauiiegluievinau uaznduveddaeiy naINTtL asdnsannsaienteya Y1ans

Mnzaungunamidmingaziuslaneg
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a 4 . =2 v [ [ [ =t o Y a
n15138u3 (Learning) nunede naslduiuasimdininunsedn geavinliifianis
Wasuwladludungfnssy vinwe anud anudile Aflen wasgidyqn deiuasiuladn

= v A A d Yy w <y ¢ A = 1%

nspuiiluisesiineatesiu “Ussaunisal” vesuywd 1isaannnisiseuiuanieanlagns
MOUAUDINDAIUT AN AUNTZIINITIARNDU FI8N1TNTTYINIUTULDALY 15089 LNTIZLAANIT

a 1% ¢ v aa . . = - o
ISeu3anUszaunisalien AeAUMENgYes Habituation FBNT1snaUAUBMIBNTEYINGNY U

I3 a o
nangtulde

yAdnnIn (Personality and Trait) ¥aefis N15M0UAUBINIATULIINGNAY 21N
Aanszu (Stimulus) Ludnvazenizvesn1sujiineu nisuanseandnazuiaingydde

@ (Response Traits) YuBLNUAMUYDUEIUF?

Y

N W YATNAINNTENG ) INTLATIEY (Psychoanalytic Theories) @4 Sigmund Freud
Junsfinwnalnnisdenfidvznasenisuansngfnssuvauyee (Psychological Mechanism
of Behavior) 1118455 5uAbUKIAU (Pessimism) F1uywdlifivgna (Irational) lufinsda

o v

1na1 (Unsocialized) tnagafivznavausiaziaramanuiianslbituauealudfey (Self-

o

gratification)

Sigmund Freud 83un8felAseaIevasyYAdnAIW 313 3 dnvaie Ao

1. 30 (1) Ao Aefifnduywduidusiin wazdoinduduiiidavesyadnaim
d Usgnauseusstunisdyuingia (Instinct) Ansgdulvuywdneuaussninudoanis
Ay avamela aneueieaiiindu Wuluauvdnaramela Alimddemumnya
auanduas (egluszavialidin)

2. 91 (Ego) %Lﬁudaumamﬂaﬂﬂmﬁv‘fmﬁwﬁ'ﬂwmu Id wag Superego THuLan S
ynannmesnuitelimnzauiunndusie uazveulwaiidsauimun Ego %uagjﬁwé’ml,m
Aaduasa (Reality Principle) finsldmaua fnnsldafdyan LLazms%’Uiﬁmmzam (Dudu
flegluszivindiin

3. g1e381HA (Superego) sintnfliAgIdoduAasssuassen usTingIuves

dau Aty LarTUUSTIULTINUTEINAIAIGY
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Tu3nd1iln (Conscious Mind) - Fudndniin + nlddndn (§

]

11In) (Preconscious Mind)

H30lédiIn (Unconscious Mind)

nsvinauvesinfiinadangAnssuuazyainan

1. 3nl3dniln (Unconscious Mind) wanseeanlagliina nszduliyanauianseanliniy
winuwisnuilanelazesnu wasnsinuvedaliddniinainanuuisawn vsennusenis
vosyanaiistuluToin Aldldfuniseensu wu magniing viegnading

2. Andniln (Conscious Mind) Wuanngilyanaiuinulssamduianaiiiyanaed
n133fanaeniatiniidesineslsed Anezlsey Anadils Tusedudd (Awareness) 1lu
woAnssuuanseoninlagianu viliyasaiingAnssuaenndostundnauduaie lnsende
vdnuamena Lazfasssuiinueaiede

3. 3nnoudriln (Preconscious Mind) 1udruvesUszaunsalfiazanliudiidnuay
Fouans yarathnduaildlnmidaunsassdnliilognnsedu Wuduileglnddafuingdin
wnnIalsdiin

Sigmund Freud 1¥o3maAnssudnlvgvesuyed Tussgslananialiddn wu A
Hu n1swandatin vieenisRinnanisialawy Tsadn TsaUszan Wuduuay wyudiinun
wSoufuussduniadyvingas (nstinctual drive) wasussdudinandundanuiianunsa

WasuwladkazAdaunbe
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ada o ¢

ViAuAR (Attitude) misas1viruARTA AuA NNALYRIRIANTNTNUVIBUALAUANTE
U3n13 lngamzegwBausenaunisinandudile q flniesndnan sxuszauanudniala

¥
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UL FRIES1MAUARTA LN UNED nan1seausulumnan
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2. Uadunneuen / Arudenu
[ Samsssu
L] $umadeny
L] naugned
[ pseunsh

[ ¢

IMUSITU (Culture) Ao Aflen AUARA YiruAfLasdyanwaldus NAURLIE N

o

| 1Y

wywdasiaduiieng1g1udngUiuungAnssuvesuyyiuazatenenses fuul (Kroeber &
Kluckhohn. 1952)

) 4 A A & o a ) - a vy X =~ a

Tausssu vise “Aunywdiiouwtas USuuge visendnasnatu emnuasysenauly
FuiaTInvesdiusiu aneneniule 1810819 Ule” (FE1TNNUANLASIUATTRIUSTSY LAY
NIENTINUFITY; Office of the National Culture Commission in Ministry of Culture)

ANYULYDIIRIUSTTY
1) Wunszuunsiasunasegiaue (Dynamic Process)

2) laimadn laimnesn

'
o a

3) Usgnaufusnanenten AnuAn ANNTe warIngAeinywdasnatu

9

o

a) \Juwaveanginssu AlFEous wavUsuasuvidenmun
5) \Jugunuuveangingsu
Funedanu (Social Class) vueds Usingnisaifiuywsludinuuiusnnguunnieda
Usuguz unumvdesniiey vie nquauiiianumioulunginssy Auegfusiumima
\MsugNavenYIlunan (Kroeber & Parsons, 1958)
nsusnnguaueenidunguaugiuy 16l widnsea 00dn Tuudarduvosdenuasd

Aoy Auaula wagngAnIsuALANASTY N1SKUITUNNFIAY 2 52U Ao nswuintglungy
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o8 laun naud1a8e dunusinade (face-to-face contact) Wu ATEUATY WoU Bnseaunilefe

nsutsmeludsay Ao NMsinseilouseninmgy Yuwu wasdanuilvgyu
ATaUATY vneds asdnsndivueanfianludany Tugrugdiidiusaulunseuiu n1sde
(Participants in Buying Process) uaravsanguauniunumlunisandulagevesuilag awise

Fwundu 5 ngu sl

v

1) {3434 (Initiator) dusnnudastdugld (Users) Wudiauswwiniuda 1

Y

WUININSBDSUNE UBNLa AT NN URIAUAIUIBUSNNT
2) §iidnawa (influencer) Wugniis1nalunisdngasednuulig@eliudes

ANUAMUADINITES MUNTEUIUNSHRAULD

Y

3) fandula (Peciders) AogiasanTugnngNIziinsFeduiviely

%

audlFlARN ST T

eXp X
=)

4) eyl (Approvers) AauAna

[

5) @0 (Buyer) AeunaanluioduA1tu a1adiunnedveanseliieitecly

Y

NSEUIUNITHNAULD

nszurumsanaulede (Buying Decision Process)
nszuruNsAnaulada (Buying Decision Process) Ussnaude 5 duneu fail
1. ms5u3Usym (Problem Recognition)
2. ﬂ’]iLLﬂ’NW]Gﬁ@%a (Information Search)
3. NMsUszLUN19den (Evaluation of Alternatives)
4. msimaulade (Purchase Decision)

5. WOANIIUNAINIITD (Post-purchase Behavior)
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1. m3fuitaym vie anusdanislasunisnsedu (Need Arousal)
vaneie anudeansvidetlyiifuslaadesmsnisnouauss enaifueudeanis
arusnduvdenudesniste Sufntulasssuei (Saluif) viednmunuami
mssuiisanudosmavietymuesiuilng Aintuld 2 Snvas e
1.1 guslnpaszntindedymvseiluanussanisvesiuslnaes
1.2 gnnszduliAnanudesns lnetdnnmsnaiaidudaiadanssdulituguslaa
2. Msuarmndoya
nunefs N15d1529 AunndeasunudoyavowdnAusifidesnis e
Wisuifigunadennisiiuandnvurvemandue 511 @aa1uiidming uagnisduaty
N9
Juilaadeanisdoyaiiedfuussianvosdnine s101 fuiendediudl wie
orauefiausing q Mnuvastoyaseluil
2.1 umdsyara (Personal sources) A AsouA$a tlou Auddn sy
2.2 unaenalvd (Commercial sources) laun e wilnauue nsansndudn
2.3 umasans1say (Public sources) IduA deanawu ssAnsAunsowiuslna
2.4 unaanaaes (Experimental sources) laun diani1sly n13d1599 nsneaeddd
Aupn NsaFRdEum
2.5 unasUszaunisal (Experiential sources) ¥afuILAA
3. mMsUszliumaien
DI N15UTHUTBUNIAGENN I UANENYUEWALYTAVDINGRI U 51AT Y03
yamssmineuay/viedeiausiissianeuliungie enouaussmuwslavesuslnaun
flan sor9azfinrsananussiuseluil
3.1 ANANYUEYDINANTU (Product Attributes) laun sUanwal vuia ddu A3
9ONLUY WY #8911 dzaan g n1s Taen 1usiu

LY

3.2 52AUU9IAINEIAEY (Degree of Importance) laun nMse1uwIgAINazAINTILA
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(Consumer Behavior and Marketing Strategy)
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(Retail Market Sharing)

N1skUsdIUNaIn (Market Segmentation) ¥833313AUEN Usenaunie @ STP
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MaGen 3 13 Ag

3.1 idendwmisgudnanslnonsiiiauendn fasiidunmsgmaill lnsaadinagld
nsgenfunYAngy Famnzfunislidulouisnisnanniilaunnssfu (Undifferentiated
Marketing)

3.2 idenduvistudusman lvgjfigadaudien Tdliulsnemsmanuusuidmie
iz (Concentrated Marketing)

3.3 \3anve 3 ngu laslauediuUszauniinisnain 3 galfivuivauiuusias

naudhunng laglduleuienisnaiafiuaneneiu (Differentiated Marketing)

1 ] Y a .
Lﬂm%ﬂummmmuﬂmmguﬂﬂﬂ (Bases for segmenting consumer markets)

fudsidAys Ndadundninasilunsuusdiunain 1wy Snvugdseynsmansvoe
anwariwlsngliaans Uszynseans Indneuaznginssuduslaadsldidundninasily
msuUsdmatnduslan lnesudsimandannsadangueeniu 2 ngu fe

(1) dnwaurvewuilna (Consumer characteristic)

(2) MIneuaueaIUTlnA (Consumer response)

1 < ¢ A
wazusoanilu 4 o Ao

(1) giiFans (Geographic)
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(2) Uszanseans (Demographic)
(3) Inmen (Psychographic)
(@) weAnssuA1ans (Behavioristic)

[

Tneiisneaziden A9l

£

n1suUsdIunaIan1e)ianans (Geographic segmentation) lunsalilnainazgnuusesn

[y [ [ o = =

MNFDUNNUANA1TY WU Useina 33 andn 81ine Vesdiu vsevyUnu Us¥naessinianisly

NAENENINITAAIANUANANIUAINTAIYRIRNATIN IagATlsan e lasngANsIUYDLAasYART LY

wsazlungilenansi

NSUUEIURAIARINUTETINTAERS (Demographic segmentation) NSWUSEIUAAIARIM
JadeniaUseyinsaans laun o1 e auia Aaseuasy 518la n1sfinw e1an Jinstia
ATOUASY AW Wemd fuUsmeUszannsmanddundninasiildsuunsnarsniun esen
Peliiiuiangunaiaiiddny esanarudesnisvesiiuslaaviesnsnisldnansioet iy
Lﬁﬁl?%@ﬁ@&j’lﬂgﬂﬁUﬁ’aLL‘Ui‘VIN‘UizGU’]ﬂimﬁGﬁ‘ FaruusneUsznseansialdieunnninduns
Buq

ATWUSEIUAAIANINNENININYT (Psychographic segmentation) aglduaninaginiu
AULANANNAUTDIN3A39TI0 wioealdanuuanasiuresyrdndnvue 1Wuduldiunain
Wi gUsuunsanluiiavesieuluguyudies dngfnssunisldneuiunes duwmeside waz

A 1

Insénntotounndraainiogulununguun

N13hUEIURAIARILNEGANTIY (Behavioristic segmentation) NMswuUsnungAnssulagly

[

waninaeig vimuad Nsldnandue vsen1snevaueenuaudiindndue vselenialuns

1Y

Foudnsinel dnnseaiadiodndiulsninginssueans [WugasusiuidAglunisudsdiunain
naNNAIINITWUIEIUNAINGAFAMNTIN (Bases for segmenting industrial market)

n1suwlsdIunaIngnaInnIsueNIvTiainudiAgInuiuna1aguslan Wy gimans

Uszansmans n1siaanalselosuiasdnsinisid Wusu
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Uszansuavasnisuusdiunann (Effective Segmentation)
dlefmuniinaindnsundndudiiinisusdiunatnniunasilaugs nannaeilunis
fsaNaePuINEaLYDINSUUsduRaTRTis
1. Uszngdnuazinoonunld (Measurable) ilovinnisutsdrunanudalidrunain
dosfianunsoinrunuazsunalunisteveusazdiunatnld
2. paadawialvigneies (Substantial) Wevnisuusdiunainudilddiunainges
Pflvunmudesnsfianusaadnesenvisuazilslauinme
3. gunsaflazdndsld (Accessible) Wiavinisuisdrunatnudalidiunaintesi
USHNENUITOND LAY ABUFUBIAIILABINITVRIRAIA LA
4. ansasiiunisle (Actionable) dlavnisuusdrunainudlidrunandesfiusem
annsaltlusunsunisnatn gslananidmanegidlina ddnuazunnsing (Differentiable) ey
MsutsdunanudlidiunaindssfigniueaiiuninuuaninevendnSusinazdrulszay
mimamﬁLmﬂﬁiwmﬂ@m%’u a11130MBUAUBIANABINITVRIRNA I ARALTIwalale
nstaanaalntnnung (Segmentation %58 Target Market Selection)
Ao Madendrunann ndsnfiulsdiunaiafivinsaunds (eadennisdiunain
savansdindudming) dwsusenuuudiulszaunannans wagnsidenldnineans
Yadefildlunsusadiuanuiaulavesudazdiunain
1.AUAURIEIUNATN
2.891511N15193LAUL
3 SmsAULAsS
4. 3uuAuU Y
5 naneULWLTiAInI1azleTy

6.91AN1NUDIAIUNAIATIU

nagnsnisiaenaaailvung
1.NAgNENaINTIY

Vof  UsendamuaununIINGs waga1un1Inan
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' a v da o v
geu  enlumsmausilunnelavesgnamnielunain
2.NAYNSHAANIEARIAA ALY
Y ¥ ! ¥ < 1 = ¥ ¥ Y o 4
i Lilelunquandndmingduednsd 2.neuausinnufeIniIsresgnalaayinly
\in Competitive advantage
goU - AAIFLIE
** ganavwiaan M3sledensdedivgsiavuining w3edisendt " Niche
Market %58 Micro Market" ***
3.NgynSinaavatdIn

3

dof  lLnszaneanuides 2. 8lenmanasidudiinain (Market Leader) 3o i Market

- 2
share WUUNNVU

ngou - denldinegs

nsnnuanaiatnung (Targeting)

nsnruavsataanaanalinuie (Market Target)
1. N15ABNAANALUINNIY 3 2 TURDU

1.1 n1sUsztiudrunann (Evaluating the market segment) N15ANWIEIURANA
3 f1u FaruInkazANLATYRUlnvedIunaIn ANLEINITadladIunaIn TngUussatAlas

VENINTVDIUIEN M3finw 3 sull Tinguszasiiedendiunainiinzauiudmneseld

1.1.1 vU1ALazANLT YR ULAURIdIunaIn (Segment size and growth) Tuiiil
ANNAZIUYDATIULAZNITINNTUVDIDAVIY AI0E18 N1TAINAZLULILIANDIUY DIAIAAZLUIT
nanlaunluguaziasyivlaneaumisilevioudlasiiilsandrunatniy Adeinduinuea

AATAUUNIUAULN LT

1.1.2 ayuatuisatunisyelalaseasrediunain (Segment structural
attractiveness) {un15MaNTUINEIUAAIATUALNTOLINT LAY ADUALBIAIILABINITUDINATA

Julensalyl
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1.1.3 TngUszasAnasnIngInsveIusem (Company objectices and resources)
wid1ANasAulnvewmaln wazanansagslanainasilunuimels wid1daudeiv
v 3 a o = v o =] [ 1A [ = a X
TagusvasAvesuTIn wazlguassamuanudiungsensneinsliiieane Aagdlyniiaduain

A1SLEBNAIUNAIAY

1.2 n1staendiunana (Selecting the market segment) 31nn15AUTELIUEIU

a % = ¥ a o = = 1 = | =3 aaa

Yaepanmnzadludanilanad usenenadenviediunainvsevatsdlududviuneg lnediis
LA0n A9

1.2.1 n1seatanliunne1ansanisnatnimiiouny (Undifferentiated

. <, s N a o ¢ =
marketing) {unagnsn1snaniliaueninsiuyinilsguuuulagtes

11MA1AUAIUADINITIRT DU AU USENITNYIWINRONLUUNAR T uLay

v Yy
= = 1

alAsan1Iman1Inatnineaalagaelvuiniian MellduegAunisiiudu A1siiuYeIn1anIs
Tuhguaznislavanales a1u agliluiauAnegsnsatsieyi lilAnn mdnwaliaeae
HanA e wiwansusiardanuuanansiuaswselifnu avyinlidud1vesusEnuana19ain

AuAvesguust feg1wensnatawuull laud adeuwes gnuuln diudegia uiduluEd ay

Y

YA

1.2.2 Msnaafidaiunsensnaingasigdu (Differentiated marketing) lu
NSMTUUSENILLADNANIUNITIUAIURANAUINNIT 1 dU LAgDDNLUUNARN U hardIuUIEaUNIg

NIAALRRUAINANNWIINEEN AuliasdiunaInity usEndulngasldnagnsy

1.2.3 N15AA1AKUUTINAIEY 130N15Aa1AYLan1zdIU (Concentrated
marketing) 1Junsidendiunaintiissdruiien (Single segment) Tunanedrunaaduilwang

waldnagnsnisnanaLiioaueinufeINsiunaIniy

asu nswlsdiunaiawaznsidennaindining NUszaunudnsa szausavinligndn

ansgedua dnstisiailunisviedua ey 9 UNgnANINNaALAINUNITA LA
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ansadluimuniiandndunlynd visgelviifianisasieniuunnsdsingudsludives
ARIRE
AsAMUARLULINERAE! (Positioning)

n15319a1nUsuA1Tunan (Position) A N1SANTUA “AwnUandnsiae” (Product

Position) vianetie n135uivesiuslnaluiBnnuidninanvieiruaineduaniauinisvedsddns

3

dowFeuifeuiuaudvieuinisvesdudady dumimansasifignimuatumasdosddnuas
donnReInuANRBINSVRIAIndIvIENY
I umisindesdilaisdsiolud

Laundatdagiuvaasfessls

2.99AM3eBamsivegaumiiln

3 lasUuguuslusumslng

4 psAmsndoniiazluoglusumidminield

5.83dmsananashldsoidlewielsl

6.a13915000NKUVAINUSTEUMINTAa R lALsaurs Bl

nstvuasuardnsiaet (Product Positioning) {unssuaun1sniansaainiiioasng
waginwnauAnAyiusEn SusivesgsRaliAnTuluddlave sgnddaiiisuiunsdudives
gudaTudedasarAenszuaunisdearsniinisaarnlasnisisgasuiifuiendnual (Unique
Selling Proposition: USP) uldlunisdeansnengliiinfunmdnvalitfufionsuazlnaeiy
SefuslneiindsmafusivesuTdnludavTeuiisuiundnineivesguds Tnensiundumis

NANAUNUUDIE NIV lAraneAT el

Lasmnuaiurdmandasinuauansuzneuenidunamiulavendndue 1w

YUIN AUANVBINTIEND
2.M3fmuamundandnduninunaUsgleniignamaglasu

3.MIMAUARIMUINER T U UAMEN YLV NAN
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4.msmvuadrddndueiauaumilenitludadssuisuiugulau
5.NMSMNUAFIUNUINEN A WO U TN NVBIHNERSTEUN
6.MIMNUATIAUINEN T UM UAMANTR AN LaTIIAIVBINENSUN
sunaulunsivuaduisBaduet (Step in positioning strategy)
Juil 1 misssydedaldiveunanisudedy

Jumsihauedandnuailuanenvegnimilendnguusty ndwinlaldudndueinie

UINIUULAY TlalUSHUNIINITUUITUAIBNITATAULANFAIAIUA ) 9l

1.1 n1safennuuaneneinundndud (Product differentiation) lUun1s80nLUY
dnwaza19veInAndualiLansasniiandguiatui aunsavinlrgnAfianelalaludiiu
#1199 Toneil 1w JUlUU Anvag AmNINNSALENIY AN MTUNIATFIUAISHER ARIINUNIY

Anuldlale amnuanusageukwuls nsenLuU

1.2 1N5a519AMULANANAIUUSNIT (Services differentiation) 1UNITASIIAIIULANGT
Aun1suINsivmilendnguaduy N15a519AULAN AR 1LUS SR TN T UNER A9 AU
Usznousie audglunisds@e n1svuds n15Aane n1sEnauTgnAY uSNIsAwUEIngnaAn

NsUnNTesnwagdouwTl N15UINITEUY

1.3 N158519AURANEAIUYAAINT (Personnel differentiation) 1unisasnemiy
unnsdlusuauaidRvesyransivteningudetu laeAdian1sneuaueinufeInIsves
andAlunan Usenaudig anuaunse anugnmesulew anudedeld aawulingdald nns

MOUAUDIABANAT NSAAFDHDANS

1.4 ANFAS19ANUBLANAIAIUTDINI9IATIMUNE (Channel differentiation) LHWNNS
A519ANULANATNIUTDININITININVUIYBUUINEATS HIUAUNAN NITEABAITNITHAN N30

iuiunudUled Feosanilat AnuAsoUAgN HLTIYIgy NRliuau

Y

1% 1 [ o 4 . .y < Y
1.5 A1sasennuuana1sun naneal (Image differentiation) tiun1sasieninu

(% (3

uanA1aiuANIAninAnvesgnAnidendndue lneniundnauininemsesisual nie
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[ [ [

wanwal mswawnmdnwallunsidudifesendenisinnedoaisanudennsgael Aradu

o ¢ a

nanwalilseuiisudunnanual dydnweal & alawnu Auaudaiay Fdud d07ve wag

]

Insviend ussenIe wnnisal

JUN 2 n15saanTalausguN 19N IS YNTUTIINISEN

2.1 AMULANANNTIA5E9LESH (Difference to promote) AULANANNTIAZUILINAUA
I3 a U & v @ a o a o v aAu I Ao A A ] = Y
Jundndugiuazaealudedn danudify danvuzeu ddnvasiuilenit aunsadoaisia

Jusreusnidndednlavesgndn amnsasunissaldangld amnseadeaiilswazdnmuen

2.2 MUANLRANFITIIEALETY TnN1seaInazfendulalnnisasrumnineins
VanuaLiafruad1de nandueifisaUssinufeInseuinnd aasnaudnisiauigave

[Unique Selling Point (USP)] ieldifundnlunisdeansuaznisiawen

Ui 3 NISIEENNAENSN I INUARMISHEAT I InE T8
3.1 M3t muamurdsdniaginuauatiRvioanvauzvenansiae [Positioning by

product attributes (characteristic)] tJun 13 MuadILnUInIuAuanTRnIaanvUzI09

v saa 1

HanSugilnA luaen I UILaa Wy Yun dnyely

q

I 1w

o o 1 a (% (3 oy . . <
3.2 AMTNRUAATLAUINARNUNAIUALYIVU (Positioning by competitor) L Uun1S

Y

'
LY =

MruadunladndaueilaewIeuiiguiuaudatu Fedmlngassesyinvieninaudedu

(% (% L3

3.3 AIAAUARILNUINAR A unn Ny Snwala1uTausssu (Positioning by cultural
symbols) AvuaduisnandualaeAdafsdydnwaliuinus T

3.4 M3 muAdIIkEn duanunaUselestiuazaAua (Positioning by product's
benefits and values) lunsimuadmunandndasiaunalselovivienuaifuilanes
lasu

3.5 NMSMUUARIIUINERSUNR1UTIALAEAMAIN (Positioning by price/quality)
Inedandndoiausiiiinadn (Value proposition) uansmsidenvesderausfisipaidululsly
AsFMUA LI RER e Woadedoldusunamisuteii 5 maden il

1. AUANALGATIANGA
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2. ANANAGATIATUIUNA
3. ﬂmmwmuﬂmﬂﬁmﬁw
4. ﬂmmwﬁwswmﬁmm
5. AUNNALAATIAIG
3.6 s vuAmLLsNnsiErsen1sun LUl (Positioning with respect to use or
application)
3.7 M3t muaiuanuan vz Lndn i (Positioning by product user)
3.8 MSEVUAR UV ERUTUYE AR 0] (Positioning by product class)
3.9 ANTMNAUAFILAUIIINNAIBTTTINAU (Positioning by combination of ways)
3.10 M3 muasaEEnsueinusULuuNTASeTIn (Positioning by lifestyles)
il 4 nseenuuvan vz dea s umisHanS s iR UszanSuagegn

¥

AULAUINANA WU F00DNUINAIANI) AU FonT1duA dlalnu anwuzYed

(% L3

AR
YA 5 NITFOFITUAENITINNUA MIIRARA U MAONT TS
[ ! = o oA o £4 )
JunsdwevuarFeansiunisinelaludgnandnane lnefidmdssaunisnain
auq azfesbinisadvayuiuniidnduail ldrezdu wdadud 5100 nsdadmdie ms

AWETUNITNAN

NsUSUAURUIRSINARN N WY W3aN1519RLLeASSInd (Repositioning)

Wunisdaauladsusdiwnuinsidusndudiwndsdvg iesvensdiunainuseandiy
AATA WBLAYINSWUITUY M3 BN LUALNUINTIEUANAUNANELY NI DALNUINRANAIANS D LY
Uszauaudsa

I3 ) 1 a [y '3 3_; I 1

Junsnehuvdsdnianessiniludgnana

AR mulIRand ATl “ve1e19asiinndndudt” indeudeidngdiu

1 ] =1 c{' £y} a % [ a % a' d' a I 4
naauvislyl imsisuulasiruaiveslduardny as1duasudeunuiien Juauy

35159 wnuaNann usiaselua

1. mamenwanwallus (Image Repositioning)
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2. MINNanAueTvg (Product Repositioning)

a a &

3. psnedsiiiuuusssunsalal (Intangible Repositioning)

<

4. ﬂﬁ'ﬂﬂ?ﬁﬁl,ﬂugﬂﬁisuﬂ%’ﬁmi (Tangible Repositioning)

FIRLIRLRIDRIDRIDRIDR DR IR IR IR LR LRI LRI LR

AIDUABUN

1. MsuUsdIUnaIAd MTUAUAIUTELAY “LaLATENY ﬁﬁ;ﬁu‘ﬂmLmﬂsmﬁuiﬂmmmm
ADINTT AITUNAIURAINALLNILA LN 12416 Lo

2. mMsmuuana1ald1uung dusuduauseinn “erd@iu” @auisamnuasainidivuig
naulathe endegralsznaulidaiau

3. Mstmuaduntandndasiilofisuiunsdudvesgudadiudediesefenszuiunis

doansneniseane IingUszasAiiionsls endieg1sduusznau 1 ag
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Una 5

N159M89ANTS (Organizing)

N9 Y DIANITTIMAILNYIWINNILEDNRUUBIANIT WBTIVTINDINTNIUTIMAY

3 PN £ o ! [ = o < d‘ v 4‘ v AY Yo

Y8409AN1SNAIUTINAY wazliadudndunvvdeslszaruau teliaualasy

UOUNUIENFIUTIINgUIzaIAv8909AN1T Fansdnesdnisiednduiiladdgaes

NITUIUNITUINITNITIANT Laglanizeg 19E9UUINe 6190090 1REN1TINUTINAUYEIATY
rheviaeay TupnuraneNuiasaves “oeAnis”

Matiy n1sdnesdnisitiielilasadsvesnguay waznquatuniasusng o fagly

v o o % = Yy Ao X A v | 1 ya
seafuiuukuuidmualy uasilulassasandeduiioUsvarulinniedlalad Fqean
AN IFOUVRNNULATAUTURATOUVDINTTNAN 9 HUTI5TadnTudesdneosdnisegng

WM AILAZALARTEWINAT

ATUNUNBVDINITINDIANTS

[V 7]
(Y

I3 . . & Y Ay v = ! & 1 &
ANANIT (Organlzatlon) A Iﬂ'ﬁﬂﬁ’i?ﬂwiﬂmﬂ%umﬁuﬂ'i%U’JUﬂTﬁ NAUYAAARILA 2 AUYU

Tunfianuynituiu saudulunisudnduivseusnig
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N159A89ANIS (Organizing) A® NIZUIUNITAMNUAAIILENNUSIZNINNAUIIULEY

AanssuseratesAMsLiienanaliin nsldnineinsvesesdnsiiiinUssansningegn

N133M83ANTs A N1sanszileufanssusng 9 Tuesrnis wastounuenulirulfus

ieliussquadnsanuingussasaviserdivang

N159A89AN15 (Organizing) A NTUIUNISAAIMUA Ng seiToy wuukky Tunas
UfTRMULeInIins nMevirnuhududungu wis nuneds msdauvsesinisesndumieu
gov 9 1¥AT0UARUN1TALAENTNNVRI0IANIITNTRUAIMUATIUIINTNTRaEAUFURUSTY
99ANTsgRedY 9 13A1e Wed1uigauazaInlun1susmsliussgilivunevetesfnis @9
szfavinsinszilauianssulindunguuasimundulassadenidunsnisazuansimiubs

v W ¢ ° v A a 1A A 9 va
ANUFUNUSYDINY YRR SrunIniinnisindedoans n1susvatuau weldidunalnlunis

U ved0eAnIs
JDLANAINTLNING BIANT LAY DIANS

93An3 TAuvIed uana wazanzuaAna visean 1ty Jududiulszneuvemiisny
TngyvimhnduiusiunseTunaiu

<

94AN1T 1AMUNNIYIN AudTIINGUYARanIananIsiUsEnauiuTuduntignu

¥
v o =€

a [ ~ o a a [ sa o = <
Wiy iealiufanisauingussasanimualilunguine vielunsiansinnseeadu
NUIBITUVDITT LU DIANTITVBISTUIR NUIBAUBNTU 19U UTINTIAA dUIAY NIDNUIEU

1 1 L2 a U v a
FEMINUTELNA LYY BIANITANUTZVIUA (Wﬁ]u’ﬁéﬂill AUUIVUMNHYANIY W.A.2552)

Usleviva9n159naeAn1sia
mMysnesimsfinazdaslinsusmsnisdanisiiussansan ewn
1. Flvmsuveuln AnusURnYey uazdunantinisng
2. retlostunsvinauiisdeu
3. fraUszanueluniniiens 4 163

4. Pwantgmanudandssgrinantdnaulussdnisla
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5. gunsananslmiiuiin1szutnfnnusuiaseuladaiau

[y

6. Vlvilszuun1sdearsnualn1sUsAuTysna

29AUTENDUNANVDIBIANT

1. T manesauiu (Common Purpose) againanANluNGuntiny Lagauninves
BIANTUaETI NN IR UMAHAYDINITANTIBEYVDIDIANTS

2. Anua1u1satun1sUsEaIueu (Coordination Efforts) hansfivanue ¥oan15i
Hmanedaniuresaundnesdnis msuszarunuiiviluszdu seninandnuiazaulundy
uazlusziuesdnis dedunisuszaunududs Analdldidesnaundnusasaulianse
maulidisamediaug weala

3. N5WUNIUALYI (Division of Labor) n3aauauIgylus1u (Work Specialization)
Aensdanisuenaiusenidudiusiieg uazuouninely audnudazauuia Wesnndunu
vegheiifienududounazdoddauiuigranizedns fadu msueumngliugidaniu
envglunudug dlUufos sazihluguszansamlunsmay

4. srwantidinuarsuduarenisadusaye (Hierarchy of Authority) Aanalnnns

[
4 2 =

AIVAY NSiFaNYAaINSIwIzaLlinIuegNgNAes HIAN1T A2ileU1INTUNALFINTT

Y

€

1%
=]

o s aa a & v 9] Y A 1 A a a o &
yAraduY) wiluasin1sniauBniludnves wenanninisidorunaniniiegraiiusednsnadndu
4 < o W gj v v @
agsoaudulumuarduiu nsUsAudye

5. YDULYALMINITAIUAN (Span of control) KAAIITUIUYAAINTNABY T1891ULALATY

[

rogIani1sAunils lneveulwalianIsauAilay 2 Usean Ao YaUlUALMNNIIATUANLULLAY

PUIYAINUINIANITHINUIUAUNADY S189TUATIDENIINA LU UTLTIUINUUINUSUIT &

Y

[

HUSUNSILAUAS 3 AUT AB951891ULAEMTI WNULUSMISTEAUNANY 4 AU FITUBIANISHUUL1D

Y Y

54

)}

159071 “@eANswuLge” (Tall) FallszAunsdsduldyyvaeseaulureulnnisaiunuinay

29AUTZNBUYDINITINDIANS
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99AUTZNOUTDINITINDIANTT Usznousiey

1.M3UUSUAUNY (Division of work)

2.7159ANUNIU (Departmentalization)

3.13n5zanesIunanting (Distribution of Authority)

4.n5Usea U (Co-ordination)
nsdnasdnisasusngiulugunugiiosdmsfiinainnisaindusing 4 tielidiuns

WUHENNENNY ESURnYeU audduanvauiuly

NANNITNUFIUYDINTINIATIAF1909ANTS

=Y

1As9a51999AN1S (Organization Structure) Usynaumesirusenay 3 U Ao

1. anuduiusvoenissenuegradunianis S1uiuvesssAvatsn1stiAuTy Y

(Hierarchy) ¥u19%89N15AIUAN (Span of Control) YaiRdANTISUayiIvINy
Y v U ) VY < 3
2. m3vaaudmeiudunauney Suununnuliduednig

3. N1500ALUUTTUUAINY Wiielidnisinnedeaisedsliused@ndna n1suszaiuau

FEMINUNUNGNG
NANNITINDIANT NANAIAEVBINITINDIANIT Usznousiy
1Mt inguszasdiivaiau
2. 8mnanthiiauduinveu
3.AUSURAYE UV TIAUT Y
4.a1809AuUYYN
5.43an1503AUT YY"
6.115UsEAUNY
7. AANYBINITVNNIURNIZBEN

g.onnnlun1sUaRutan
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N139M03ANTT Mu1ede N13IAANNFUTUTTENINEIUANY AR FIuARRLAEENTINTS

= v v & 1 Aa a a ° v
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3. laseafeuvuniunuigiianans (Geographic Structure)

a [

I3 Y v & A a a Y A Y ! a
LU‘UIF’]?Q?‘?WQLL‘UULuu‘W'U‘V]ﬂllﬁ']aﬁi I@SWQWimWW@%W?@QﬂﬂW IULLW33QNﬂ7ﬂGU@ﬂ

Y

[
a 1

Usene gnanedlisatieuiazadnunein1sndneiu luusaziungenans Usenaumening

A
F19°) ﬁazm%mLLazmimam”LuQﬁmﬂﬁ?uﬂ
nudauazyngouvaslassailauuuitiuiiuiigiaians wileufulassadianuuitiy
HaR BeRMsanansauTumlidiiuaufensemzveiarginim wagufuRausey
Wmnesefugiinanninsefuni wunsuszaunuaieluinnniimsdenlesiuniine

MIDTLAUYIR

Taseadrauuutunsng (Matrix Structure)

(% L3

Wulassadrenduianiing (Functional) wagndnime (Product) lutiandeaiunse
WAnSugiuaziungiimans (Geographic) lunanielfiu gnuunldiiiesdfn15AeenIsussn
Whwnelaeiunaudiugniaate uazwinnssunisldsunlasiundadiu

A1 UaAI9AUTUAZIATUYIlATaTIUUUIINTY

SN yndou
- ylndinisuszauu - fuftRdeuAesfusSuamiing 2 da 019
\AnALEua
- IMsudsasIninens - fiRadlAnuTIUWIYIUYAAD kaTHIUNTT
Anousuluegad
- wanganfumsiadulafiadududou | - finsuszyuves THaaan
- Tilemaiagianianuugm - Tnssasstagldlallddndfausulaidla uas
wihuazwdn s goufuauduiulususifiousiuduuinni
- wzauUBIANITYUIANASTE - padusitusunuas
HARSINaINNaTY

- TAnuneneug19u1n BINLEIUIINUINRIN

dhununihfuasd unundadusiaunaiu



99

TAs9a519uUaU (Horizontal Structure)
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Tassadreuuunay (Hybrid Structure)
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29AN1S FN8IVILALHUTEIITUAINSUNITUBUNUIEAISAD AARINNITYINNIUY bAZAITHIY
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1. mssenuuulaseadnsasdns dosfinrsanilade 6 Ussms dall
1) mmﬁm%wﬁluﬂﬁv‘mm (Work specialization)
2) MIHUINANIY (Departmentalization)
3) duduvean1sdanis (Chain of command)
4) 43903190 IAIVANATU (Span of control)
5) M35AUIIIMIAALNIINTEAWE1U (Conterlization and decentralization)

6) mfingsuidoveginduniens (Forwalization)
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svsrunssunns (President Director)
! t

[
[ nssun1s (Director)
[
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v )

#iaans (Manager) ]
]
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v f

WInieu (Supervisor)

[ wiinvu (Operation)

AT 32 LAASTIAN NN TADANTLUUADININUDY Oreganic Organization

2.2 Organic Organization g‘ULLUUimqa%’maqﬁmiﬁﬁmummmﬁuﬁuﬁ‘iwﬁhq
AT dagsenInmdlsnulisgivaiug dauganguiazysuiilaing NMskunguauay
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1 aa a o v Y v = ¢ = ¢ aa
"\(]i P BUNUAIU LLUiUi’Ju@ﬁ 31 MR @G\"IZJWJ'UQ NN U"Lm ABUYNYIN UNAULIUNDIANTILLUUUIT ~ BIANIINU

im” (Living organization) (Robbins, 1997)
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N1599NLUULAZNISINNHNIS1UAUEN

(Retailer Design and Layout)

n1seRnUUUIILATUEN (Retailer Design)
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1. 51uAn1edum1ly (General Merchandise Retailers)
2. 5A1881115 (Food Retailers)

3. S IngauAIUsSNS (Service Retailers)

1. $rusmieduiniill dauuddiu 8 afindud dwioluil
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viln 105U (Deep Assortment) Tanuddgyfunisuinisgndn (Customer Services)qadl
AdyBnUsznsniavesiniassndudinffe nswuduiuarnsdauanaduunung sgrsdnau

1.2 famviales (Discount Stores)
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laildemns (Nonfood) wagitiunsimningdumsaign

1.3 Sudviivduaanizusslnnduan (Specialty Stores)
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1.4 Srunsnalng (Drugstores)
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1.6 S7UdMRUIEEUARNLAIUIUN (Home Improvement Centers)

Huuidmiedudfanuazeunsal emsmnusdsuazieaiesiufedmunedudi
UszLnusznaumenuies (Do It Yourself) 19u IKEA $1ulaalds Sulauidsa S1uyyanns
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Huswidmineauiilazanaden wieiduduiivanggnia Tnglsiifunsiaud
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3. Y93uAu3nInen (Psychological Factors) lauAdadun1unissus (Perception) n1s

¥

3319 (Motives) M3138u3 (Learning) iruAR (Attitudes) wazuaanam (Personality) Uadenns
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1. d@udn198uUA1 (Merchandising Area)

2. @rnuansduan (Display Area)
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Fruninsdananuudasyasinlignenidndeunanglunisidenvuduslaniuainy
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AennuaulavegnARIetuNUateuIvetuIedum (End Cap)
2.3 #UNEUA VRTINS EAUULYRITUINEUAT (Walls)
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2. NN5INFTTNUNIN19EUAT (Allocation of Space)
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3.1 fundsiiuifidanuldiueu (Relative Location Advantages)
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3.3 funnlununeanis/ 9vunen1sde (Demand / Destination Area)
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3.4 ANABINTAUAIAUGYNIA (Seasonal Needs)
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3.5 @mﬁﬂwmwmmﬂmwum?mﬁ’l (Physical Characteristics of Merchandise)
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3.6 WLHUNAUATIEUNUGAU (Adjacent Departments)
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4. FLNUINITININGEUAT (Location of Merchandise)
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758031 unauluwnsy (Planogram)11 azidulaasunsu (Diagram) ﬁgm%w‘%amamwwm
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5. AN39A19 uazuansduAT (Merchandising and Display)
5.1 WATNANITININEUAT (Merchandise Presentation Techniques)

watlan1sdneduinludagduivainaeisntnesnuuuazaiunsaiientd tieiiy
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Wudduideiiuienindnwaligidusiuaundu (Fashion Store) widmsulugiles alns
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azanlunisaenae 1udu
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1) MSUMEUDAUANILLIAMUAALREINY (Idea — Oriented Presentation)
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2) msdnaueduAndsULuULAgITY (Style / Item Presentation)
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3) MSUMEUDEUANLE

v A [y

UlnegINU (Colour Presentation)

Junmsdansaeunduidduieduauggniaundnineieiu wu dedngg Seud
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4) NM33IRFUAINIUNFUTIAN (Price Lining)
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5) NFIRAUAININLLIAY (Vertical Merchandising)

Juni1sdnansdudiwuan lidiesdietuinuis (Wall Shelf) 3o Fu319a086
(Gondola) 1y wanunipadldluin wnundud ununuiade \Dudu Bn1sililunisieiiae
1 a a v = A o a 1% 1% Y & - &
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6) NM3InAUATIALUINULIN (Tonnage Merchandising)
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7) NM5IALALLIUATUNINYBIEUAT (Frontage Presentation)
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6. N3A519UTIEINALUSIU (Atmospherics)
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N153ANIINIIAAINVBITINIAIUAN

(Retailer Marketing Management)

TAS98319N15AANALAZUNUINAISAAIA LUBIANS
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UNUIMNISAAIALUBIANS

UNUIMMINAIALIBIANS UNUINTBINIIAATA Hgaisusuiiteinnisaainduninfiniad
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(Marketing Planning) N15U{UAN15ANLHUNNTAAA (Marketing Implementation) kagns
Uzl unani15v1191Un190150a1a (Performance Evaluation)TﬁUﬁia‘Qﬂijma LLAUIN

AUNLNEVBINITUSUITNIFHAALTUNITEINTZUIUNITUSUT 3 TumauuldiuniIsnalntiules

1%
[

Fupeulunisusmisnisnaiafasldndnnaeiioafudunoulunisuinsiald @
Usznaudie Judl 1 n13319uNunIsRan suil 2 N15UURNIINI9NITAAN wavdud 3 nns
Ussfiunanisvinaunienisnatn n1susnisn1snann azieadestudl 2 a1 fe n1smate
(Marketing) AUA1I5IANI5%38N15UTHIT (Management %58 Administration) A1 N5
49N19 N30 N1TUTNIT ATINUN1EI89Ng 8T Management AAIUKUIEARIEAUAIN
Administration a8 "NIEUILNITINUNY (Planning) M3UfUAn1ULNY (Implementing)

Y

warn1sUsziduma (Controlling) Mua1du dsuneulunsusnisnsrainansassuelansil

1. 1159719uHY (Planning) Us¥naumien1snIvungnyaviang (Goals) n3einguseasd

(Objectives) NstaanNagws (Strategies) wazewnsis (Tactics) @1asnesuneseazdenlinsil

- 5’91@583@?7&@3@@34&%3118 (Objectives and Goals) ’?ﬁ]ﬁ!ﬂizmﬁ (Objectives) ApAIY
Yaueladwunsivazsdenlun1sujuaanull wudein1sdiunsemaln 25% ayanng

(Goals) umsiuusdmmenisinuinssdunininguseasd ¥3eenananlaingaysmuneg

(%
o

[ o [ [ d{' 2/ o 3 (Y ! 1 [ ] N a
Junisimuaingussasrsesieliussgingussasandn wiodrslsfinuvisaasdiiiniiy

' !
a

AaNuARITUNaNIAD "WuAdeanisiasunsaninuuieen i lusunan” wazaasetanusaly

wnunula
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- NaENS (Strategies) nuNede "wiuNSUHURNUNBIANTIIMUANEAUTTARLIvINe"

£%
1 '3

fingUszasiimualindudidesnissonviedinidy 10% 9nUkuun nagnsienadunis

iuAnunegInIMsnaInlagnsasasunmatalusUlsvanuarduasunisue

- 49533 (Tactics) "WHuITn1su e T8azBenvesnagnsu U da" gnsisasuans

TeazdeauazlanvazanzIzBnnagns wasldensionigludiaaduniinagns

- TUsunsu (Program) nanefiaunuauniauanysel Wuuwuiissuuleuienagns
ad a wva ! d' Y v LY ~ v LY (3
FnsUUR 11esgu sudszanalavdlsEneuaug Wisleiu Wweliussgingussasves
93An3 Tuwsiazinguszasragdaaninundi agvinesls svviuliela azvilaelas azvinegasls

warauUansAlgInewinle

. = " [y a o 1 1 -dl' I
- ulgung (Policy) vanedis "wannsidmuaveulaneg1andneg weduwuilunis
UuRnuliussainguszasdussesdns' ulsuisdaaiiowduwuimislunisnszimienis
afiuau weavigazilungeusudmiunnszavlussdnsnils sauduszsuaudmidnuy
< - o | [ < | a a =t
wevrgaslunveusuannnidieg ldiaziludignimdn 1158Y N15RAIALAZNITUAINT B

fhemnee agldidunuimeegianineg lumsanfiunulvaennassiuulovisi

2. 115U UANn13 (Implementing) Us¥nausien1smnuajuuuulaseasneesnns

(Organizing) N153nYAAALIYINNY (Staffing) warn1sUURNITAULALY (Operating)

3. M3Uszdiunanisaniiunis (Performance Evaluation) Wuduneufiussaualu
NSZUIUNITUINIS nafe WisuisunanisufuiRvuiuyayamuie nsuszidiunadau

AAVBUTEMININSNNUIUBAALALNITINLRUNITTNN UL LB LA
N19919UNUN1TAAA (Marketing Planning)

ASZUIUNITINLHNUNITAAIA (Marketing Planning Process) "Usgnauniuduney Ae
(1) Aasrgranunsel (2) Mmsiasandnguszasanianisnana (3) msidenaaadmaneuay
TPIUINANNABINTHRYRINAA (4) NFERNUUUAILUTEANNINTAATIN Lay (5) NMITnnTeY

LEUNNSAANANNSUT U98azLdunnall
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- MTIATIEANIUN5] (Situation Analysis) Mu188e N15d1T3LUTMATUNNTRAIATY
HhyturesuitmifteRansanilusunsunsnarlusuianmsasiuoeisls muiesinge
daundeunely @ulszauninisnain viedadenianisnain uagdsndeunisludy
uenmilenniadensnsnan) uardsunadeunisuen (Funedengameuazaindeimane)

a 1

Aaa
NuBnsNaselUsLATUAIINAIA

- ﬂ1iﬁmimﬁ’mqﬂismﬁmﬂmsmm@ (Determine the Marketing Objective) L Jun1s
fvuamnonisnisnaindsieaduate fdnvaziawmzinnzauarinld degeinguszasd
yInN1ImaInvesuTENYIte Ui 1wy desnissgldannnisne 9 §1uuin senuie
WFiduanUiiHuan 10% U3inan1svie 70,000 e Aadudiunaenata 5% aunsavens

nsfuivesjuilaaluns1@viean 15% Wiy 30% %38 aninsovenes s uAUaN Y 10%

- msideneatnlinuIguar InAINABIN1ST0YeIRaIA (Select and Measure Target
Market) Wunsiesisinaintutdagiu wenlenialunainfiananids (Potential Market) waa

a o d‘

Wennanigsiatauaunsaasnevauenunalilunaniuld

- ANSANNUARILAUIN AR ST AL N15A5199D A US B UNLAN 1Y AINNIUVDINSIFUAN

I DNANN N

MARKETING
STRATEGY MARKETING PLAN (MARKET ) ) (Market 1)

TARGET AUDIENCE

Brand identity,
Positioning, MARKETING PLAN (MARKET2) ) TARGET AUDIENCE
(Market 2)

Routes to Market

Market-specific plan:

nd ta

J
urces, budget)
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fwandaunieuangsng

(External Environment)

AILINADUUNNA fanaaugania

(Macro Environment) (Micro Environment)

$

TUSUATU/LHUNITAAN

T

dandaunielugsia

(Internal Environment)

daudseaun1anisnann (4Ps) FINAoUDIU
- WA e 5101 - NNSHEAR ANTHU
N3NNI NITALETUNTAAA NN INTUY Y

ANSIVYLATNAIUN
DAY AN

AN NS IATITAFUNTOY

- AMFOBNUUUAIUUTEAUNNITARIALALENTITN1TNAIA (Marketing Mix Strategies
and Tactics Design) iuauiliieifesfiudrutszaunismain (4Ps) wieliiussgingussasddi
Amuall nandfie ausaaussnudeIniIsvesnatadnuiglviiane lavazaiunsaussg
waneveinatn Insflgaisuduiinisivuauaziiasginatnidinine (Target Market) Wi
JafmunlUsunsuynenisnae/drulszannisnaiaiiioausinudosnisvemaindmaneuas

Auitanelavesgnan
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- MUK UMIREA WkuTaRanssunsna1aveansldmiugsia (Annual Marketing
Plan) n3enandusinileadns Usgnaunde (1) Msinuaingusvasd (2) n1sivuanain

Wi (3) nagnsuazensisnisnaia (4) Yeyaiiednusvussanamlddmiuianssunimain

N15UHUANIININITAATN

n15UURNIMIINIAaIR (Marketing Implementation) LUudunaudiasslunisuinis

aNa Ao w & ) I3 ) o
N1IRaInNnNINTIuNEIAgY 3 Usen1sae (1) N153ABIANININNITAAIA ( 2) N1TIAYAAALTI

[

aluesAnsidu wag (3) Msufuianismenmsnain tnelisvavidendall

N159ABIANSNINITAAA

- NMFINDIANTNIINTAANA (Marketing Organization) B89 NMSMAUANTENUNTILAY
TASIASIINIINITABINYDIDIANT MIDL38NITINITIABIANITANSARIAAILNLIN LaeDBLNEUN
A139a10 1WUITNI9N15TADIANTHAATLY AULNTRA1ELIN AUMUTIgIgARIUN15AaA ABTeY

UZEIUAIUNITAAIA LAZAINUANTNTIRAUNIANITENEAI9 AIUUTT Usenousieg Aannis

Y Y

rhelaiwan gInnsiieduasunisug g3nnisiigidenisnana gianisiienisvie gannisdie

i o

N3¥LMIAUA FINN1TRIBAINTTUNTRAINBUY HInNT1TudazieazAmIUANULAaEINY (YU

1Y

H3An1sEhen1svIEIzAIUANLIAEIIIBUNSUIEN AW DUy

-n13dnesAnIaaInn1ufif1ans (Geographical Organization) LY un 15i1Mun
ATENTNNLAElATIATINVBIBIANTNITAAIANNIUNIAN NATAIENT FIULNUIEEAAD HUTVNT
NINAINTEAUG AIUANLIANTTHIEA19 Fadinsuiiesdnsmsnaiamuniniineu Tudiuin

Jukhenisueriall azuenauanusuiaveunuwngdmans dregruu §ianisaiamile

dan1sanald ginnsniangTusen §ann1saianziunn g3an1saianziusenideanile

Y

eXpe e

IAN13N1ANAZAIUANGHENTINIUIEUTZTINATDINY

- N5INBIANTNNTRAINAUNAR ST ERT1E%e (Product or Brand Organization) tJu
ASAMUANITENRUNTLAZLATIASI9UDIDIANTNITHANN LABLENUTLLANAUSNWULNAR N TN D

n318%e Dodnlin1sdalaseaiieewrnsnunansine nanRe dIamendndam n ¥ A agaigle

Y

Fann1siheuealy wiseweniduidnnisiiendndueivunsweguimsnisnainseauganla

Y
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- n15¥nvAnInITRaIAnINYIEIANgNAT (Customer Organization) Wun1sitvun

A5 MLaglaTIainaveseIAnINITNana lngwenaungugnAILAnA1ail AIE19HINN1S

Y

dreveniludmsusanssugazienn1seAusuiareunuUsELaanAT W §inn1sene

a

dmiuguslan giansuedmsunguinunsns g3anisuedmiungussne

1Y

ANSYIE MY
J v [ 2/
nAuL131¥NT WUy
- M3dnlasEiunImeala g Funa NN YIRaI835591A U (Combination Organization
Bases) #nagldlugsirvuinnaisiazlng 1a59ai1908909ANIN1I9aINTMeNAIUNTNNTINAY

WEnouel LTud
NaYNSNITNAINYBIFINAATUEN

& a A o & v & A a v ) ) a
peAnTgInanUsTauaNdnsamenagnsnIsnataiieItesiudadenielugsianas
A8uan 819nakeIn YNAINAIAEINUAVLNUNITUTITHaEN1SURURAN SR INNUIBY
A9 9 nelueAng FellunumiarinuaenUTEaIUE AT LAUNUILAUTY DIANTINATL
& & a v I 'Y} & & | & &
ABNITAAA NAENSNITAAIN Uazdn15ldn15naInlunlsanAdouaIAnIsNa1IAe BIANT
WAHINIANwIANNABINITYRINAT BeuskarinadaiuanAinaeaiial dn1suauedua/

a v v a

UinsegralinuninuaziinuAiegdeiiios aieduiusamiugnAaugnAinauassndng
luszezend dredrevesasdnsinarllann usunlan Wud i weud 3 glldes anWaiu
fiyad eandaild 3 10u esdnsmarinereubiyrainsuazyniisluesinsidndrinlunis

y
UjtRnuaiiouniaduinnseaiavsedliuinisungnilidinvzeglusumisdafinig

TudunauvsIn1susnisnisnatatuldnannaginiiaunun1susnasnaty &9

U32NaURI8N15919UKUN1I5A81A (Marketing Planning) n15U{uAnisnag

n15na1a (Marketing Implementation) wagn15UsElUKNaN1TANTUIIUNI

n1568a10 (Performance Evaluation)
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AUUTEAUNIINITHANA 138 UITENIINITAANN LAAIEIUUTEAUNIINITHANA B4

UsEnNaumig Nandwe 511 N3IRT1MUNY waznsdLasunInatn JadudiuuszneudiAnues

NAENSN1TAATN UT1UaLLBYA AINMN

daudseaunanisnain (Marketing Mix)

nanfaal (Product)

- AnuvaInuaie (Variety)
- AN (Quality)

- 9nwadg (Feature)

- NN598NLUU (Design)

- n97@uA" (Brand)

- MIUTIYNAVYIB (Packaging)
- YU (Size)

- U3n13 (Services)

- M3suUsEiu (Warranty)
- N133UAU (Returns)

W

159U (Place)
484714 (Channels)

- ANUATBUARY (Coverage)
- N9L@9nNAUNA (Assortment)
_vhuaiias (Location)

NSNSZANBAUAT

(Distribution/Market Logistics)

- AUAIALYED (Inventory)
- N15vUAs (Transportation)

- N13ASIAUAT (Warehousing)

i aanaudmianeg i

(Target Market):':__

(ANUADINNT

i LayngAnIIuYes

Austaadving

911 (Price)

- 598U (List Price)

- @2uan (Discounts)

- duweulyt (Allowances)

- 5¥88L981N139152 U (Payment
Period)

- svgansWiaude (Credit Terms)

W

N1384LE63UN199a1a (Promotion)

- nslawan (Advertising)

- M3velagyAna Personal Selling)
N3MUIE9UVY (Sales Force)

- N13da@3UN15U18 (Sales Promotion)

- MslnIkagnsUTTIEURUS
(Publicity and Public Relations)

- NNRANNI9MTY (Direct Marketing)

ANFILVDIFIUUITZAUNIINTMA1A (Marketing Mix: 4Ps)




PRICE
e What is the value of the
product or ‘m to "’ﬂ

buyer?

e Are there established price
points for products or services
in this area?

e Is the customer price
sensitive?

o What discounts should be
offered to trade customers?

. mmmmmm

.ROHO‘I'ION

- wmwmnanyouwms
mrmmmwmmr
target market?

. Wlimmadlvourmdmb;v
advertising in the press, or on TV, or
radio, or on billboards?
. wmummumompmm?
o How do your competitors do their
:W‘MWMM

drudszaun1an1nandmiugsiauinis (Service Marketing Mix; 7Ps) (Kotler, 2000: 15)

AT5500 w330 wavAme (2546) ldndlawunAndiudszauniinisnalndmiugsna
U3n13 (Service Mix) w3 7Ps w81 Philip Kotler Tindunnaniifsidesiugsiauing Tuns
MvuAnagnsnIsmain Usznausie

1. frundnfnel (Product) 1udsdsaussnnudnduuazaiudeanisvesgndnls
loun ?aﬁﬁmaﬁawaulﬁudqﬂﬁwLLavaﬂﬁwzlé’%’uwaﬂiﬂwﬁua“ﬂmﬁﬂmaawﬁmﬁmﬁﬁu

saa o

Tagylunansusiuiady 2 dnvme Ao nanTuNldInY LYY ﬁUﬂTW‘LlLlI’EN ‘UE]\W]ﬁuaﬂ

[ L3 a dl' [ £ a [ fal 1 o 1 a
NaRNUN OTOP 911115 LAT09A LUUAU LLazwammmwlmmmu WU NISUSASVRILIIUTH AT

USN1SUINEIUDIUTENTIIS N1SUSNTURINNILYsEINsavs a1enistu salu 5o Wudu
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a i

2. 81u51A1 (Price) vinee AaARAnf ue lug Uity gnARsS Ui usEnIng

Y
v A

AuA1 (Value) ¥83UIN13fUTIAN (Price) v@euTN1THU gnA1dzdndulageninidaniinmueni

9

lp5ugendngen dedu nsiruasimalsianumanzauiussaumsiiuinisedsdniau uay
SYRBNNTIHUNTEAVUINISNFA1TUY WU SEAUVDILTILIY dnensUu WUSWATUTIAT LarmIenuie
ANMUALAINBNUNV DAL WNLINUNITHUNIS NITLAUNIINTANA BWNT WHBIRU NMSEINBUF NS

Usziusde 1uduy

a A a 9] 1Y) q'

3. A1UYINIIN15INIMUY (Place) LTufanssuiievestuan unsnuienas

Y o Y

ussgniawInaeulunIsiuausuIn1siikignal dellnadenissusvesgnanluamAinay

Y

&

anUszlovivesuinisiitiaue dzdosiansanduinaiids (Location) uazdosmidlums
thiauetins (Distribution Channels) WU U3Ew 3 iedtinnuweilagarsiilarviegly
Jonialng o egnawu Wedud 1Wee1e uasswdnn veunnu Wuiu aafvuddlunsazdandn
uenaNtuTem NMIsinemstiuiinaiaeeulaife

4. frun1sduaiunisnanna (Promotion) Wuwdesdienildfifiauddylunns
Ansedeansligliuinng lnefiinguszasdiiudsinasiedngdliAnimunfvazngingsy ns
Tdu3n1suazidunauadidgyuainmsaainaneduius wu nslawan nsuszeduius nsane
Tngynana N1sdaaSINTY1E MsRa1ANIense siudesng 9 lidraufulnsiind g Aefinrivde
Ang 9 Buwmesiiia/eoulal

fnnsmatnfesiarsandUszamsmaneialy i 4ps Tiduiusudonsafumnuilnga

Y a & A ] o a g oo &
Ya3RUslnA Failnasienisindulate el

P1: Sumua=usns C1: mnusiavms uavanAnisals=rmu
(Product/Service) {Customer Solution)

P2: s1m C2: mytaauasananisals=anzu
(Price) (Customer Cost)

P3: danm C3: Az
(Place) {Convenience)

P4: mstasanlssndinius C4: nmsdads
{Promotion) {Communication)

ANUFLNUSTEUINFIWUTEEUNI9NITHAA (4Ps) LLazmmﬁﬂﬁmaqi{ﬁIm (4Cs) (Kotler, 2000: 88)
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5. aruyana (People) #3aniiniu (Employee) wademsdnidon nsinausy

v v 6

n13599la wielvaunsaadsanuianelaliidugnalawnndramiegudaduduniuduius
FENINNAMUARIAUINITUaZHLEUINITA 9 ¥8909ANTT WIMAIde iUy wdduiush &
o aa i Y a = a . . P~ v A v a v

Wiruafnan1sanauauaiagliuinis 1lausnis (Service Mind) iAdufiiefvduniway
USNsTAEITeIRUNITVIBNAEY urawminuiien AuAnsaN danuaisisalunisuiletgm
aunsaaseenfenliiueednis 1a3NaNnsanaNSaeaSIIENTITIQNABILALIALN AL (YU
nsunsvieRgf Ui adnenmyranslugravinssy Mewignsossunisiludsyia
el 2558 lagannzmaiiudnenmmmadiigivesdaauman n1eaun1w ausineIiuLmas

Vieulen nsruIuNITIRMteNsm ks IAgIiuMsieuieluusazinie WHudu

6. AUN1Ta319nazUIldUAN WA EN19N18ATIN (Physical Evidence and
Presentation) {un1sasauazinauednvugnianienmliiugndi eenenenuasenanin
Tngsaa adnunenm 1wy mannusisanudl nsussneazenndsuiesvamidney itines
Usgmnduiug msfeusy wazsuuuunisiruimaiteairsqamliitugnd bidazsidunsiels
Tduazssendenisuinisvomiinau saqmed nsisandesanmseulou msliuimsinmi
visonauseloviiiignAifianels 1wy 1n3esdufeusy (Welcome Drink) JULUUIMTAEMS019113

W1 dnwauzn1sfeusu mesmsuuLAIeedy 1udy

7. fun3zuIuns (Process) LuAanssuiliieadosiussdouismsuwazaudjoRnig

fun1suing Minawelidudldusnmsiiedaeunisuinisednegnies s uasiliglduinis

o .:4'

WnAuUsEiUl Wy sutoun1snsianudiiies n1svidwialese/Agn nsidnfedayalneafu

Y

A0NUNNN @18n150U M1519N150U AAEENT TURBUNITIDINNN TURBUNITKIINA (Check-In)

N13WA988N (Check-Out) N15989MLAea1SASEITN 50915 150 N15T5eRu Wudy
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The 7Ps _ The7Cs
Product (Service)| <= Neeggﬂ:én ﬁsﬂnTS
Price e Cost
Place Convenience
(Distribution) € 3 Choices
Promotion ) | Communication
- g 3 Competence
People Courtesy
Physical ¢ > Comfort
Environment Cleanliness
_E;Drdinuﬂan
Processes «—> Continuity

a

mmé’mﬁuéiwiNa'auﬂszaumqmimmm‘u%mmazmmﬁﬂﬂmaqpﬁuﬁm (Kotler (1997: 105)

nagnsA1Uan (Retail Strategy) flosfUsznouddniaay 6 duUsznoudae (1) vua
i (Location) (2) Anuuainuatevetlselnndual (Merchandise Assortments) (3) ulaune
51@1(PricingPolicy) (4) druUszaunisdeasnisnaia (Communication Mix) (5) N1508NLUY
F1ULAEN15IAI9FUA(StoreDesignandDisplay) kaz(6) N15UTN15aNAT (Customer Services)

(Michael Levy&Barton Weitz, 2007)

'
v a

Jagdugsiavieudnussinnuienss Direct sales IANUAIAYET AREMANALAZENIL
Tusunisudeduniegsia Juszneunisgsnaidnvanesglaiuunldinelulad duwmesida
Internet Technology tietieaniuney anaunulunsaiung wazasieauianelaliiu
an@ Twgdudléiim i ldlumsdniugsiauuudan loun msdfsdeamamsliuinisdu

M3V18 SEUUNITITBYaHIWAY o 9avIBlayU3INTg dodntelawan Usnswsevielians uway

' '
a acs a a ! !

wannAlAtuAIY BLAsULY Ainag wiallviglvgsiacuaniunanilslunisaniiugsia vene

druwinenisean uasduiisansuly AuninuazuInsvesdium
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v = A

e300 13euAURY wazs1ensauaamas ligniiukazTuiinld dsfidhununy fe
a 1 4 a Y a [ . CYEN [ (Y] 1 4
1A38981UUELAR 1ATBIlTUINITNIGAU Web kiosks kagn15niatudusana i1uaunsal

nawuulsane Furatdvinausiuduegradusyuu

Tunsiniuseluvesssiasunisduan nadnsfisumvanildsedumesidadi
Tlumsdidussia agtelifunamlslunisuszneuns andunu a¥anuudaunsslifuny
susdu aasnaudi saluiairsmnufiaelalifugndn msamnszuuinietdefisiung
wanunsasessunenwaladulyie lusuiazvreanuannsalunssniu gshesudumesidn

Tusunanladnee

O =3 o o o g A a I i A
“usinauinisnanvinsesasnassaaiaulintunalviga inuyadsoe19tuyy uaduinis

o = % o [-% a ) o v 0 _ 4 a‘qy
¥AIsAAIIgNABsE UG TUS 8RB AenLaDsEL
N3PUAUUBNINNNTNANINITDINY 19 way I
< a ~ [ YV 1 = a
L‘UumiyimﬂmimimmmLLazﬂﬁmiiuLwamﬂﬂmﬂumwumqLﬂwmamqqim

Tasazdnsalunanisgsiagalvniille desddsuuivanain What's good for business is

good for society 1 wJu What’s good for society is good for business.

(Philip Kotler, 2013)

N153AN3EINUTTEaUNIRAIAYBIgIAAAIUEN

nsudadulugsivmudnadeln Aoudradiaugunsslutdagiu linzlugsie

Uszlan Cash & Carry, Hyper Market, Super market %38 Convenience Store Tnefiusas

'
o

USELNNAIUNYIENUNLVEBAIULUINITAAIAVDIN UL a1 19T a s U udumna1ang sl

Anen1nnaziulpdnuIn

a v %4

ludiuveeian1siu Join Mart Hudnegludssianianisauanlunguves gsiasua

v
[

avAnde (Convenience Store) suilufanisAvanadivln lnglulaglugsianguilindseg
lugrsveredndumaunuiuvgvestinsgdesioguinuiy 9ian1s Join Mart vl 4



Audsegangse gudanddgylawn Sumuanlungy wiiu-Blavliu nguunluiiauniv nguwma

o

o 1

Iiladadninsanaziudiunimnesdu Wnefifuvigvesdisedesiasegluiuideady {Ju

£ a a

Audeaiiuiuazdiunumiesas lnefanisiiluguisseddny dseasidendail

o

a

nN1sdTIsEANzALdilusreall 300 WATAINTIY Join Mart wudndisuuszian

(% (%
IS v A

Aamseuanlunguves gsfafumazaingesiail
wudaveritmunmainvesuiendnuin Yseneuiuiitelaissuainnisiivin
nanlaSeuguisifnauuanevanuagindiunetinvuialvg Mludiuasudneninuazainy

NSaufaNITWIsTUlunan



135

GHREFAILAAGR
v v 2 = 2 = | T A ¥ v
meaugn anlugfednslunisideniasdwseliidildusng Anudeinisvesgnm
< v oo w o a a e ) =2 &
s luladenddglunisimuafianiegsia anudeinisvesgnaiilasunisnevauedady
UadudrAgyresmiudnsaveianis vsEndsdanuyuiufivzsndufanislunsiaenndesiv
ANUFRINTvegnd tnsgnAdvinendnuesuien dnazdunquisiu uaswaniieviau
9183813 15-30 U waednnguvilaiiinainnsdunfeuia@eueaunTnuadazeu1eiod
Tutaytuguslnalinszuiumsdndulageninnududounniu suiosnnnisAnyid

I
a v o

95y Snvsdadudeniey aulnsiminireslideyarnans iliuslnaiinszuiunisdnduls

¥ '
1 ! v | v a al

FofdldifivsFosnanfundnuiiouudieu undudiidendeszfosfuafuduiidslu (Value
for Money) 3nitajuslnadilvianuddyfuguamainty dsmalidudiiafuguaineied
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SAUILANNATAINVILR LU LATD9AU RTD (Ready To Drink)
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UszﬂauﬁawaﬁﬂmmmwS]ﬁgqsuumﬁml,azsuumimg Fanuinfuunevesddesmiuszana
7000 Au Bsdeindidnenmideifisuiuiiuuiuifisesiuanudesnisluiagiu
nsidanvesgdnsglval
mMaiunvesguissglniqdudsiianisfesiun lnslamzogredslunguiuiuan
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vosusuledlmi viefansdnuanguuuvduiasidunduiienudulldgamngsfadiuang
msveneddigslasdenisamu
gsfauaznindodussiafifiquiadunussiulunmaldienn winisfiasduiu
ganalildnarlsidu fiunlunainasdesiiviiadia uay fanud arundila luFesnsdams

115U NTAATN waE SEUvaITauWA Wazthunldlunsiaiuigenusuazkanils 3931039
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LI BIUTENTLNAWRIINANTNTR ATV IETTIAN A TR0 9sBL TNV IUSET kA
anudangulunisimuasiaimniauianeyilarias vildransgnuann1snsidiunves

Arnselvdlaiinansgnuuinin
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N15ATITAYALDY LAY YNTOUVDIFINT

’1,7@44517\7 (Strength):
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fsyvvativayunsvinuniivssdnsam seuutdeyanisugsiuneuiomes

fisyuumsaienelannvangdoamig
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fienlganglunsiUafianisimninguiann
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fanudangulunisinuasiauedanlauinnii

fanudangulun1sumsnneduaiinninguls

USeniinszuiunsandulafinsedu danundedsl wagBangunianisuimses a1unse
USusmunisutetulais mediusuaugulng

9n0ay (Weakness):

= o o1& Ave ' ]
Fovesfudaliilunidnedraunsvany
sAvelanesdumuiednsdliiduamndnazaninguiaintes

AuFnusegslifissuvatvaywainainiing vilisewihnsdamuasuies

n1sUszliulania wazaUaTIAYaegIng

lon1a (Opportunities):

nginssufuslaadinsusugnindrduanglugu Convenience Store 1ndu

gafeufazante fMonalunisdulalddnunnludadmia Wesndalimsuensly
fansdmintdes Weieufusuuussens

Spunadaaiunisamudwivgsinruindon Snadinszfuimsvgianielulsemelas
mafiumstuiieldaesvesiuilnamntulasgandanmaiivturesuiuinaasie

9Uas3A (Threats):

fianudsainnisudadtuaslugsfamvinideinnisidigratalifitedninunt
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a

aey gusznaunisiestiuniliaiuianudilalunginssuguilaaluluniiuiivewny uaz
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NARA I

(Product)
losnudnsdaet (Product) WussAUsznauwsnuesduUseaun1an1snaIn uazdnii
Huiladeusniezilugamnuduiavesnisdniunusunisnain aeldnianisaludadud
EHLL?ﬂui%UUG}a’lﬂﬁquﬁﬁmLLUUL?I%?’JEJ%@WJ'MBTHN’JHWNLﬂi‘lﬂgﬁ’i] nsdsuulamanisiios
walulad Awanden Wudu elussduganiauazamnia Seiliinadessfuvesaudonis/
n15gUlanauLaruslaa (Demand/Consumption) kagn1AN1SWERA (Supply Side) YenINIL
nansaeidadutadosuduivilfindiulsraunisnaindus fie 510 nsdasivtie wagnis

AWEFTUNITNAN

kuAUAALNERUNEAS U 3 TudsiAutNlaAgIRUBIRUSENDUVRINAN S U
AIANTUIDUNNITHANNIIILAIUITAHULALAMUANINTTUNINITAANA AL S AL NAINN50

auaIAURBINITUAZALTIINElavRIgNAT LA

3 a [ (4
29AUITENDUYDINANNUN

Y] i v

1) nansnusivan (Core Product) nuneds nausglevufidiAgyiignAnlisuainaanudu
FINUVDINANAUI WU WSIUSUDINElRNUEuaUe WSevin AR AldIS s uSae ANy

Tssngunaanunsasnulsadeldiuriliauausls [Wudu

Y & a v 6 = Y a

2) gUdnwalndn i (Formal Product) snefis Audnuuzveransdue laun sU9

]
anvE NSUTIIAUYD AmN N FdU n51FuA 8%

3) WansueiAIu (Augmented Product) vsngdis wadseleving@eldsuuenvileain
HansuaanuarUsnwalndaie kA N15UINIABUNTVIY TENTNNISVILAENAINTUNY
WU NSIANARDILIYIBTU N1T5UBSERUMTEUUAWTD NISVUET N1SAAGT N15SUUTEIU NS

Fouwyy N15U13e5nw (s
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AENURNF Aty vaINans I

o sa

UnN1sRaIRzAeIngg uaiavIeiauId Ny Y INan I uYIIgnaA1/aaatdinung

L = Uadl o U U ! dil
ABDINTS mwm@mawmmmﬂﬁymmdﬂu

1. N1588nLUU (Design)
. IR (Raw Material)
- AN (Quality)

. anwauy (Feature)

. Aulasasiy (Safety)

2

3

q

5. 998915 IALEN (Option)
6

7. M3AUSNIT (Service)
8

. MIsuUsEau (Warranty)

AosanUAng 8 Usenisil aauluedaailonaiunsagdlabiiinainuseanisdenseniny

a v L3

I 14 U gj 13 U = k4 dy Y @ = 4 L
W ULNUDY muuaqﬂmiLLawmmimmmmaasﬂ,‘wmumqmﬂizimmamamm%LLawaﬂ

Aflsfernusiesnisvesgndvaaiadmung wasannmia livaenais ideyaniduass ad

Anuianelanaraudasadelinignen

YUABUNITUSWISHANN U9 8 VUMDY

1.

AATILAEDIUNNTA

2. MnuningUseasd

3. WATIHANUAUNUSTEMININBR ST aT AR
4. RITUNUUTLUUEASUNER A U

5.
6
7
8

andulaluuleusnaznagns

. INDIANTNNNTAGN
- UNURASLEY

- muANLazUsTliuNG
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fuit 1 Ainszvaniunsal
1. a¥auuannuAnfgaRuNEnfueiivl
wrasALAnRanduetu 3naelufeyrainsatslufanisynsedu lawn Jusms
siuge neddonagiaun wiinauneuasfuiianudiondn 9:inaouen Téun gné audin
2g/lureIneN13Ind Mg uazAwltulugsia
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Junsimundndasiinilaedeimuiwagidondndun viodmihenuidsnieuen
2. WnszvignAanlnang
2.1 WpseingAnssuduilam (Target Consumer Analysis) Lun1sAnuis
nsvuiunsiadulatovesuilnauastiadesing 4 Aflsvsnadenginssuguilan éun

o

- daduaanizlaanyanatladadiuininel (individual Determinant /

Psychological Factors)

U52nausieg A11uReInITharksegdlaveuilan (Needs & Motivation)

¥

YAANNINWAZKUIAINAREIUYAAS (Personality & Self Concept) N1353U5 (Perception) N3

9 9 Y

a 14

S8u; (Learning) wawviruad (Attitudes)

- FUSN8UANYIDA LU SAIINA DU UAIALIUSTSY (External Variables /

Sociocultural Environmental Variables)
UseNausie ngusna8a (Reference Group) laun AsauAsd nqudsAy Ngunng

TWUSTTUTTENUINIUSTIUE0Y

- AS¥UIUNNSHRAULITE

mi%’uifﬁammﬁ%ﬂu ANSEUAUNDY AsUSELIU Asenaula  A1sUSEUMAY

vizelam —> i =P aden P P s

(problem/need (prepurchase  (evaluation of  (purchase (postpurchase

recognition) search) alternatives) decision) evaluation)
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2.2 N1sUsEIUnaIn (Market Segmentating)

A 1 ! Aa o 1d 1 1 Ay a 1 [y
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=2 2 A Y vy o a o 1% S & o | a o ¢
nunedle audedeteliussuninunaiislentaiideduisdendndnn waz
yneeuvsIvsEnfAedodsuseuiduguassalunisadieiils drunusuusauilawasaun

NARNAUNIAVULALLAAAINULANAT
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UYUN 2 ﬂ']sﬂ']ﬁuﬂ')ﬁq“.Jigﬁ\iﬂﬂquwaﬂﬂm"m
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1. aquaunsaninils laenivun RO w3advunenils 1 U w3eonsinilsaiuiy

v A a4 v o
QqﬂWUVJUQﬂmwiaﬁuWUNULLﬂi
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2. UEIUATBINATA AD SRTIdIUERAvT oS UsUs R EYRIUS BN D UL T

AwdslusEAuRg i
3. anusiuln Tnunisiiueonenseselaansunanduiiu

4.n585190 MR 18UAY (Brand Image) [Wunisassanuiietionasdoldeaun

ANER/EYIE VTR IAUAT Iaglanznsiiuninuan

£
= 1

5. MIATANAINTIEUAT VuagiusylevivesrdniuaideiSeuiisuiusiaive

Y

L] auein (value) Aonansuunusuanaisvioianeniafulududviouinig

dmsunisuanifsuunsds vieanasend “yarfidustu”

v a

L] siadi1 (worth) AemaAnfitludaiiy (Monetary Value) 1iunmaivasu1ads

q

]
a v oA

g inlamenuanvusvisesensuludiiiuiod
& a X 2. 4 LA A ] Ly
MI3PeugaziinTuideile “yardlAieulvinnum

NNNITUINIT “ARIAN” WuAIMI9NITRae nuNena 3’1mﬁmﬁmqﬁ%ﬁmumiﬁﬁu

'
a o 6l =®

HandanRagalagnAlizenasiianaiilsnuiinents dw “yarn” dnavuanitiayuaedves

Y
[ 1

v Y = cal Yo a o I & . . &
HefazviosnawalsElovinlasuanuandueidu o 913 functions wag attributes tWs1zagiy

=3

a ¥ =

[P "y ! P a ' o vl % \a A a v v
duransianalilll “amen” uiagninefiudsusegeng@elidseents wilsianuiaslle

2

6. nsuuztkdnfueitvad (Launching New Product) Tiidun3dn unaula asenis
[ (Y a Y 6
Suslusinansiouei
Ui 3 IpszrianuduiusEndnwaniueiuazaain

1. ndnfnugiuInsgu (Standard Product) - aainlduanen wdadusivileudu Tdna

gnsN1IAaIRbuANANeAY

[

2. uAnAuaLanIznga (Customized Product) - sanataanizdiu nandaaidl

anwazlany ldnagnsnisnannanizdiu

3. naafuTAuANF1N (Differentiated Product) — aa1asnariu Tenagnseneiu
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§379979451990N15KAN Standard Product uaave 188 ATUREATTTUANG 9
VUi 4 NsaUUszandmIuRaninel Aesea.....
1. Azl 1831 Als/anany

2. 2NN UNAAA U USZNBUAIY NISHAIUT NISYIY NISININNUIY NISAILETY

Msmae wazeldanglunissniunudug
Tnevhluaveglusuinlsnayy uazsnazdunmsmensaisesunedie 5 T

$uit 5 dadulalunlsunsuasnagnsnandiosi
1. NAENSNITARIA N13VNUNUEIUUTZAUN NN IAAINE NS ULSRZUTELN AR
2. msafrateldiuSsunanisudsiu aheeuusniaelaniduiitelfiuTeugus
3. WlaunguaznagNSdIuUsEANNEANMI TIUTINITIUNUEENENTUILAZATIAUA
4. N3Us5AMal, Uheaan eenuuunisussaiuvenavtheaanvendnsio
5. N115U3NT WUNMSUTMSANAIMTIN (TQM) 989N15U3N13
6. 295TIRANTA TAITNsunuMIRMRetndlsluusas s TinnEnsiase (Und 6)
7. nMsaunaasualial d1519a0uA0 Aurdl sentuy wazUsulsawaly

8. NAYNSNITIAATININEINTNINITRUY N153NUAIUNITIUAMSUNERSuaIuTn
Aauand1aiueanly Fuedivdnuusvemadnine uistulazlonian1anisnain lngazued

Tuldresn NSRS R UL AN YUYAIUATOINAIATOINARA UMY (UNT1 8)
JUA 6 N1FINDIANTNIINTAAN (Marketing Organization)
ADNITANUANITENUNINLAL LASIASTIINNNITHANS

1. AMUNAANUNUSIATIAUAT AD LENUTELANAIUSN YU VDINANN UNNIDATIAUAN

o

lngddInnsuandugiazguandniuaninnnsve Ae aAndulalunisusmsuazvgtediuiuns
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§919 1AgLaNIZIUEIAAIUNITNYINTUNAINBLALAIUATDINAN IAVNIUUTEUNN UTEA1UU

o

Aurnendn 5ulUAduaSUNITIAIALAE N UAUUTTYS U9

2. AIUAAIA FD FILUNAUENBULNITUUIAIUNRIN LYY ARINYAAINNTIN MIBUUIAY
Yosmnanmssmine dnvazgdmans S1uaugndn (udu fanudamunszddeluudazdiy
natadingAnssuuandaiy Mliaiunsaduanagnsnisysdagnandmunelaunnssuiag
FaLau

a IS5

3. auntin Jeuldlugsivegrawnivaly insizdielvinisaiiufanisivsednsam
LAZEIUIEANAZAINTUNITUTZTATUNUAUTZNINURUNANY wandgaseude lifinisinue

HSURAYR U TUNERSulaen e

4. MuQRAIERT FEN1sMvUANISENTTIgUAKERUIIMIE I IANLNTN AR

Y [

wiansdin1siaundnduedind vsenenadnlusesdngluuuesdnisiiion siaun

U U

Handaiindlaeane neddnnisuandueiniuguaginnisuandueiiva vseendegluzuves

Y Y

ANENIIUNIHAR Lyl SenguEunn
Ui 7 URUAMauNY fie n1sasieuURnuremniienulasutounineg

& A a - a wa Y] a o c o v & ~
YUl 8 AruANLAzUITEIUNG ADN13RTIIdRUNanITURURMUA NGRS w9 R Tulunuwaud
AMuuald Tnen1stUSsuisuNatULKHULAEIATIEAAIULANAINTLRIN9E A8 TIN UL 1AL e
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Y

PNUIURULALINUIURUILVY

LLmﬁﬂﬁ’ugqumammmm
1. AUABINTS : Needs, Want & Demand
2. wdnAtY : Tangible & Intangible Products
3. wauselewtl : Value (), Satisfaction & Quality
4. msuaniU@ey Exchange, Transaction & Relationship

5. 9870 : Consumer, Business/Industrial, & Government Market
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29395nakAN19NI5AAA

ANABINTT (needs, NaRATUA (Tangible /
Intangible Product)

Want / Demand)

I |

natselaail (Value,

Aa1m (Consumer,
Business/Industrial, ) . )
Satisfaction / Quality)

Government

v
ANMNADNNTT (needs,

Want & Demand)

aaunaasdnfyluszuunaa

ol U / UANISHANA nan /

— aunawnne —» {4

(Company)

/ manisean  (End users)

ANTNWINA DY

(Suppliers)

AUt
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A15AUTLNNVDINARAN U

N159AUTELNNVDINAR T NI WO ANYIDIRNBULLANIZVDINANS WA NORNTIUNITTD
wan s gredoldinluthmuneddyremdndududazszinn nsmnuanagnsnisnaind

winngaudelandinudAgy
A5IUNUTTANVBINARAUN uunld 3 Snwely
1. Fuunauegnisldau
2. PIUNANANBULNIINIEATN

3. PWUNALINUTEAARAZ NG ANTTUNTTD

1. Mswunauetgmsldau wuseondu 2 ngu

v A

1.1 AufAIny (Durable goods) Wududfiengnisldauuiu s1anas wu nsved
= =
GERNELR

¥

1.2 AuAldmanu (Non Durable goods) Wuduaiiletsnsldaudu fin1svdeves

9

v
a Y a

Y a 1 o < A J ¥ o
AuslarUaeass iWudumauUGes T1AeudIew

2. ANSAUNATUANBAUZNIINIEAITN

'
Y aAa o a v U

2.1 udnfiisinu (Tangible product) Aendnsindindusiosls udndsusne uowdiy

WU LADEN $9UM1 YN

2.2 Auplifisinu (Intangible product) N15USN1961199 AANTIUNANLITOFTI9AIY

WolalvifiugneA Wi N1SUSNNT Fauuay 19130 Wt Sue1mT Suvinam S1uvinily
3. MSTIMUNAININQUITAIALATNOANTTUNITTD

3.1 ufuslan (Consumer goods) Wuduffiguilaavinsdawioldlunisuilandau

UAAS 130719AT0UATY

3.2 @uA1gnamnssu (Industrial goods) dulvgjudiddeazdeluiievinisndnse N3

Tvusnis mseduany
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nsdnUssiandudigulnauilnauaznagnsnisaaia

1Y

dudrgUlna-u3lna (Consumer goods) Wududnweluldasudiuuana 13191013

IIMUNIUNGFANTTUVDIFIFUTLAA
1. AuAnazaIn@a (Convenience goods) wusaanidu 3 Uszian

1.1 Aufmdn (Staple goods) Wududnguslaaldludinuszdriu wu madnnen v1d
A

%
a Y A Y (Y

1.2 @uAfaedunau (Impulse goods)

(%

- msvedumaunaulaglilansla (Pure Impulse Buying)
- MsPoduNAUNANINAIEANLA (Reminder Impulse Buying)
- NMSTOAUNAUNLAAINATIEUOLUE (Suggestion Impulse Buying)

- Msedunaunmuuatoulvly (Planned Impulse Buying)

'
a Y

1.3 AuAelugugnidu (Emergency Goods) Wududguilaalulaviinisaaunuly

<

ABU 9199LVRAUAUNIITAMUIRIY U UIdUTD 815nwlsa

e

naq‘mémsmmﬂém%'uauﬁ'ﬂazmn%a (Convenience goods)
1. nagnsaundnsiaet (Product Strategy)
- AUAWIRNTSY
- NAYNSUAILNT
- ANUVAINVANYVDIFUAT
2. NAgNSAUIIAT (Price Strategy)
- iPvesdudaeutieen Wedesnsifivuinalunisee
3. NAYNSAUNITINI MUY (Distribution Strategy)
- WodUanldnsnszanedudilivias
- PIUIUYDINNINTINNUIY (The Llevel of distribution) HIUAURAIETEAU

4. NAgNSAUNITANEIUNIIMaTIR (Promotion Strategy)

- ANSlawan
- Astawadnau

- MSALETUNISVIY
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2. duddando (Shopping goods)

2.1 Audidendeiimiloufiu (homogeneous Shopping goods) Tnednwaizassdudn
fuslnauesinddnunsfindouty uiagldsahgalumsinaulate 1w indedldlnih

22 Auddendefiniafiu (Heterogeneous Shopping goods) Jududdended
fuslnAasshnsSsuifisudunanin sUS1s 1wy iaddiosimns Hor

nagnsnsaaadmiududidonde

1. nagnseMUKAnIN (Product Strategy) JUSNUAZAMAINYBIAUAIILABIDBALUY
TignAiudsrnuunnavewdusuas guady

2. NagnsAusIAT (Price Strategy)

¥
& a v o a & o«

- nsdifdududdentemiioufuagldsas

- fuduaudidentefimnstuarlfluFesessuuuy auninesiadudn

3. NAYNSAUNITINI MY (Distribution Strategy)

- nnuseiutesmamsindwinedy

- daulugluarsvyihmsideniefuanauaumsgauauANEL TR WY ANEN0
lun1sdndning

4. NayNsA1UNITEETUNITAAIA (Promotion Strategy) IR EDICRTIYRNITRGE

naudmung Wi a g
3. 8UALA129%8 (Specialty goods)

& a v A v o & < a a v
Judumngnanagrinisinizaselasanie nlauaznegiulunisnasmausun
ABUAUDIANABINIT gnAndiaudndlunsidusn JTeides Aan g Wy uunsdnsagy
TN LA
NagNSNIsAAIAFMIUEUAIR1ZTE

1. nagndsaunansiadt (Product Strategy) udilionanuwaliluvesdiies

]

2. NagNSIUIIA1 (Price Strategy) 51A18 WilluiTaanmnativesdu gnanay

I I aa o &
Juanzngunisiunalunisie
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3. NAENSAIUNITIRTMUNE (Distribution Strategy)
- PUIULDINABUYN9EY
o v Y = 2] ¥ o 1
- uuguan Tedunudessglunisdming

4. NagNSAUNITALESUNINAIN (Promotion Strategy) Mslaivaiaziiulanizngy

anAdmung
4. fuAliinaq9d® (Unsought goods)

@ a v Ay o 1 o & v o & = < Y oy Yo o
Juduanduslaalifinnudnduazdeinisie vieluuasgnandaline3inda

audunnew wu wnaululasivl insesluemns Yseiudie
4 ° v A v 1 &
nagnsnsaaadmsuaualiuadede
1. nagnSmuNansig (Product Strategy) fiasvinisiaiunduaeg esiaiilas
2. NagNSIUTIAT (Price Strategy) Audlifoeiin1snvyuilsy iNg131Ag V188N

3. NALNSAUNITINTIMUNEY (Distribution Strategy) 19n15U18053 ¥oIN19N15TA
InUeEU

v o

4. NAENSAUNITALATUNITNAIA (Promotion Strategy) N15la¥ANILLTURNIZYNAT

v a 14

nAuALABLANTY

Calle

N3MUNUsENNFUAIEAEUNTIH
AuA1gnaInssu (Industrial goods)
1. AudArusznnnu Juduindiaudndudenszuiunsndn wisesndu 2 Ussam

1.1 @sfinas (Installation) iundndaandndusenisndnduindnsosy wuadu 2

Usztan
- Ardgnasianagenmis (Building) 13 81A13

- gUnsaln135 (Fixed Equipment) Wy Adufiawas ans
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NAENENITAAINYDITIAANT
1. nagnsmuURAnsat (Product Strategy) LuAMAMYBIELABE BB

2. NaynsA1us1A1 (Price Strategy) Uaniiulsreniuielias msgduaiinig

MUREUTRY

¥

3. NAgNEAUN13IRT MY (Distribution Strategy)

[
[

2. IngAuuazudiuysznayu (Material and Parts) uuseanilu 2 Uszunm

[

2.1 ¥ngAu (Raw Material) {unnAuaivnan1sinens #3enusssuvi
- NAnAuIINYAINTIU (Farm Product)
- NAnSusIINYIR (Natural Product)
NAENSAINITAAINYDIINGAY

1. nagnseuNansiael (Product Strategy) Wuduaundedie dewinnisulssy

audn Webiiulildunudu Wuaunw anudede

¢ v . ~ &
2. ﬂaq‘ﬂﬁ@"llﬁqﬂﬂ (Price Strategy) VEHUIIAINANUIDINAINATIN LAYRNTNTIVE

Llsdudimvinsfvuasian

3. NagNEA1UN13INTIme (Distribution Strategy) HWAIUNY 1 FeAULTEYN

v al a v ! Y] Y a a v &
wihilun1ssiusindud ddudsgninfiegluanravnssy duieziluluauggnia

4. NaYNSIMUNITALAIUNIIAAIN (Promotion Strategy) kifinslawaunsonis

duatunisve ziindnauitnisinsielagnseiuglydua

2.2 Yaouardudiulsznaulunisudn (Manufactured Materials and parts) LA U
nszUIUNINER unateduiudidiioguinieldlunseuiunisude

[y

- 1@nUsznau (Component Materials)

(%

- Fudrulsenau (Component Parts)
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NAgNSNITNAMSIMITUTAR hazTuaIuysenoulunIsuas

1. nagnseuUNanse (Product Strategy) vnmsaundumlignanidnuasiin

N38auTy
2. NAgNSAUIIA (Price Strategy) YuagfiuAMAIN AU ANYUEY Lavn1TAITe

YDINAUARLATS
3. NAYNSHIUNITINIIMUIY (Distribution Strategy) Wun1sdmuielaenssain

U3 visedunudmiie faglinisgnamnssy

4. NAgNSAUNITALEIUNIIAaIN (Promotion Strategy) lagniinauane

=3 @ 1 [ v = %
wAnsdendslugagnanvorldnisenainnssy
3. dsnduUAaazu3nig (Supplier and Services)
I3 a [ fa o v o a a1 = v a 1
Wusdndugindndrunldlunisandiveu ldiduneitedusviunsuanlag wus
ooy 2 Usewan
3.1 TanAuaes (Supplier)

- JanUn393n® (Maintenance Items)

- Janweuuwal (Repair Items)

- Tanlun1sasiuau (Operating Items)

nagnsn1sAaIna msuIagauUaad

1. nagnsauNansie (Product Strategy) #3dAgy Aiw NINAILIAIEUAT d5199197
duAnbidunidnvesdld 9auds anuusendn
g &

2. ﬂaqméé’mﬁm (Price Strategy) ?ﬁuasui UUTNIUNITHITD D1FaUINTIAAY

ADUTIIFI
3. NagnEnIuN153nd1mune (Distribution Strategy) HuAuNAIIMaIgTERU 16

(%
[y

PDINNNTININNUDAU
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4. NagnsAIUNITAUATUNIIAAIA (Promotion Strategy) N13v1glagntinauny

GNGREREIRE
3.2 U3n13 (Services)
- U’%miﬂ’lj‘ﬁﬂm (Maintenance Services)
- UFN159ouLaL (Repair Services)
- UsmsiAuugungsia (Business Advisory Services)
NagNsN1SARINEINIUNITUINTT

1. nagnsaundn il (Product Strategy) 1iuai1usInsa Asnanlunis

Tvusnng
%% . X Ky o Y a
2. NAgNSIUTIAT (Price Strategy) FuagiunnnIMmaanINNsiuInIg

3. NagNSA1UNI5INT MUY (Distribution Strategy) Ansialagnsaangue

U313 J5unsuseya

4. NAYNSAUNNTANETUNINAIN (Promotion Strategy) N1slawauiduiusiu

anA1 Nskdntdnaunelagnss

51A1 (Price)

anwazn?luvaesnan

AskantUasusEnIeduanuauninnseyinnuluueiniseatadalulasuniswaun
gj o a r-g A < [ 1 =3 Y ¥ P [
tudniinguainuie weunisuilvlamidingtd uywddslaruunlinisuanideulayende
a <3 A YV a < A ‘:’{o <3 2/ a o o a = ) YN v [
Rulugenats n1sltdududsnaretandudsain1sirnua UL US89 1AE NS UFUA LA
azvdavuiielfdunnsgrulunisuaniuaey
ANUNUYVBITIAN

5701 (Price) 11884 I1uuRuiiyaradedtgiionauwnuiun1slasunssuans ans

ANuaraInautgazaunalalunansusdulviuis1veany Wy a1 (Rent) tusian
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dmFumsififuuazilegends Aameidouvieaaeu (Tuition) iusadmiunising
Tnoans (Fare) WWusiandmsugliussnu nonids (nterest) lumardmiunmsdiutu dils
(Profit) {usiAdmsunisneuunugusenaunisduuu (Bribe) Wusiadmsuloniadlunisyi
AUAR 918018 (Taxes) Lusiandmfuigura wonsfauiuseina Wudu (Wisner
1996:270-271)

Tngaguirisaludnenamnevis fe denanslunisuaniasuduiuazuinislugy
Suasiuies uiiAnsaninannisresesiuszuinateuazduts wivatsadananassy

U a 14

i 19 freselngduiiunuinlunissiuasaidmiuaudigrainnssuaniy uaglu
Hagtusadudifntuanraiedie mndBedaruiuasfidicutunisadondedudashliay
natsfesansIAAuAas Intuaunaniaglunadulidndnansimiuludis uenainiuig
anumsalSsuianratunddnsulumsimuasauierugssaudnse Rl
Fnquszasdlunisnesan
Tumssmunsamienssesean sududeaiinisimuainguszasdidosnisiedy

wuvnsmssuiunulnedseanden dai
1. mansnAiegsuanauumuvdariils (Profit oriented)
namsuwruviderladuingussasdduiugruresianmsgsian q U nsldflsgevdesh D
\3paLansdalsyAnSnmuagyseavsnavesnsaiuay mﬁé’?ﬂsﬁﬂﬂﬂﬂ@jqﬁﬁﬂimmmLL&Jﬂ
finnsanld 2 Ussidiu Ao nisdasaudielildumlsmudmane wagmskaanielildsy
flsgean fnoazdonsiolui

1.1 msmasniielilasumlsmutimane (Target return) Wunssesian Tnefans
o1 muASTmanULNLAFsNsIuumds TagerafmuaanFuamu (Rate of Return on
Investment) w3af1uAaINganY1E (Return on Sales) 1w fosn1snanauwny 15 wWosiud
MNFuAWUMSadaInsHanoULNY 20 Wedldud arnveniy MsfvuadnINanaULNUT
wdweu HelinansldRunuegaiivsednsam

1.2 mssasaniielilasuiilsgega (Maximize profits) lunissssiafideanisnils

'
=

o & v & A | & ° N o
geae Jalidndudesdunanatanely uiidunisuemasiuvesiilsasanviomisgegaanis

AN LRNBUTEIUY RINZETOLAAL Y
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2. mié{'ﬂiﬂmLﬁaﬂl‘mﬁ%'uﬁﬂ‘ligﬂq{ﬂ (Sales oriented)
unsuanameenwie Usnamibefidesnsuieviedesnisdiuuinain (Market Share) lag
laisjafiils nisdsnalaessfivenueagiansunld 2 Ussiiiu Ao nsdemandielisenuie
duBusaznisnasalnesdlidiunsomatnifindu fiseasBoaded @3a950 135010 uay
Afy: 2552: 123)

2.1 MmamenAitelieenvieiiindy (Increase Sales) iunssenmiteli@anisiiutu
v99UsHUN1518 (Quanlity) kags1elaainnseie (Sales revenue)

211 nsuiud uvesUsuimnisene (Quanlity) Tnevialudsunaunisvieas

a %

WasuwUaslumeessiudutusedudiu Jadulumungfuiud na1ife wWesiaiduale
geUuUIuungedusiuazanas wseasa1dualaansiaag USuunisdeduminag
WILUU A9t aADINSIANUSUNIUNNSINE USEMTwnlduazansiAuse a1 uanunay
2.1.2 578l8nns5u1e (Revenue) Nsassianlunsditiazjsadaselaainniseig

d! a ¥ a Gl U ql a 1 a U
FUANINTIMAUMEUTINUNITUIY YTplaeNTUTUTIAEITRziinansenudeUTINUe SUdL
yMlmAns18laa1nNIsVIERLTURLAGBINS

2.2 MIAITIANLALLTINSINTUTDIEIUATEINAIN (Growth in market share) d3u
AT999a1M (Market Share) MUN89 “ONS18AVILVDIUSENABYBAVIENUAN LU
QNAMNITINVTOEOAYIBVDINUWIITL” AIUABINITVE AL UIRAIAN T T TR UszasAna
agyhlgsiatuy lanwauladuufisevesguistunniy wasnetemdSulsmansdusiviena
gNSNNNIINAINDY 7| toNzievusAutstuieazlaliduwiinaaiugu
3. N13A9TIANNDINGUITAIABY 9 (Status quo)
Usnausme 2 N3l Ao NSAITIANNDINTYNITUITULAZ A IAITIALNDS AW ILERYTAINUDIATS
& =& a 1
$9971A1 VTS aTLDUNR Tl

3.1 NM3RITADINTYNIIWTITY (Meeting Competition) tUunisiasiaaugiinsi

5101 dnasdusiairiugihsusian Tneflinguszasdiiondnidsenisudeiu

Y

3.2 N1IRITIANINO SN ILEDETNINTB931A (Stabilized price) Aan1sASdIULUINATA
uwazilsegluinaeimitnels enalideanisaiwaugeenliiinuungveuas dudidureny

Tun1sudatunusa astufanIsagneIgusnussau Ml iamaliiaus azldaidunislag
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AUTIANAUA AR UTUUTINTUINISAUAN 9 vToUSuUTmaniasunumndeinislaaiulus

~
AU

Aaa '

U228NidNSwanani1sn9s1An

a

o ° A v o v 1 a wva & ° [
ViaﬂﬁL‘Uﬂ'ﬁﬂ']‘Viu@T]ﬂWWNNﬁWW5@@JSUWEJ‘U3m@QﬂQ‘UW Ao WEJ']EJ']QJﬂ'WWU@T]ﬂ']Im@Lﬂ??JU

Y

nswdstunon qiunsliguslnageusume TnealuiimunsiageusunauIee1aemus
° o o < ° 9 o & v ° v a Y
n1sfmuasiatanilsienavsdinuluaie Jadumglinisimuasiadesiiansundadedn
Neateunnuneviladenielugsio waztadenieuengsia laun
1. 113M19UAIIALASAN T RIAUNUNITRAARAZAUYUNITAAIA N1TAUTY
AUTENBUNITALNANTHARDULMUAINRUAMY USauRuyu Anufeasseznatlunisfiuny

W wagANUFssgensimuaTAdinasfssgemnluiig

(% (%
[y &Y

Tumamsugenansty ssezduindnasndndudisondvinendediesiadudaiiniu

Y a ] a2 v P
AndnIzvInudTduiuuaiiage
AfdolasA1dudAIgaInInfun e

Wirfudu AUl sIade (Average Vaiable Cost) @9
(Average Fixed Cost) wiluszzg1IEHANILHANFY
(Average Total Cost) ity

2. M3fmuasialaeddadicunumeessinn wu dgsnadesnisiisiandudasslu
mMafuUiinaeienadaradninng wiedlddesnsldmandui fuuanisudsiuid
nAwhiuguisiulunann Tnemnagnsdusnltifionisudstuumunsldnagnssan

3. Mafvuanalaemilsfednvaziasyssanduiiing wu dudududinunsns
Aufundu uidnduniedumiifiveluladivuaioviedud fifluiinaduddosninguasd
st MLATIANGS (Skim Pricing) luthsisniavanaadiouTinmunisudnunniu Wy eoufiumes
duannuasnougana wiwalng 9 nsusnImeanisiuie

dudiauilos Audilddumdunaunuldmsimunsiniei dufildusenouduiu
Audadndunsnnalilndidsstufuaudvdatu viefduddiendnuaifiay fnsdve

< A v a I3 c{' v v & & Y a aa
\WUNeausu ll@\‘iﬂUiSﬂ@Uwa"lﬂquﬂ@@Uﬁu@Qﬂ'ﬁ']iim@ﬂﬂ']il@lll'Wﬂﬂa'ﬁJ’]ﬁﬂ@Ni']ﬂ']Ejﬂl@ dUA1InNd

aadUsZNauNIN Nanunsasssmlagauiu
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a. mstmunsalaeddsddimyszaunsnainduresssna wudigsnaiisennsaud
Tuamenansausiviann Insuinsnn fnsduddldiunssensu uasiiuselovildassn
NIANUATIANGINSONIIANUANAIETEAUTIAN (Price Discrimination) Agunsavinlauazen
ganadinislawan dnmsduaunismesaziinisnelaeninauneaniansaimunsiaiigs
Ienauriu

5. M5MUUATIANAEAIIIANENITLATEENY AN1ILLATEENILNAFDENINNITINNY

wazs1elasaUseyvuludisasegiaguig) an1iensdnsausinlisslaseis (Percapita

[ o

income) YBIUTEVIYUAT SI1UIATDVBETONILA1AY (USUN0UV18508UAYI 4 LABUKINURST

2541 anaaniindegay 71.2 Wesndgynimiauasugna) A1SAINUATIANRIAAIUITOAE
¥ a & ¥ | a | v W a a ¥ 1Y

nszAuUsINEels (wisnalilyminensssdniuniesiaieiinandununan)

6. M3MmuATIAlaeAladesIAMauAIvedgIRvauaty nsteduimnldnaunuiulay
Foarfiansansianlunadt d155AeauteslufsAduAmgsiag9zfemIsAImsenn bl
ADINITHTYAIATINTIAT (Price War)

7. MSANUATIAIALA1 98929953 N AN A w9 Tunsalmduguailulasanizdusa

fianganguvesglasduinni 1 Eudfailes) dreglutuiuzil nsimuasiandinagligein

ian1sulsdiuasamaInangRaaudaLaziteliaunsavglaluduiuuinguasiilvisunu

13194
nanAndentisanas uisiiuegfuulevisresgsia arnduduresnisutedu uagnisld
NAWNUAUYBIAUAT

Tutuasniulngsisonadeuussytasinindoutunisinuasaniigedu Sso1ags
TndiAesiugsianudstuiienssnuiaiiosnwyessian (Status QuoPricing)

8. martwuaalnefiladehumisdndos matuuanaaudiduiiodndifes
fuanmvesufuaraudnfleglusumiafendiu

9. MsmuuasAlaemddisingussasavseidnunevesgsia nsussqinguseasd
vosgsRadunissiafiddannueaduims fadu marmuasasdnsusidtosrtmunlf
aonadosiuinguszasivzatiminefifimualy wu dgsiadesnsvetediunsesmainfionndy
fsunsranlsimnintsavesgsiaguisdu (Prestige Pricing) Aldusidasimugriunsadians

audliduiieusureayanamlumenisdeasnianisnaindy 9
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10. N1 muAsIAlagAdeisaiudavduvetgUuasidesiai (Price Elasticity
of Demand) anunefe dns1d1usEnINTosazveIn1sasuwlasuSuiugUasanlasy

NANSENUINSDUALVBINNTHUALUKUAITEAUSIAN
A v ada = i . A a ° = = o 8§ v
duAnianudangugs (Elastic) Weoln1sidsundassiandiuiunils aziinavily
UsunaumnufodnisaadsuniadlUTuian19nsatnuiuinnin Mty NSArURsIANEIYIean
s1Aduiastinintes ssiinafnoUsunaveniau Feagyihlisesuannisueduaiiugy
Ag

v o

duannmnuganegus (Inelastic) WadlnswWasuulassmduiunilaasiinaliunm

ANUReIN1sTalAsukUadluiianisnssiudiuntdesndt dedy n19R9s1A1EIMT0LRNSIAN
2 v 1 °o 9 v a v & = 2 v A o Y = =
dindey sgldiinavilvivsinaenudeinsdeanasvisoanadintiogileligufiusaigdy o
F1ATigeiueavinlisglasmannsveiina toun Fuddnduldsing q daududyssoni

Jalmasldnisansiaiitensesunisde

N3AMUALIEUIELAENAENSATUIIAN
wlgu1e351A7 (Price Policy) Waznagnsaiusial (Price Strategy) Tu1NU7Y s?iaﬁjﬁfﬂ
annsaudenldnuanumangan fieandenroluil @usen awgws 2544 : 101)
1. msé’qs'\mmmmqgﬁmam% (Geographical pricing) Hunisiasiailne

Iangdemansilunad lewinguilaanseaedusginussma nsdiduluaieds

a0 1 = ¥

g 9 azdidvuds Juduiuyuresduiddinansenusiosal useniimadendeadiunis

5 v A
A931A1 Al
1.1 N13A93IAEUAILUY F.O.B. o anEn n309a15uAU(F.0.8.plant for F.O.B.

origin pricing) tun1snssafiliisiumvuds fevrfediniszdteaaudues Jureazingli
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a v Y b
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Y

yvdsdumeralugandn (plant) W309aTifwefvie N13RITIANIBTWLIzdmMSUAUAIwIA

a
gy wazdidmidnun wasnsalandaelaglviguidadudnluli

>
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weganglndlnadeddnusnan
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Aeiy witeidevesisiegngnAfeglnaszaneAdumsnangs gudaduiitegindonaueagnan
TUanuswnla
1.2 MIAISIANEWBUTIAAYY (Uniform delivered pricing) tTun15AssIAn@ue

1 % o U U

whindwsud@ennse ldinavedlusla TnsusenassiuAvuddinusadusugs Fud
Aa gj dyu ) a Y aa gt; Y 1 1 a 1% ° 1 v A a 3 a A
NUAITIALUUEINITUAUANIUINTNIUY ATUAIEUAITIAAY LU NREONUN LATRIAY
U9AaN L131913138NN150951ALUUEI nsassiAnuukanuUlusuald (Postage stamp
pricing)

1.3 MIAITIANNLLELR (Zone delivered pricing) 10un1sfesimBualiunnsng

'
U =

fusauaniimans ardumvigludawingegluiuaiediu siawilouiu wintduavie
Tufmindednaundy s1A1auAfdietull Wy nsdesaidiuinis msldinsdned dn
Tnganssaln Dudu

1.4 ﬂ’]iﬁgx‘iiﬂﬂﬁLLUUGEGUWEJ%JUﬂﬁsﬁ’]GUU?N (Freight absorption pricing) Dunsaa
sdifueiunissAuudsianuavieunsdauunugndt fueazeosliigndindrvudenin
Tuiafafuiu vidnagldmsfenmuvuiifiovenenangiuiing viensdinisuneluiuiidsd
NFUUITUTULTS

15 ﬂﬁf?]’qummmmgmﬁﬁmum (Basing point pricing) USENALAIMUAUN
Fmindugegu Jsenalivaregefld Smiadignimundugauinsgsniduuvasmanddy

£ 6 1 U 1

Y93RaN15UsEIANTIY 9 M13ARTIAANETeldnueId “HaedgdedTngmduaInINTIA o
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5991y vandaeamudsangagudsegindidofian” dwlngjnisdssanisdldfuaudn
Ussv@uis 18 dhena (Dudu
2. nsnas1Arluandneiy (Discrimination pricing) (Junisaesialiumndfaiu
mmé’ﬂwmwmqﬂﬁm‘%aé’ﬂwmzmméfmmi%asumgﬂﬁﬁ Fesrmnazuanaasulumudadesnu
$I9 9 il
2.1 ma&u’mmmmdmgﬂﬁw (Customer segment pricing) NN3AISIATALUANA
fulunudnuarvegnAmisnuglavesgndl Anuasalunsmelavegna Snuae

MAATEEND §IAL 818 WAZINAYRIGNAT WANanIeanIuTIveIgnAY
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2.2 N1561951A1010 UL UUNEAA M (Product from pricing) UTEMAZAI51AN
nandnsvtnfediuliaesedu Wy dnudussgluriawia sasabivines 15 v v

WUANUIIPUTIANAERNVIAREITUVIALAT uiRIsIAbiliiesrInag 10 U
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Y
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2.4 ANTFITIAININEDIUN NTOYILaNAY (Place or location pricing) §18UAN
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Ailsfsnnuidninfnvede TiEn1sawelull
3.1 MIAITIAAIUANMLABTL (Customary pricing) Hun1sAasAlusEAusIANg
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STAUTIAIAINGNTIFITIANAUAT L UTZAUTIALARIAY
3.2 M3ITIANATA viselae (Odd or ever pricing) Wunisaasiantagliiavsy
v I a A ' & a L. I & Y PR
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3.3 N3AesIAduATivedes (Prestige goods pricing) LunsesIAgeiudUA
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5. mir??wlmauﬂ'mL?iauﬂ'zﬂuﬁﬂu (Declining product pricing) Audideuniny
foy DuAuidsegluasiinduneuaaine dveniedudanasdos q fAudliideiden
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2) Jumensdifuflahfedigndunsnguindsensie
3) an31ANA9EN
8) Waswshuvdansaudnidelnl wastusimaudiiy
6. N157951A18IUUSTAUND AN T (Product mix pricing) Junisaesnani
fuandiaudmaneviane Seedosddiitlsnugaan vidndmadenlunisdasadel
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1) N13FITIANAUAITNBANFNAUGIIUTLIA (Pricing product that differ in size)
2) N15FITIPAUAMLANAITUAIUAMAIN (Pricing product that differ in

quality) AasmmdEuAlusEAUIeY FeTTIAMANAAT

Y a

3) N15FAIT1ANAUAITILYIILAU (Pricing complementary product) UNNASIHKER
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4) MIITIAUUURITEAUTIAN (Price lining) ANGRIAUAUTZIANALINUTI
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6.2 N5A9sIAdUAITADNTeUsEnaunsaludenla (Optional feature pricing)
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6.3 manssaauamlunanassls (Byproduct pricing) 1Junisdssimaudii
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doruunilnunsy Jaudindunanaseld fe wsudawin Wudu nsassanduaiduna
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6.4 N1369371A1@udnduaesdIu (Two part pricing) 1un13mes1A1dIM5UgIA9

! ! o % 6 o

UIn1s Wy Jldlnsdnnidesdngarinsalnsdnridnuiunianniion wagdeudeaiusnistd

9

INSENNIFBUDNA Y

6.5 N13A931ANAUATTV185IUe (Product — bonding pricing) tJun19/e51A7

AuAvangvln  M39MaN8TUNVI8TIUAUIUT ALY TID1TDLARLTULINNY  FIUTIATLAIIY
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6.6 N15A93NA1AUAIUTENBUNANER NanTud1nsulgAuauAT (Captive product

Y
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Inu nassdteguiidudusznouduiiduaiesy Uinnmfiduduseneudulduinn nsdi

Y
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7. N1sAesIALiadadsun1snan (Promotion pricing) (Juisnisiesianiiels
Y oal dy a ¥ ! ¥ a f:’f{ a o Yaa 1 Y dy
AUStnATeAuAIINWRAUENIINTY  USENLYIBAN o ladsil
7.1 n197391A189019 (Loss — leader pricing) LagnN1TAITIANLNEOE O
(Bait pricing) 1) n13Rs1Atasla Ae n1sTineAmAnasTIAduA1dIndaluiulilvan
A v Yy v v a @& v q' a v = a X a v oA
wn wedelalignAndniu msizAndnduiunueduisiaign Jmassiiondedundu °
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FarAundluee 2) nsissawideds WuASAneAUAnTnauAutdlud i Fadudusi
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Ayvey o a o Yy v v v Na Y Y =% & a v A

MINFAINAUG AssIalignitge iveRgalrgnAndniu wildidualivne gnA1dstedud
Y = a & A laa Y vy r-:l' & ! Na YWy v
7 Tudugasmgeund msnssauvgedelifidualivng vaeiinisnssaelatdumliniou
Nz
7.2 MImsalumananiLee (Special — event pricing) Waslumaniaiitauymng
9 1wy wanallud manalaweulnl werUanlnemiluazassimueluiiie J9019
Juldnawssmgadu wazmisama
7.3 nMsvedisuuuAnnenileni (Low — interest financing) 1JuiSn13Mesian
1 14 a = o a 1% 1 o < 1 & [ 13 o
Y9INoAIUAN FWIMINEAUAMUUNOUTN5EI TN 9 LU Saus SadnTetusun tnsedlylni

UNUTELAN
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7.4 msvdanmundndninen (Psychological discounting) Wun1svielagansian
a v = b v | g o v - o v & N A
AUA1A9DN UATAINEIIAIMEIAY 9 WU MeldEeRuNUIMIaY 199 WegdlalignAde viaile
ansAualiisdndavluthesiaiy ldavselnl FaanawudlignAiuiisandusign
AIAINLAN

7.6 N13AAT1IANNBNTITALATUNIIUY (Cent - off promotion) W UN157A951A109
WeAUandevielagansia1asdn 3ns1A1vIeRmualaende tiensedulvilinn1see

1 (3 a ¥ ! 1 1 1 ¥ a |
WN9 Wy wednnenfinsialindesay 120 Um wiuaganameAUdnaueUIENaBtay 89
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7.7 M3AURY (Cash rebates) Wunagnsnisdssianieduaiuniswe fuilan

lafuuAuwIuniainmMgedumnutisiaimvuall Wy MPesaguiluyisiani
Avuald goaslasuRuAudiuau 1 niuum 31nT1A1veUnd uanstliusenazduasunisue

meIsTsendnmeUseiibiauiu (Money refund) Ww3snguiesudseiuamnndudi d15de
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|

Foluuds welalunaunmaudiuinlidulumuiividnlavanl] vsemazauduld nsld3s

4
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aztlranainaululaduwardnduladadumviud

Y
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8. ulaurgnishidruannazdiusauli (Discounts and allowances) Tun1sa
FIPEAUAT USENAZRANTUIIA AL A UAALAY A UL BN LU IIA1989N15U18

dauan (discount) WudrwuRuiguisasiiainsianiimualilusienis ey

[
v a

Talvt@asnauladaviuiivasdaiy  USEvinazlridiuanluiawsnuednisune Walasdue

e

' & W v | Py a ° ¢ v
111 599 lRdILanluuI9TIIANVBINISVIY  EAENIT PAAIUANILLNITAINUALNEUNLND LA

dluan

'
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[

druanwaraiueaulinltlunianisnain Jeal
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8.1 d@auanuIuial (Quantity discount) INTRTOAUAITIUIULIAAINLAUINN

Y
(%

AU1efi1vun agliansinaddn diuanuSuiall 2 wuu el 1) dauanuSuiauuvasay

(Cumulative quantity discount) §ungagRaunuaiUsIIUNMTeazay Fwavyliladuan 35
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[

fagilgnénfienudnd Fornduenedudeidonfiontssylovd Idsudmanlunisde
duAi enasenindudiuangUdus (Patronage discount) 2) druanuuiauwuulyl
dzan (Noncumulative quantity discount) Aediuanusine Ssfunnmingendodudiiios
pdufier nmsdeduieinfsmtevatsein nasimsliduan Wy wearesIafon

Az 12 UM Wi enssaz 1 ia Aeiiies 100 um duaauuuiliinguszasansedulvignan

¥ [
=

Faduuannluwnazas
duanuBinuiauuazan wazuuuldazay dalvitugnduazaunanadndnne
82 d@ruannisai (Trade discount) n3e druanniuntiaf (Functional
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naual 40% , 10%  Fanunea1u3n Wdiuandunediuan 40% wazaalinedidsdn
10% wessuyu  veAWanseninludiuanuuugnly (Chain discount) u AuA191A7
naesar 300 Um edwandeldlusiaindesar 180 Um wedddeldlusiaindesay 162

U1 d@wannseienatnlulgsiunvdlruanusununie

8.3 dluannuan (Cash discount) dluanuantnuielanuaunalaluseanig

Y

n13nan Wudiuanvinsiaivieidgdelasuainnistiseaidus nigluszauani

o [ A V1 = 1 A § cag v 1 av v o A
NTAUR aﬂwmzmauimmﬂ%muamm 3 @ufe Wosliuanlrdiuan 38880@’]%1@3’3‘14@@ IUN

[ o

feimuadrselaglidladivan guivazdmundiuanluandll 2/10, n/30 MugAIY
1 gugliaudenielu 30 4 wiadrseninigly 10 Ju duaniunusngluluddeasla

duan 2% o1knae 1/10 , n/30 e.o.m. (End of month) #uneaMuIa a8ty 10 Ju du

[
o a o

nTuduRouvausounusngluludade  fFeurluintiseni svlddiuan 1% Haeld

dudeniglu 30 U duanniuduifouveufounidswe a1ldinae 3/15, n/60 r.o.g. (Receipt

a ¥ Y Y

of goods) vuneAmI avgly 15 Ju Juanfunlasudud d@edisenilazladiuan
3% fueladuienigly 60 Tu Tuaniunlasudum

o a

drwaniuanil fuedesnisnseAuliidetiseRuiitu fueaglddianmeaemis

nsu
8.4 d@1uannugania (Seasonal discount) Wudiuaniguieliiuiyedsde
dguAuenggnia Wi lsanundadeiuumlidaniugnimdaluaunans Fadsdedusuen
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Y

€
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a A= 4
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Y
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A eangelanayszleviandiuan

1%

8.5 diwganliannisirduAiiiuiuan (Trade - in allowance) Hu8dueN

¥

TnsigaulgnAdudnulivigniazAnsiadudnn diluinesnainvenviedun
Tl feazlddudlndlulflnglidiosdrofuiusuumuiidivuene Wy nsviedudl
Uselandng soaeud sadnsenueus L Uudu

8.6 @rugaulidmsunisduasunisnaim (Promotional allowance) WWug1uiu
N‘LJ'VIQ‘\IJNaﬁﬂ@ﬂiﬁﬁ%@ﬁﬂ@aﬂmﬂﬁmm&l diodunistrsmdeldanalunisdaasunisnain

TAAUERER WU NSlawm) NISANLASNRLNSIN NISIALARIAUAN

a A v
Y

8.7 duweulvidawmsunisiduuienii (Brokerage allowance) Judiueeuliiu

1 L4 k2%

9 = aa & v & Y Y] | % ¢
YNYNUINIDAUNANNRAGRDEYY wazhaolnnasdavienule d@ruuinazlvuauselovinn

Y kY

et IuUesiuRneanv e AUAT WY UENTNIENRY  FunuUSEnUseiu
9. ulgu1gszius1Al (The level of price policy) HHANILAIIIANAUAINY

AuvaduA1veegsie andldudedudissialuil
[d

9.1 N13A9IIAT QU F¥AUIIAIMAIA (Pricing at the market) LUuN196931A7

a v

dudvsauinmsiivindugudstu lunsdidudmiion o duduvesguustu Wudussznm

1 =) T oA o H v < v & fy a 5
ay e1diu Uludiy wednren Wiend19au Wudu  asaesimuuuigndnlifenis
i

WIITUAUTIAT wAzldiaTewllaludIuUIEnoUNIINITRAINGIDUN 9 WY leE3198en Y

wagilsliusgm

9.2 mié?qmm ] izﬁummﬁqmdﬁ’]mmam (Pricing above the market) Tu
nsdifinAndurivesuisniamuninuazuimanieniivesquisty  uisnasdneligand §
Jovguidoidlesniniiunuduiiaunin  viSnlduloureseimneiiununisnangs
N wazdeInsasunmanvalliiundnsurivesusenindundndusinanin

9.3 AUET Renre a1 STAUTIATIRININSIAIRAIR (Pricing below the market) 1Ju

Y

mssasaliinguiadulunain gnandesansdlil msgdundnuamuazuinisaeendi
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VoAUl nioRuANLAUIMSAUMTdUIY  uidndndein1saidiunTenaInuie
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9

s1elndasmainniy
10. wlsvrwsiafeanuuleu1erales1an (One price policy and variable price

policy)

Y a o a ¥

10.1 ulsuiesiAdea (One price policy) L Uun1sALNARMIUUATIAIUIDEUAT

Y
¥

yianilsdmIugnAmnse Wy s1mdudeg q Segluinasmaui uleuiesafedid
nsdsunUaanals wilunsumedud@ennie Tdwdannsinedesanfeiiuate

10.2 wlgurgnanasian (Variable price policy) 10un1saesiaduaiunseialy

b4 1

way win1svgliiuanAwsiazsiedelanigsalaimriuduiuauaiunsavesg@elunis

Y
1 i

Ao39951A1 w3eddelugndselnddediuiunin wieWlugnAuszdndalauduineiu

Y

W alvginsaidldiuauamuilnalssinnauaidensenseduranamnssuu1aUsenm
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11. wlsuleuuaszausiai (Price lining policy) Juulgurslunisuanduan

[y 1 1Y

Useanifeniu wallszrununimuandieiy vgliiudaelaedesia1sedudie 9 gnannes
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Jovinguiliiosanigaengusine 9 Fadlanuvainvaieaiuatamsalunisge wallaa
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dosnsluduimiloudy wasfueudnidndudesdnwsenduilismegliiuiuilon seau

iduAidailidiiu 3 sEdu wazmseTIAudazsEAudaane TkTeUsHuAMAN
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R

5181 (Price) nu1efis d1uruiuflyanafesdreiiionsuunuiunisle sy
nssudvd Avd mnmawmnauty wageunelalundesusiilfitud ey

fmguszasdlunisdesian fo nisdesianfiedenanauununiadils
(Profit Oriented) maé’jﬁm'n,ﬁaaiwaﬂﬁma (Sales Oriented) LLazﬂﬁ&gﬁfmflLﬁa‘?@qU'ﬁzmﬁ
3u (Status quo)
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1. MIMMUATIALAEAINDIRUNUNTNEALAZAUNUNTHAN
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3
a
5. NMIMNUATIANLALANTNEEN1IELATYENT
6
7
8. NMSMPUATIANLALANTDFLALINER S U
9

- Mafuuanalegiladaingussasrviod munevesgsie

10. MsmnuasAnlaemiairuinvgurasgUuasAsiosna

F91119n1159019%1U18 (Channel of Distribution)
1159A819Une (Distribution) Muede nsdeudedud1fiBunisiadoudionis
mamwLLazmiLﬂﬁlauéﬁEJﬂiiuﬁw%ﬁuauﬁwm@’wéw‘%aﬁﬁmaiﬂsﬁ’wmmﬂmma AIYYDINT
wazantunsIaaTivnzan waviiuseansnm

Y29IN19N15993191UN8 (Distribution) BU18D9 TATIAS19909YBIN1N LGN DLARDUENE

b4 L4

duAangshaludwarn Mnansmeniseaindugsiandieiasurieveuazsmmedualugag

Y
¥

FaTuanying Usenaumie

9

1. Aunae (Middleman)

- fimAnAuNa1s (Merchant Middlemen)

%

- AILNUAUNATY (Agent Middlemen)

'
a =

2. §5NANVINNRLNNNTZINLEUAN

9

3. 530N AUSNNINIINITAAN

9

4. ga1UUNITNY
ANNNIYVDIVDINIINTITANATNUNY

949991191159M 317118 (Channel of Distribution) U809 “NSEUIUNITIUAITIANS

Neafunsiadeugte anslusimdnduen Wavenasiudsindndue) nnguanluautauslan
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ATUIUTLAUVBIVBINIINITANIINLUY
FIUIUTLAUTDINMNITIATINUIY NUIFDS INUIUTEAUAUNANAS LU AUN N HANN U

uaz/viensaudvslundnfusindoudroandnanludimann defu 2 Ussamde

1. 49aN1NTIATMUIEN1MT (Direct Channel) anedia NM3VIEHERNANNENEALUE
Auslnavsedldn1senamnssy lnendnanuuigreausenes lduauna1e vseteanisaud
JEHU

Wan > JUslna

eXpe X

WER > Jlinegnamnssy
2. 49aN19N15ININUIEN1990U (Indirect Channel)

P0IN19N15INTMUENEBN MNEDe IHUNduAAFeud1NENEnlAgABY

iuaunalugauslan

1%

nuan > fuslan

1%

1%

YDINWNITININNUINLITEAU WNER >

Y

€

a

PDINWNITININNUIYFDITEAU WHNAR >

Y

1 v Y = Y al
da > gAdn > Juslaa

e e o3>0

YOINWMITIATWMYAUTEAU GRER > Faunu > fends > gA1an > Juslaa

Jaduisidvswarenisimunssiuvesdamianisindiviing

1. MIRTNAUGINERSe (Product Considerations)

2. MIRTUWURAIA (Market Considerations)

3. m'iﬁfﬂﬁmﬁmf-jl,lfd\‘i%lu (Competition Considerations)

4. fnsanAunag (Middlemen Considerations)

5. AIRAITUINNAIUUTEN (Company Considerations)

AUNANeiNINTIIAIEe (Wholesaling Middlemen)

1. anuazdtinauevesnan vuneds gsRafiuensamsiuilunuaInguinuing
Uimswaznsiudivesdnluvesdndnniewsy

2. Faunuuazuisniin vaefs Funuvesisiedievieduisludnumrnnsunnnii

TaLiYivg
3. gendeidunenn WWueddsfinssudnsludune
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Aufleuveifeanisdedudilul 2554 1Wueg1aunn Fosmn9n1smann (marketing channel)

[

39 Y8aN19n159nT1M"e (channel of distribution) LJuesAnsu3enguasiananiuianssy

Y v

Lﬁ@lﬁﬁuﬁ%ﬁumif nuagyiliauadifauilan Nl Yoam1en1snaine1vaunTautesnta

Wu 2 Uszianfie Yoanmnenisnaianiense (Direct Marketing Channel) Wunisviinainnse
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duAasislediongasiadiuinninnisuiedusiuaunas 8nvisdsanusadszndaeildany

WerfvaIuwUInlsiaaanglviuaunans

NBYNINITUTNITYDIN19N133ATMUY (Place Strategy)

Aosiansuntstadunngg fall

1) MUAINVBITDINIINITINIIMUY (Channel of Distribution) AEUNIINEUAN

M 9] Y a A v U Y a & a1 v
Lﬂa@u&l’lﬁl‘\nﬂEjﬂ\la@ﬁiaE‘JJGUWEJIUEJQQUiIﬂﬂﬁﬁ@ﬁEi%ﬂ“ﬁ@ﬂW’]ﬂ@Uqﬂ

2) Uszianvasiuen (Outlets) lutagiuussinvvesiuamillvidenuinunegvans

U5z L1y

2.1) $rufnda (Wholesale Store) ivnedudilutiinannn gnndnlnajdueunans
2.2) $rumuanvunnlug (Discount Store)

2.3) W9a3INEUA1 (Department Store)

2.4) LLwéasﬁaUﬁﬂﬂgmmu (Community Mall)

2.5) MiniMart

2.6) Sudvente (Convenient Store)

2.7) uneves (Kiosk) Aseunauitaiuiifudumeasias dnduys

2.8) i5e3v188nluilA (Vending Machine)

2.9) msmemslsudld (Mail Order) Fadunismelasnisadsanmngludsgndn vie
nsaslavanlunilsdeoiun/dngans LLazz’hqﬂﬁﬂa‘lﬂ,ﬁ]ﬁdﬁamm&%&mﬂﬂwzﬁé
2.10) MSVLNUARAIEBN (Catalog Sales)

2.11) mMsvremalnsvia (TV Sales)

2.12) 5318759 (Direct Sales)

2.13) $7UAaTaRN13

2.14) $rumannsal Wusu
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3) TUIUAUNAIUYDIN199R1 1N (Number of Intermediaries) Ingfansanga

P v
a o a

tadeiiieades wu ndugnéidules Inginssumstestidls wasfinenandeansvasgndn
ogfil 1wy
4) nsanfuayunIsnsEemvesduAingna1n (Market logistic) lagfiansunda

Aanssufiiesdedunsiedeudhedadenisndn wavfaudanuractadenisnanniu
lsanundn udnsearediluduslaanagnsn1suinistesmen1sdndimiie (Place Strategy)
Fosiosandeiladosie dil

4.1) Madenvesemnenisdadmiie (Channel of Distribution) F1tduN14

dudndeudrennguanvidofuieludauilanniedlidvemdatis

4.2) Usznmwesiuen (Outlets) Tutagtuussinnvesiuadlndenuinuneg

nawUILAn LU

4.2.1) $1ufds (Wholesale Store) fivedudluuiunasnn gnndlng duay

naa

4.2.2) $rwedanaunalug (Discount Store)

4.2.3) A9@sINAUAT (Department Store)

4.2.4) Lméﬁaﬂﬁmmu (Community Mall)

4.2.5) MiniMart

4.2.6) S ugymnde (Convenient Store)

4.2.7) fumees (Kiosk) Assunguiieiuiliudursvesias dnduys

4.2.8) p303edalusA (Vending Machine)

4.2.9) msvemslusudld (Mail Orden) audunisvelaenisdanngluss

andn visemsatlawanltunidedefiun/dngans LLathgﬂﬁwau%ﬁﬁﬁamméﬁ%a

nsluswald

4.2.10) AMSVLNLARAIADN (Catalog Sales)

4.2.11) n591eMIngial (TV Sales)

4.2.12) 15318954 (Direct Sales)
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4.2.13) S1Umala@nnnsg

%

4.2.14) Srudnavnsal usiu
4.3) uuaunatlugeaniedadmiiig (Number of Intermediaries) lag#iansania
Hafoiiieatos Wy nqugnéidulas SngRinssunistestidls uasfidemsgiaanivesgnén
ogfil 1wy
4.4) MIatuayun1snsEemvesauAtiignain (Market logistic) lngiansainis
Aanssuiiirdedlunsindeunetadonmsndn uazdaudanuvastadonisudndy

Tsanundn udnsearediludajuilan

A1sd9LasuN1snann (Promotion)

wugulunisdaaiunisnain (@3sa @33l uasauy, 2546: 172)
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NanAuaseTuslomasufgiunandn Wy Usenuseiuiinaseysen $18u3 1in aen

a v 6

=2 N ~ [ a o = a A [y
Ameunslavandinsudsuwlaelnilu venaseysen afsdud 4.4, Useiu

aAa [ %
PIN NN (UAIYW)

2. 1ie3dla (To persuade) Wun1stgawuvesdudiiiensedulignaninainy
foansuaziinnsinduladie W USEM Computer Associates WUINIANUDINITUIINS

o & v a a A = s acs Y]
"\]@Lﬂ‘UGUEJﬂ{!a Vﬁ@?’%ﬂlﬁlﬂlﬁ@ﬂiﬂ L3gnN AR AAU

= = a 1

3. lelfoununsaT (To remind) WunsduaiulvignAnseanidudntiueg

Y
Ede Wy usEnneayvsnidvduseiudy 91dn 1ied1 Ineaynsmdlvduseiuse Sadue

doyeyr visensulneg Shaauvindn

d2uuszaun1saadsun1snain (Promotion Mix)

=

AUUTTAUNTALASUNNTAAN NUIUDS LATD9IIDNISANMADADANTNIINITAANN  LINDLLAS
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Y17813 913 aaanARLaEngAnTIuN1sTevemaIn diuUsraunsduaTuNITnAaIdAYY
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UszNaumeLAIadila 5 Usenis As nslawan n15n8laglanidnaiuene nsawasunisung

A5 NTUSETIAUNUS NNSAAIANIATI LA8TsIeasiden AIl

1. mMslawan (Advertising)

¥ '
a ¥ 1 =

Junshnsedeansseniniuisduiiuddedudn Taedudesns 4 laun Feiius

[V 7
v 14 U

g nsvied Yrelawan nslavanlulsanmeuns Wusu el Wivesdudwiegudiudg

sensdeadealdanens o Tunislawuies

o w

UNUINLAZAMUAIALVDINTT IR

v

] = Yy v A

mslawaniinifidfyiiedndodeansludignd mewmefinisudaduneiugsialy
Jagtuiinnuguuse ununvesn1siaanimiauddyundaiu Susiiuldiusdnlng ¢
Iivjasudszunuumeaiionslavanlagiany ilvinuuyauiadailudenislevunlu
sULUUAe 9 nszdanszansegialy nnslavaninateidudiunisiidwnieatesty

FInUszaTuvesrus1agnawenliaon

Uszinnusenislavan (Type of Advertising)
nslawananunsauteenldmaneUssnn munasiang o fil
1.1 mﬂmwm%ﬁaﬁuﬁm (Target Audience) uwiseanlondu 4 Uswan fe
1.1.1 mslawaniiieguilaa (Consumer Advertising) leud n1slawaiile
dsinansludsiuiladuaniine (Uttimate Consumer) lngnss Tasiawizndnfasidiants
Uilna 1wy lavanaylnswed endilupeains [udu

Y a

1.1.2 mslawaiion1sAn (Trade Advertising) lawa n1slawaninanse

5

Frunusmineyslfinansludamiedudnuazwedids iielidsdedudvesauly
Sine W nduiFUanTugudmsmuimiadanslavansiusuluidsdodion

1.1.3 mslawauiiengugnaimnssy (ndustrial Advertising) léui n1s
Tawaundisjslyinansludanguiliaugnaimnssu (industrial Goods) Inglamnansinsiiie

1%

MIOAAMNTIY U 1A3esInINa TmgAu Fudiudszneu (Jusu
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1.1.4 nslawaiiionguiv¥n (Professional Advertising) laln nslawaun

sl mansludaunaaluaivdndneng o wu wnd aodlin egdlalvinquyanamaniiu

3

¥
-] ¥ ¥ I~ a

v sa a a' o 2 a &
LLug‘UWIWaﬂﬂqsﬂaﬂmquawaﬁﬂmeﬂWI@J@mq DINLYU  LAIDIUBLLANNY LL'U?\T?HN‘U Q‘Uﬂiﬂﬂ,uﬂqi

Y
Id

ARds1e Wuau
1.2 U52101089n1512¥UILUIAINVIUUANITATOUARN 101504 UI00N

19 4 Uszan fadl

=

1.2.1 9l ¥UISEAUUIUIYIA (International Advertising) lawn A slarwun

L3

N3¥N8UNENIATOUAANTAIEUTEMNA Tngr 1w Iy nsvied duanaiisuwasingansnium
] 1 o/
welwInangdsena luauy

1.2.2 mslawansyiuusema (National Advertising) lokA n1slewannigndnnsesa

dandidaunuvigagmivsemariinislavanasdadurivimsliniuiian lnsendedesis 1

'
a Y o=

dfs aseurquUTEIA 1 Insied vilsdefiud LHudy

1.2.3 nMslawasyiuginim (Regional Advertising) L mﬂmwmﬁﬁmﬁw%ﬁ
Shevhmslavaniudedansadifsinenzegluniaeiiy q
1.2.4 n1slawanseRuriesdu (Local or Retail Advertising) Moua nslawandiudn

a = % i =~ 1 44' 1 v & & v vy A v = aa v
YANNIDUIUNMIISIUANS d I@EJlI"q@quVill']EJL‘WEJIVTQﬂﬂq%@au@nmﬁ']u%ﬁ@ﬁ'mﬂ]@ﬁG]u‘?NﬂJaU?n

(%
) 4

g wdedvieaylsils Megiawu nslavanvensassnauaang q Wudu

1.3 Usztanaasnislavanuusniuaslawan (Types of Media) dolawaunaiunsa

Fuuneendulseianivg g lneiluls 4 Ussian Ao

1.3.1 d0lawu1UsLANAIN YA (Print Media) laun BusdeoRiunuay

Jneans leedsivazden eail

U Y L4
- NUSFINUNW (Newspapers)

v A a ¢ & A . a 1 1 1
vilsdofariiludendavu (Mass media) Mglawanldegianinwine msganse
=

wihdsgaulaun Tudagdunilsdeiiuilulsemalng dnssedued Ae senludiunaisiay

Qe

dslUreaadwmTniiUsemna  Lazseeunasnuneonlustwminegetsedainay 1 atu o

Mg MedingulaznIedu



174

oudvaamisdeiiu

1) awnsainieaulaiiuinin wasynusean

2) \Hudeiiferubanguge awnsndenadavanvuiadnlugldmudonis s
anunsadenadluminfidafivaulavhe wu wihin wihduds wihnsfinw slhasd uas
win1sies (udu

3) annsaliseavBeaieiundndusiilavannudens

4) awnsadnianguthunglasingy mszlunddoiunisneiu

5) annsauandliifiunmiiefsganiuaulale

6) awnsanadeuaNaulavesiuilnala wu TidneUesdanduun (usiu

7) awnseadavanlilunaidusings wavazaan

PR UVIMTFRNUN

1) nsganuildnunnwlii vilinwiteeninlime

2) ;lawanldanunsaldddulanudeants ldwiloulingans

3) audnvgldarsumisdefurionmn 20 wil dafulsearsmmann 3elildenn

1) Tasvhluidntounagaumjuanlirualafsaiumssumisdefusides

5) ogvedlawanluniiidefiaidy issTuderiby

- Unedans (Magazines)

e fudelavanilifuanudenfumnniudes q gty msaunsadiis
naumnelaganiy

audsaslngans

1) annsauanwhenmiiiadumeny fsamnuaulaldidusined esanld
N3EAYAMNINANT ML O NUN

2) flaananansaiznguidmneidesnslflavanidndsls

%

3) ogBugnnimilsdeiiud szgeuinazdeuiuineans

e

4) @1130a39N WAL (image) NALLNAUAN

5) 9R91AN 2w balwwatin
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6) SrunufeusielaNgs InslarnzuELHUNTELuVANEAY WU DTl
ity dnansusithunuilie Wudu
NODUVBIUAYENT
1) Msderunuulavandesdsaimimatg funeufsiuiiuidmieg
IR UETAINKAZTINS?
2) aunsoaiuanudldon wsedimssenifussesnaiuiuey
3) uAmEALUUlHwaN (At work) unandmtsdeiiun
4) dpgansatudedldansadndeanguandndmnevate 9 nauld Sndudeddd
fingansviane 9 atu wiedesgsdudngae
5) lioramsunslugsrulumuunld dnluginagstnogansudludouiu
1.3.2 Hauszinnunsninuaznszateides (Broadcast Media)
- g (Radio)
g dudomavuiidndeilddnienign Jaatulusumalneiingnszneidois
JPUU AM. Uay FM. 110031 250 e dilsanansasuilalannmuynums faituru Tunan
Fusn nandnd Lasindeumumeme viedwautnarst s dadu Tenad
Uszrnauaglasunsudeyatnansnislavanisdidnsganindelawanyssinnay
ALTIVDIINE
1) awnsadinszarenasnsiavanludailsldduiuannuazsinsa
2) snlaswanrudeinganunsavildiedian wazderldanegn
3) fmnubavgugs ansaviulsavdsuuasienuilavanldine
g) aunsoadieudldge Tawand 1 16
5 wlalad mszgileanmilowinguasglnds
6) AuveuiliingmszIanmanmay uazdiaunsavhaudulddnmeluvazisuils
ADOUVBIINE
1) Wansanoniiun1nuedasld inselusides

2) mslawannadnegduniull Wumseaniegligilsdaunsiulaanulanue
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3) swezailumsiledy mndilaaasemslavanvdedislivufliansadoundy
wsuitale

4) mstonahildon viedafestoriuunemii

5) ilsinazmyueduluilsaanddudlefisenislawan

- Insviad (Television)

nsvimidudolavaniliumnudongage wasdudeilifinniioad
167 (sight) @8 (sound) msiadeulm (motion) uazddu (color) Hagthiludsvimelne
Insimidudefianansatrdsfuldidudmounn eumdseme mneilaanillnsviminsydn
nszawoeilusislunsamwe uazsnedania

< v ¢
udvelnsvin

[
a CY Y

1) fivenm Fes uazmaedeulmaiuenuaulaldae Snviadeelianditmansg
9 londueened

2) \flpaannilesAuszneuvesmsainsassAnsudaumsiuaIm (@os wagas
wdouln ilildfidedialunisadrsassdamlavanuagldldfuaudynussan

Y = 1

3) Wnaanauauslaalaunn  waziiawasAlganenaiiLalazannIndausennauy

9 Y Y
1%
A o

4) \Womvessens ibiglavananunsawizingudivangldiduednad

5) fuslaaliauindsesienisgs Ae Armusuegiate vihlilasuaislavanedis
maiila

6) M3andinsvimianedanin iliansaniunislavanmesinu
Qilaala

7) nawulnsvim] fuudnaulaegrenseds WewSsuieuiunisile
a = A o v a U fu = v o | |
ngnszedes uasdleiilavanidiin amuasinalinvednivirldiniefvulivusely 1
willawIngnszaneidemiuaides lifagaauaula Jsenadsuaniiidledinislawan

= nsgevnenatlulnsimiduansadne funanldldfndlneasrsesienisimmnnis
a = = o § val a a v o 4 v va
Ignsgnedes Juhlilussavianlunsiaviassasdelas

yneauvadlngvial
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1) Wunslawanidealdsieunn wmsgsmalavaiiaasundiduuneningeduy o
Ve ssiiewsdiuifes nanaieduladenddgidneenluaniemsenuluaula
= @ 4 a L4
avladleudntes  dlavanvzgnyidorayssleviaann

a I

2) Wudefiynfnogiuil indeuthediun mrmduilamussnsiefimnavesan
91me wazlianunsaieeenandiuliasainuilowingnzaneides

3) wedadulavanilddluduunaifianmsemannauiumg Hligpaulameda
yoanmeusslavanunniiiazauladenesdavan

4) msiuylumsndnsiensinsimigann frdnsensiilieuaulouigndn
selvg) ililawaniidugniedesliildsumnuaulawiniiang

5) osnngasnaniiuuaulates vsedanforafmualiflavandonaiiiiiu
Horrnafusmenisfififruan Wedlavandesnisaslavanlumenisiia « Adesomdsuie
nanilimnzaude

1.3.3 Felarwanuananiudl (Outdoor Media)

- Uhelaiwainanands (Outdoor  Advertising)

[

< A gy < a Aa & T oA oA VY a =3
Judelawanidavinduthewansdslavanifasegivimeligauiniuluunse i

Y

v A 1 ¥ ‘ﬁl

I¢ Tneflgeszasandrdilosathufiowduussnsidensvomdnfusilavan  ield
éu%lﬂﬂﬁ”ﬂéf (Brand — name reinforcement) (Russell and Lane, 1990 : 144)
Usetnmvesthelavannatauds wusesnidu 3 Usziaw fe
(1) theluawes (Posters of Billboards)
(2) Uheeu (Painted Bulletines or Painted Displays)
(3) teimuusadufieedaeldi (Electric Spectaculars)

dwsudnvazvasthausazyszan nsdeniiafifadsthesiuigaudgageu we

[
£ X a [y

agﬂlﬁéﬁ’aﬁ (W3AnA BT IwuN 2531 : 230 — 233)

(1) Yreluamad (posters or billboards) dnwazvesulavanuuuteluawmesd
agldfunidonszaivuniulvg 9 anlsefiun wdrdluladvasvuwdudeiivily
Tnotanig Unatrolvamesasivuinniiuning 28 42 waveqd 41 49

LAB199ETVUIANTI 12 We wazeld 25 e Fedesldnseaiwiindu 24 wnu
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3und1 “24 Sheet Poster” faduvurauimsgin  teldamesionnazilndesdaef
16 wndeansiiiuluneunatsfiu

2) Yooy (painted bulletines) Tneuuuisinazinlufalusinaiinninde
Wawes Ao lugwuiiinisasesduds fvwelngnindelvanes wasnisiiashitidu
1nnd1 Teeldasnsundeuninusardenuiidesnislavanasuuiie Tassadiweade
Tngiluagyindnomdn dmivrnevesthelagiliazniie 12 Wa 911 42 e udeglng
nifld ielinmdidduaznan warlndifesnesads

tre@ouilonaazyinlndsdisiulalunaunanedu nseataazyiluukutendnnduluun

vy A

Tmudneunidenulavuineiumenisiduawasindndntie  esensesainuaulad

19 warunenTIenvEmLiurIeve1etngeanluiiafnmAIag19duULia L9Y UIRNT LASINUNE
v v [~4 v

YI51UAT  LJURU

1

(3) theauudaduiiaedaglniia (electric spectaculars) Liflouinuinsgiu  we

' a ° vy ] = P Aa O o P ° Aaa
mslygwenagyilignuivansaiulady anundnnsinegluviianafian n1seenuuuae
itaiseniesanuaulannduinliindwiuinn aldaiglunsiasunsiign dhewuvuilagld
Tasemdn  udulane wiuwatafin  vaealwilssiandns o swvisgunsalfivziiliiinaany

A Py & v ¢ & Y] P \ o W

wasulile Jnenvuiagliuseloviunnyeanalsiukasnanefuy  wsizwasainateazsdniu
Anuiialunsunansdy dewvvildedddanuimanatialunsleuguiiniuannuinenunas
Usznouiu wagluunaswndesnisieniesmuauladuiiey  Jlavaieiavindreily
[ A g aa A& [ o v & v a ¥ 5’5 a I (%
anwaglu 3 86 Ae devilrmisudvuduaitu 959 9 Tdinazussanaulnau
yanLnNAeINITNaNsULaanaNfAnnIte

nsidanyianfadstelasannatdddmananuaula asiansuUsehunalul

(1) szpzn19nganastiedulssrruidulsineudesinanenaziiuwareuls
FALAY

(2) Usstanueansiung iazAusInismesnuusiiiugafiaatie desuiuneiiay
Wiuwazeulawan laasudu

(3) aonunfafsesdunsnmiivesldoun duduanuivuuivouy wldsu

ANuaulatesas
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(@) apunNazinaareteuwntrglamneda

(5) UsmazrwInvesthedonduiifmeruaulavesriuluinliluegad

Y Y

[
a o 1

(6) WIBULBUTIAU0LARZAIUTTNAERARY LaZAISLATNNDTOY

< (%
ﬁ;mwwaaﬂ’]aimwm'mamm

1 a

1) anuaseuagugsluviosiuiniey AAudnuILIINABINIY

Y
[

2) Wianudaungiaumandnldidumaiulsed

<

3) g AuAIdY 9 1 UNITHUAIINEY URNNLEAIEUAT

=2

4) hendlndesrzimannuaulalauin

o w

5) laifidaddnluEaaian

9MDUVBIUNY I AWUINAN

9

o o

1) Srinludeswestorny Tsewasdeaveaissslaliunin
2) fiFsusaRumailiegluosuaiayiu
3) franndeuiiansalin azldl@sumuayla
4) 9N NSNS duiey
5) Upfalsrruiiuindudeiisntudies
- Ynelawaradoudi (transit advertising)
Hudelawaniisnviluthouanddevanuasinsunutinelawanlin
PN AUnae haznieluvesenuniviug e saln saldau saesud saUsEame 50

& o & I3 « & a vl ~ | a
LAY LIBLUA LLa%UWUW']VIu%@u‘]u@ﬂ"ﬂ’]ﬂlm"li(ﬂﬂ{]q'ﬂl’gmﬁﬂqu‘ﬂ@ﬂﬁnqu%ug LYU V]{j']EJ

' '
= = 1 = %

saUszdme Mindlaeans aondsald wagvinenniaey Adadulavanedouiigudesiu

(%
o £ X a

Ussinnvasthelawanedoudl wiseenldidu 2 Uszuam fie (a3adnd Buasey
U 2531 : 233)

1) thelawanmelufise (car card advertising) 1Huuniulawanitansodonidn
Wlugesivililasions  Gaaeylvigliuinsiuldedsdaauiazannsalineazdoaiu

Aeulan
2)  thelawanniguendse (outside vehicle advertising) 1Hun1sinetuauie

Tawanafuiiasauamndalineusndise o1adududnensauivsevsdasssuils 1Senqn
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“Bus side” wspe19aziduringsa TaSenin “Bus Back” uwwuihetiuenaazyiann
[ =] L= a a @V v ! 1 = 14
daned vise egiliflounls dwlngasliouinniie 50 wns wazen?
v Xy v v A 1 < = A v
1.20 wes mslawaniuuenilimeimilidenisingneaunisuasduiuuseu q Wewls
Peuarday eanulimseruiull inseilesandouriuazlaeusises
< o P
oudsvasthelavanindoud
1) Jlavanlifewgsionlawiumieusgrauduiolawadssnm
Insvimd vy velsdefiaunt wagdsans Fudlavanvzudewailoniuluntwisanfivedigla
grumselauulgilanniign
2) Hofeeingnuruddinameazsutennulawanluseninuaung
3) Jorfeineuudanduniadeiuynivaunsafsiuiaseudeninulavanves
lawauyndulavun
4)  awnsadaviliidduaisnumilounslavaniuiims iedwganinuaulald
5 danAnduilendmiuluyieylugniiiean
6) HefveInguUdsEInsasulavanlidienin1seulavun lumhudsdediun
Tuvauziiiun (eglanzuusngus)
7) fanudlunisiudmansas
yneauvastieluwuAFoudn
1) Wymanslednda Javangazdunldiiensiiauninumsadnrinngu
2) lawnsadenmsidntanguitvaneanizngule
3) nsdaviuazinnauiudielavanULEIneUTE NI TIUE YUdLAEINan T HWEs
An99) laATu Azdesldinanuiunedunls
5% a4 a & Mo 1Y
fAnesgeuddudananflivanzaude
1.3.4 delawauuszinndy ¢ (other advertising media)

'
v A

wennFslavaniinauudiluneudy Suildeluwundu 9 Snunnuneiliiuey

1%

My weoazwwneanlulseianang q 4 Ussian sl
o SIS . N 14 oA Ao o X ~ ] o
- Helawamaldsuald (direct mail) lown FolawanNninvinduiiodsnssbuds

Y I

anAsfinds lagendeusnmsmalsudld fegradu
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WUV (sales letter)
Tuud (leaflet)
WAUNWU (folder)

<
wARRaBN (catalog)
yiadeIeu (circular)

[]
[]
[]
L[] wiwituaunalug) (broadside)
[]
[]
[]

Unsmousu (return card)  Uudu
- Helaiwann w unas¥e (point of purchase material : POP) laun &e

Tawaniidniduielflavan u unddo ileleuriuswesgnélvissanimsBrovos
pu lurusdenmiedudn fegiau

[ awes (poster)

[ a@nines (sticker)

L] theuaau (mobile)

[ hdaslol (lisht box)

[ usuthed (banner)  Wudu

o a 1'%

. o 1 o a v A o £ a ° [y

- #98uA1 (merchandise) loun F1wandua1aig 9 Adevitulufiaydnsu

wanvisesauliiugnen eliunsauiull Tunisdminavussadennulavangs 9 asly
Mg 1w U1nm fuae nssdnhtu nssdienans naedldln AWEUNT WINULD B

5 < A <& & Y A
U1 IWLL%Q MINATEATYLTAND TUTDINT LASDU €

- Howawwdn (miscellaneous) liun Felawanduq laevhly wu Ujfu lnen3
ayalnsdniviinmanss (yvellow pages) guldves detinmdeudeanulawanlisiumds vise
Y o i a ¥ 1% - ] v & N v
Aunth Msvdesueaguileudenulavantl msldesestuldesaiuluguvsedeniny
lawanuwiesih aviuwiifathelavan dnsaudulyidelavandun Judu Weswin
AMIvAINTMaTevesdemantl Isliaunsanenynudigndeusenunlaesnataeu gvinlawan

ALHINITUMIUANIINEAY  wazlanianisunluldvuesdEnisaznuunuiuAlS

o a
A1StaaNdolawM
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dledndulavihmslavanudndewihnisidendelavaniimuigaulunisungransiuiag
yavda lngdesiiarsantadasing 4 Aweluil

[

1. InguszasAvasdalavan N158eNF0asAeeinnTuNtNgAY I UBIdela B e
ArUTTLNNLALNIINNNLTIYATDINITIAYAN 19U WINARINISIVRSUY A IuToya

< % a =1 v A a 4 [
laeisy Aasldnislawandsenmingvisensdeiiuise iy

2. PIUIUNSAINWD9FD  N15LENEDABIAITINDIANNANNITONITNTEABLALANS
Wi uansluduununnfanmuaudedns tiemsdsendamldineuazannisande

=2

3. auazanuniunsaadulade Felawanvdeudrtawimisdlunanflnalfgaiu
nsdndulaterseanuiiniasdodun wu thelavanvestuiduasseialinnily vie
nsassndualvinasiinislavanlunidsdeiunluiunsviengiausd  enseaulmians

Folugrriugndunm

4. YaN1MUAYD9UNET A0l WANNEDNABIADAARBINUUIE1SNHBINTTE

Wy lewanansiadumvateeiialy 1 Ju Folawaniwiunzauiign fe vilsdefinsisneiu

5. funuYasde N1sdendelavantulzfaianTanIuIavesundedldiudesiig o

TIARBINATUAUNULRFFRAUVDIRS VAT
nsanaulanganusulawan Jdadeniddy 5 Usens laun

1. ¥29vemaninatluastin nandadlnidnazlasuaulavanguioaseliinnis
Suiuagliguslnalanaaedld  asdumiasiudnlasunisaduayuiuauyssanamininie

a U U d‘
NYUNUBRITNILUY

2. daunvnanauasguguilan  asdumnddiunlwaingainaglifesnisnisly
eiulavannnindleAndudandiunisueiiesnwduuwimainly n1sasdIuns
AAIARILNTTVLIVUIARAIATUABINTIULRBANNINATY UenIINLluAug Uy UseAIY

aulaliiifesrlddenasiintegnen Wildnsduidinnvimsiintegnalunsiduanidiu

LUIAAINA
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| [ )

3. nsudsdunazdnuiuguds lunaenidudesdudiuunnuaginisldanelunig

Y

lawangs deslinslavanegrminiielinsduiminy  wludiunenionnaslilaudalaenss

[

fansazyjulayanegh

o w o

4. anudtunislawan nsdlavangduslaatududsddyunndmiunsadiaus

o

nsgnunnsidfauiiionisleivan

5. nsunuiinaafael dudlunguiifinnsudstu (du yd Jed 1n3esdn) desns
nslevanegviniieaianmdnuaifiunnde Tawanfiduddyundedosnislidunin
mufisnduniafiorvesnsdudii
2. nsvelagldwiineuvie (Personal Selling)

&, a a4 v v =~ v a &
Junshnsiedearsteyalaeldunnaiiiegslalizeunsds Wumsiauevalaenssuy

U ¥ o1 2

WIYNUT nen1alnsAnidugnaiddands lagdiunuvigveausyn (Etzel,

Y 9

Walker and Stanton. 1997 : G — 10) n1svrelasldwinaruvredsidunisfinsedaans

vV

. . 41' o ' A a X < £
WU 2 113 (Two way communication) tenauaInuag 9 MAndu unisnsedule

'
a

anNALARANABINTTRAUATNTIUTEAVSAMANNTgR nsduasunTna1nIsildlafiussey

a 2 L3

Undnduaidndgeain Ineldsudunisdaaiunisnaindu q venanidldlaniuiuang

Y a 4

WANANSITNLEY AUAIUTELANIULEITD FUALNANADINITAANITIAEUILALAIINANITUNE

Y

lusvere1y Ingenduauduiussenitguisuazgymisnasnauldinesnyiviunuuie
Hansauailagluseauiy

PUNVBINUN UV

a =

NUVBINTNNMUYIBNIINUNETURIANTTINIILTTNYULVDINUNUANANTY SNy

YR MANEIA L awNIrg Usvarvstod ms mduiugiunansvesundy 3 Uszan fe

¥

1. N13a39AEIRR (Order Getting) \Jumsiausnigegalszuuiiialigninidnuas

Y

AAAINUABINISTOAUANNLAUBVIONNYINUINL A9 WUNINULEIINIAIAIT D

Y
I

(Order Getter Salesperson) wilns1uUsgianildudunnianudeiulunnuainisaves

Y
2

miee Wwelulundndueivesianisuaziants saiedianuiineatunisidutdnisla 38ms

e v (% o

wowelvigilindesn nanduandesefonisuaammdde laun dufgnavnssy dum

Taiwan9%e AuANvigenn auAid AuA1Aain15anSe AuATH e MIUS MINBULASIEINMSUE
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A4 o o

2. 1155UAE% (Order Taking) tUuaunisuedszifungugnAiUnfiiosud

degouazdanismiuignAa1nednts fAvituilisendindnauiuaidade
(Order Taker Salesperson) @amunefis ninauieNuszdtegausuailuniendnau
Usgimigsauimsindeud Wesngyanisdulngaziinuaulanda dasiitesninns

lawansenisduasunainegudl ninautenquilfiagimindisdvinnudiswmiensu

[

Aoy auevigkaslanisviedudiulng Ay winounguiagldainuneisiuaiiy

TIUYUATAIIUAINTAUDINITNINLIN

¥

3. n1sWin1salivayY (Supporting) untiliruglsdeungnAndvingu

[

i Beni nnUatuaYUN15UIY (Supporting Salesperson) Fanunedeaninauiivinany
Yrefiimtfgiendnaueie 2 wuudiedu  Uszneudieniinauviedlddiuugi
(Missionary Salesperson) Tanutismdesnumsinuanidud  Thanufifeafudud 4
Anousuntneuvesdudfie 9 ddudtuazdu 9 Wﬁfﬂmumwﬁzmwﬁ%ﬂﬂduwﬁq

v

Ao HWWelyigyaiumaila (Technical Specialists) lagniluusenaunigiaInsnse
Univemans Jaenusluisnisldednsdivssansamuazvaends Tnevialdidududusean
LATDITNINA @SN UIDYN
Y A v = v o/
Jonuazdaidavasnisuvelagldniineiuany
lunflaziansandslonuazdeidsvasnisuelagldnidniueiy Ineslseaziden ail
vonvasnsuglagldninauuiy el
< a A . . o vy
1. Wunsinsiedeaisuuu 2 w19 (Two - way communication) ¥ MARv 811150
NINUNANTENUVRIUNATIINETU 1w Jgymudenduanudila deldudaingnen awnse
NOANAIAIIUADINITVBIRNALALANITOAUNIITNTITNALAUDIAINABINITVDIANAAAL T 1Y
TiAnAusnIn1sTela
2. annsauTuussmasiivangauiugnan (Tailoring of the message) Lii@4a1N
I a oA Y = a (% a 1 v
Wunisindedaansnienss ninanuviedsaiunsanssdivljmazildsundasyniansi
wangauduaniunisel Jyvn wagmI1u@edn1svesgnaAn 10819 n1slgyn
98 (Selling point) en1stauev1y N1snseduliiAinAudeIn1s nsadadeliuds 139

ASUANISUNY
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3. faliiinAaudala (To get attention) A1svnelagldndnauviaidunisiuaus

PMUUURWIRAT Feanunisaliugdessaadanuatlafisienisdaasunisueduaziilugnig
a o a & v P

AuavesaN1sHnaulaTalaAnINNSIvEe

4. a51alminAlufeanisuarni1senduladie (To arouse desire and action) hu
nsruiun1sn1sve Juigazidugasidinfanszuiunisdndulate nanfe ddvswasonis
nszAulignAnineuAens wazsinaulagelunan

¥ = £% U a v d’l

Jardsvainsunelaglondnaueie Tesdl

1. 9m@1sliiuueu (Inconsistent messages) Losannsuelagldninauuisaedl
nswWaguwdas Uudsainmanstimnegiugudnansuaganiunisaliing o dady 919wyl
Yasuulukiusunsadsundaslumuaniunisal

2. TaTaldslun1TUSMINLIEUYIY (Salesforce — management conflict) Tunseio
T1UI8UVETIWIULINDIUAATDTALGITENTNNUIBUILAN 9 1L NMSLERNAT 1569
5107 ASwEsEINITNUNY  Luduy

3. funuad (High cost) nsnelagldwinauneiiotiluguuunisinsiedoansi

(%

auUdesgegailawisuiunislddenu q

4. Maddias (Poor reach) luwsazFuninauvieszaunsaiintegnantaiiealsin

518 g gluluanannemuas Balan1mnisesasiaade vilinsinisileugndntesas
3. N3d9LEIUNT5V18 (Sales Promotion)

nsduEsuNIsIY vianeds n1sleiaTeaiionns q luneansnainalggnsaninefay

Weyrulizedumuazuinis (kotler 1973 : 645) laganunsanseauaiuaula nmsnaaesly

¥
Y 4

W3BNNTTRVRNAITUEATNEVTaYARadUluYRMI MTdLauNsUedadldTuiunisiawan

wIensvelaeniineug

AMUFIAYVRINITHUEIUNITUY

Tuefin dusmsnismainaglinuaulasenisduaiunisuetesun iwseiuinduy
wnseafiefldlumsduaiunmsnaiaiiviunadn  usludlagiuannznisudsiunisinugsiand
ATITULIENTY fuinsmsnaiadaiinudiuegnsdefazfutsanagrslunisdaaiuns

weldenndeiuaniunisal wazduImsnisnaiasuNeuaNd1AyInalnvensaeasy
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nsveazansaiglunsiiteenvelaegiwnn nisduasunisvedinaeyslagiveudeu

=

Ve fie fVveuNewAuAansIAN  RnAvEelvesay uin1sduasun1sneliaunsadsih

vala o

Tiaunguilidugndemnudnlunsiduala msduasunisvietglisenveandugg q usdl

Y

annsardudinarunUmatnluszezenild waanTinIsduasun1TUeNaILIsaas19ANLLANATS

YaanAum NIz dINatd@INLUIRaIRlusE e e ALY

[

nnUszaeAvaINITELEINN1TYNY

(%
U a0 L4

nsdaasunsnvdlnyasnsedueenvslusseray ddtdeenasldlusvezeny Wy ns
& q & v & = W 13 | a =
avaupende avauuanud udu Felundaznaniinguszasdvoinisduaiunisue lnedl

[

UATLDYN H9H

1% '
a

1. nszguliiianisnaaedldndadun  Inguszasriliduifeuldunnlutuwueii
Handoe  wsnzdmSuduiazaingelagisnisuanvesinege aues wIskante n1san

PRI

2. nsvdulviedn Jnguszasdiveliiinnisveasdduavnseiulvdondaiueilvg o

[ [
) o

Jududavmindendsanguilaalinaasdldudafinuidninduifinunindnosondndo
ity wu euesiuanlundeusunslavanluineans

3. Wieriunsuslaalunsidudnfiflegiin asndudifuivsemdmineeguds nns
Uitdosnismsiazinuigndn uasmisnmstesfunazsediuguisiuifogifuuasquiadu
swlml Gaazinasiliudsnanunsadfinsenne iwduasewmain wazlosiudiunsesman

wlala

4. mydaafiudiunsewmaiavisesuniandndaet  annsndudsduiiunisldnig
T2WWALNSALASUNISVILUINTY VI ANa18USENF 09l LUSHATUNNSAESUNSU8LND
‘neanaeld wazadvaneivy  Tuvazmendunidunistesiudiunsesmataelisng @4

Y Y

fHEnsdasuNsVIeFUMULAN o wu nsldaues nsuan nisbidiuan Wusu
5. @uayUAUNEIEIUNNNTIRBAILAZNITAIN  N1TALESUNTVIEND I
aruayunslavaiaznsldeToon1snatn Wy n1sBelya MUty 8Ty

falakazismnuaulalurnansnislawuInan S
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nsanldmatianisdaasunisuie
mMsdaaumIneg daldvaneuszan Juendafuiingudmang  fnguszasdvesnsdaaiy
M3y AyMIustulazsuUszanfiagyilvinisdauaiumsveussana
nsduasumsne  @unsauddld 3 dssan il

1. nMsdassunsviesjsgiuilag (Consumer promotion = CPR) tUunisdaasy

msvefisenszduiuilan TiAamgRnssuniste Taevhluagldsmtumslavaniofsy
fuslnaluonBodudniifiud fofu nsduadunsefisgduilon agdeindunislina
gnsha (Pull Strategy) Fnnsinealdty e

1.1 N3uanueeiIg1s (Sampling)

1.2 mswanAUas (Couponing)

1.3 wakay (Premium)

1.4 n3ueTu (Contest)

1.5 ns3slya (Sweeptakes)

1.6 N139ALNY (Games)

1.7 mssuuseAulwmtuau (Refunds)

1.8 nN15AURU (Rebates)

19 msthauduriunuande (Trade - In)

110 M3azaLyangonsonSazaLATLUIL (Point Collection)

1.11 furteduiin (Bonus pack)

1.12 n1sans1an (Price of deal)

1.13 Msdaumnisalfivey (Event sponsorshio)

1.1 wanudnisAuazurusiowios (Trading stamp and continuity plan)

1.15 n5l¥s19Ta (Patronage award)

1.16 nslinaasdlt@uas (Free Trial)

1.17 n1s5uuseudua (Product warranties)

1.18 N13dnuansdunT o ﬁ;@ﬁ??a (point of purchase)

1.19 A15a1SeNISYINaIuesdumi (Demonstration)
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2. N1989LE3UN15V183egAuNaIs (Trade promotion = TPR) Uufanssunis

Y

duadunisvieiisjanseduiunu (Agent) WeAnds (Wholesaler) vindUdn (Retailer) 114
Aunge1dlunsensesuaualivie wariendndudumanguanvseduisludaiuilan
vi3eild Sefloindunislénagnsudn (Push Strategy) Wnsiitenld ddwlaludl

2.1 msliidananmanisin (Trade Deals) Wunslideiauaiivavuasgudniiuounn
ffUBnuTeddnds tonseduliindudlusmneg Gedalidauan 3 Uiuu Ao dauannisie
(buying allowances) dauanifion1s¥auanidudi (display allowance) Wazn1598EuRLeY
Wislisundnsnailudlusaming (Street money)

2.2 Msdauanddud & uvasde (Point - of - purchase displays)

2.3 mMIutsdumsmsueuazdsgsla (Contest and incentives) 1 fvusladm
N13978 (Sales quota) Funeduflimuiivun aglisusneia

2.4 M3IALUSUNTURNDUTUNNSUNY (Sales Training Programs)

2.5 M39nuaAEUAT (Trade Shows)

2.6 NMslawainsu (Coorperative advertising) tHudu

3. MadaEsunsvesegninaueie (Sale force promotion = SPR) 1Uw38n13

nsrAUNTNUILVIREnvTesInd vy nldanunereuniansviesnndu nanee i

Y

winueRdnduAuiandnan viieddasminglussiuilnaniedldnagmsitsdoinduna
gnsNan (Push Strategy) Bnsideuldtu dswielud
1.1 nmsuvetusanv1e (Contest)
1.2 m'ﬁ'E'Jﬂam:umimml,azmiﬂizsqmmqmﬁém (Sales training and sales meeting)
13 mﬁmmLﬂ%ﬂﬁaqﬂﬂsa}ﬁwma (Selling aids)
1.4 mﬂﬁi’m’ﬁ'aLLdWﬁ'ﬂqqumﬂaﬁUﬁﬁaﬂﬂuaLéEJiJ(Performance recognition award)
1.5 asiwmualaanieny (Sales quota)

o o 1% 1 . . < Y
1.6 mimmmm’;umimgﬂﬂﬂwu (New customer incentive) LWunu
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4. n15Usevndunus (Public Relation) 4S8 PR

a aa a 1

AsUsEEURNUS (Public Relation) Mu18fd NNSARMRARE1SNLLBNTNAABLINART

¥ 4 v (% LS

AnooiAnisngusie 9 o19lugndn Jheviu wilneu naueysnvdwinden uay

9 9

Tanssm Sgue Uswndluviosduvisonguauy ludaau @3ssas w@35nu wasane, 2543; 152)
UNUIMKAZAMUAIARYVBINITUTLHNFUNUS

ludaqiulugnvesdenud1aais (Informational Society) n15UsYdURUET S

q

v a f a o ¢

c.! o Ao v ¢
naneLlutadendfgyBelunisadanmnaiindniug (Product Image) LaznIMNaNaINTIAT
duA1 (Brand Image) %u18AINNIN aHEUAR nelusevingal uaglin1snsgatsdunnly
Usnaignanllidenide dmslavan n1san wan wan wan Minseauliguslaadndulade
a v 1 a1 D X’ ¥ | o ' = Y a < &
AuAuInTu widewne 9 warilidunsnszqulaluvisawinty nanfe {uilaafazie
119299817515 IANTARASUNISVIUWINTY  ADIUINUSENTNITAS 19N NNIU AN UUS ENIT0
ASASINNNAUYDIASIDNDLALNINNAUNG  teen1sUsEedunus F9azltsuussunutaenin
mMslawan wiansaaseeuideielduinnd lnsenvavaglliiuianudifyaenis

Ussvndunuslesal Ae

1. arundae9ugsna 91nn1sndagdugsiainisudsdudugaann veludiunis
Wan nsdedmtie nsbiiuinis msUssduiusiudundunum Teedunisiaduassli
naudvanglansiufisanunninivesdadue  anuadalunisliuinisnasnauauguyu

v o sa o I3

uiusagadeassrdsnuliegiiud wu nislivunisfne nsaduayunsim Wudu

2. AunBIUYeesy Wesninanudundunatediufinuis nuredgiewin Ans
g3y 1aslugUsEerunsiungsuiloulumauimnu ielisssvuaunsaujuiala
agagneies wiallunsdnauenauiisguialdinsgyinly liussvmunsiuiiaesuadnanang

Wlauas felAAnanARNARUMIEUYDISY
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nsesdian1sussadunus nseslodAglunsussnduiusnisnain laun

viany 9 USEmloaldAsiiusising q iedhdanguithmang deai

wigndl dun 510900 Tusthd unennu asmnetuasingans dolan
WAuAnee USEnsaeun Chrysler TdnesaulssiUmiloudulusdns 1ne
vssalawanitAgaiusoiulml 4 seunaruiieulaeduimsveauion
aunsaadeanuuiaulaliiurandueils anuneY dneans
Fonnay wazvnfiviaula delamvied wu Slevdedlanfiiu
whedle Tumsviussmduiusaia

A15IATIYNITANN 9

WnsUszrduiusamsuauadlnivieiuitnes 919azltnisin
FIWANTAN 9 LFU LOAITTI TAFUNUT LARSAUAT TANITUUITU AW hSe
TaUouwoslusianisudetunining q Wudu

22NV

undnegrmiweshelszuduiug fe ad1snvdelivnnieiiuusom
WARSuTTTeunaINTIRITTN  mssandnidesiiinafialumsvhlsry
thaula wenandl ddesduiusiudess 9 wieliuvinm

YpaUTENAIY IngresianudnlalusnwaslayIdnsyinauLay
ALFBINSYIEISTesEeNeaNmS duiusnniiddede douvili
Y190nUA UMY

FUNTNIY

NINANAUNINAULALEUTINS mmumwivmamwuﬁ‘lﬂ 3 lolodenA @
Lﬂuuﬂwmm m@mmﬂmamwmaa Chrysler tfiuau

1§ wonani mwmmm‘lmwﬂmmmmmmLLﬁﬂ%N:ﬂUi aunisadlunis
ey

aumwamwamsﬂmmiwm Batu

USNISE15150U

UTENANN 9 11308590 INNANTRAIEN1TUTIN AV lRUR AU sy
Nuansaslevd Wy WiRuiewiegusuilssnuney
dnOUTH MIDTIAN VAU

v W

yanwal

1148%33’8%@ﬂmmiqs{'fumamimmm USuvansnasedydnualuiem
‘Uuaamaq TRnanALTLY IWUUL@ﬂaﬂHm“UﬁNUiHW lmwumu
wheadoy Tusths wuunesuaning ey 9 WUURTUAZLAS DIUUY
Hudu

ﬁuﬁ:P.R@an\knadaﬁﬂan Anil. Menon. 1988. Pp. 58 - 74.
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5. N159a19N19A39 (Direct Marketing)

N159a1AN9RSe (Direct marketing) #e szuuMIRaRLUUTIUREURUETLdd0 v
sausnilvednetuly ereliAnuiiseneuaues viensuandsuiianunsatald o anud
Tadnils

Pagiuiidnnismaialiaudidyiesunuiniunisaaianimssedianiieeinsiu
nanfe unumlunisaseanuduiusluszezendugnd Wy usendnazdiniinetensiu
AansevesugLan o ey 9 LLf\]ﬂiﬁﬁﬂ’]‘?ﬁﬂ‘ﬁlL’sdﬁaﬂmﬁﬁlﬂﬂiﬂusﬁ@%aqﬂﬁ’]‘U@QU%@’WLaﬂﬁ%@ﬁ]’mﬂw
nMsu 15wy wawgsnadu 9 uidvnans q viEnldruinaeauduiussumdoanduun
andasaulugUuuusg 9 wniy

SnunigresnsnaIAnense fiedl

1. flszuudniau (System) nsnaamenssdosdiszuunsinuidaaunatsssuy
AU WU TTULENATT STUUNTIRAIENAT SEUUNSNURY sTuugIuteyagndn uay
STUUNSADAINIAATN

2. feadinsldgrudeya (Use of database) n1smaianienssnedligiudeyaiite
Amuanguidvunevieduinasiviaiae uagldgiudeyaiieatrsnnuduiudsudiy
naulhmnelussevend

3. 1 Hunsnae il §Azeneuldls (interactive) nsnaannensaaziinUfAseney
Weewhafneuaside Tadunisdoansaoms

4. finsldnslavanmadeansinarusnnniivilede

5. mmamﬁmmi%amsﬂé’nﬂﬁ Fadunisiwdsuunumues “anuil” Q%aawmaa
fedfeldanitle o naile Inelidududounylufisusmiousiessla

6. fiosiingudvunefidaiau (Target group) svunguitimanelidaauuaziaiy
Aoansvengulming

7. fiosfimmdudindh nsnaamansailignénilafuinasteyasdniaudy
Aufilwiildsunsidonassudn

8. annsavadeuldl NsaATIRTIEINTaVadeUradugrSldlaen1sUSBUTBuRy

NANDUNUNAINITAILEUNIT
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USTNNYBINIINAIANAT

UTTAANTBINITAAIAN AT VTN NNENVBINITARIANINATY @11130lE% 04
mannsueiierindsgndnguitmanevidedaanisld Uszneude @ s @35nil was
Ay, 2543: 190)

1. n15ldanuuiense (Direct mail marketing) (Junisunedildisudwazlald

NUNIIUVIY WANIAIFIR B9 1NNITAInnUIeaTIlUdadSud1rarsiduidmunenig

Y
&

Wswdld eliffudnasninnismevaussedislnegimis nsléasmunensadunisie
MInaIannsaiiliuinian Wy dduaniia Tusthd ueamden wiedsdnanisng 4 vns
Wswdldludassfa  wazduilon Fsenadslulnegldvemiolildavesfls fnsdnfinnidouas
agvesuTanslnenseludaiSurnans

2. n1snaralagldiniadingats (Fax mail) unisldinIesiionisnarnlaeld
i3odlnsans ledsnansmianismainuaznisduaiuninataludedninenisium
Inséwdt moufiamosludagiuarusaimimduadeddnsaisldsie nsmaralaeld
i3eslnsansazildeldiuisuniinisdmslusvddmeinuaunag dnnmanazly
wdedlvsansifieniniauens maduaiumanatafundudane aasnsumssumdsdonn
anA

3. mananataeldlusudiddiinnsadind (E-mail w38 Electronic mail) Junisds
Inarsnnannaeufiamesiedemislufinoufinnedvesuinaisdnaiomis lne
AwiunieszuuLAIeTs (Networks) furnaasanunsadondrianstiueenungiiolafld us
wlilannsnfuideruvietmansasuuusiunszaeld nsnanndddiEilunisdsinnansnis
[AupTELArNIdLaTIN I ionszdulvignédeAuaasnaulisuuzihudgnduassy

TOLAUBLULINGNA

4. msnaalagldiniastuiindes (Voice mail) unisdearsnisnain Wiussuy
M3sukagnNutaIsiuAunaIninsdn vsenldiniesdielionaurmaunielideya
N15ELAgNA1 Unnseainazivualusunsuitelvdeyadugnal saumsnsdunindeyauas

Y
[

AdsaIINgNA
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5. A1588815N190157a10A (Telemarketing) LJussuunisinfedeaisnis
n13nan lagadelnsiied nsdnyl uazpeuiiamed ielvgnAinn1sdsgenseiinnis
novauetegdlaegmils Inenisldnisinsedeansmalnsdwidugsiavsegusing

a a 4

6. N1saaaNinliian1snauaALDlaunIINI9FREINUN (Print media direct -
response marketing) Junistauevedusniudedsiiunatuais o ielilnisnevaues
1NE81U 1nge13ld3nAUAINTIUNITAUATUNITVIEDUY 9 WU N15aA Uan AN uau B9

%A wan@eg1eduAT 1udy

7. msnanalaglduanniden (catalog marketing) LJun1sdauanadenaudiluds
anénielignAdernda@enduandsivie nslduanmiden (Using catalogs) daulvgjeglusy
voensaslusuealdilugliay Jaannm Meanden uarsiavesdudniientsue §laven

mMapnadenaiusalddeils Ineddunuiisiuuanuduazdeiuniviodlavaneiaayldded

WONINAGBUNITVUE

o & o 1Y) ] vy & & . . I3 a v
8. Msiaandanaasasinslignindeda (Kiosk shopping) lumsiaueviedudnlag
ldnsoontuutAIesinsiedsdedurlasianig (Customer—order-placing machines) lngdn
MUATIINTIUNNATINAUAMUTRE UYL [NBTUAIAITD (order) MNaNA1 BaATEITNIHUIY

1 [ nﬂ' % LY wa . . . d' o 4 r-:ll a 1
WANANAULATEIINIVIEERIULR (Automatic vending machines) At RlunsTeEuan

9. nMsnanlagldinsasnauinasitounsaiazduimasiin (Online marketing and
internet marketing) 1Jun1sdeaisnisnatnlaeldnoufilnesiteunsinardunesiin 9

poNfimesiieunssuazdumesidniieindunsnainniinsefidedanieginanziaizas

10. n15lawaun (Using billboard) 1Jun1sdeasisnilsiazlvanaiiinisnevaues

Y

v a 1

a819laeg19nils Invandethelawu wissdladazlvsiuduianssunisanasunisuie A54lu
Unelavanagdesvanuesinsdwiilinaiunsaandlaie WesngnAavesnguildiulngilu

winlginsdnniluvazdusasud Fe19azelyninisanasindalnsdnifnmenauyiud
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6. ﬂﬂiaﬂﬁiaﬁlaﬁﬁﬂ’mﬂﬁma’mLLUU‘Ui:ﬁ&I‘UiZﬂ’Iu (Intergrated Marketing Communication:
IMC)

nMsfnsedeasnianIsnatnuuuUszanUszaIn wned NSEUINNTYeINTIAIL
LLmumumi?iamimimamﬁéfaﬂ%’mﬁﬁamiLﬁami@ﬂwmagﬂLLUUﬁ’UﬂfjuL{]mmaaéw
dovilog

IMC BuBsmsfiugnilunisdnanssuiunmsindedeanstuiFudnasiidudwane
AUL A1TIAL IMC A LNETWIANUAR 4 Usyn1s (@3 29duun, 2540: 29) f

1. IMC 9z59un15Ansodoansyngluuuiinanzauiugndn (IMC coordinates all
customer communication) Ingszdnityanaazandeyanasnialnazdoyaiazanasd
mamwwiawqamiumi%a il

1.1 mslawan (Advertising)

1.2 msvelagldnidnauwie (Personal selling)

1.3 nsdaaIun13v1e (Sales promotion)

1.4 nsUsEanduius (Public relation)

1.5 n19na1an19nse (Direct marketing)

1.6 M3IANANTIUNLAY (Special event)

1.7 msdauans@uai (Display)

1.8 1135309734 (Showroom)

1.9 M3dnaudasnnisvinauvesdum (Demonstration center)

1.10 M39AduNUT (Seminar)

1.11 M39AUNTIANIT (Exhibition)

1.12 M3dnAuginausy (Training center)

1.13 n15lAUsNS (Services)

1.14 mslawiingu (Employee)

1.15 N15U5595 0491 (Pakaging)

1.16 Msldunuzresudsnedoud (Transit)

1.17 msladnesng 9 (Signage)
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1.18 nsldiafevienisdeansnadidnvseding (intemet)
1.19 nmsluansaueidude (merchandising)

1.20 nsld@NUnU (Licensing)

1.21 aflo (Manual)

1.22 31 9 (Others)

2. IMC ﬁ]zLéuﬁuﬁQﬂﬁﬂﬂsﬁwamﬁmsﬁ (IMC starts with the customer, not

I a |

the product) atsuAulun1sAndedeasvendniudlngAuniisnisnacinsodeansis

Ustlevilinendugnandvang lagisudunanuianiinAnvesgndn Aumdsiinaailuaieni

[y o

anA1 wmideundulufnwauandfvendndanuaiseulassainawe sy 1nansdainne fugsu

Yansidutmung

L2 1%

3. IMC wengsAunIN1sAndedeansiugnA it nuiasanannnsnidnanan

Lﬁcjuasjwamﬁmmuﬁumaﬁu (IMC seeks to create one—on-one communication with

Y a Y

customers) 9ngAERAUTIINAYNAUTwenanyalkazIzfomaUauedlnensRnsodeda1 T

TanwzanzyAAaLIaTIan

'
=

N5l IMC Aesildeyailiesnaifefiugnananizynnaiiiuseansualunisldvinias

Y 9

v 1%
= = v

Tunsdaasunismainldddedu  anUsuduilanunsadnussiandudnasidudmane
soniu

3.1 Q‘L%ﬁﬁﬂﬁ@iamwﬁuﬁw (Loyal brand users)

3.2 glyduAvesaudau (Competitive users)

3.3 fl4fasunsdud (Swing users)
fusioly Ao dadrdyues IMC Tnsfinnsuringniiinnudafefunsauilundnsusivin
Tavdiandadunszuiunisedndls (Brand networks) wagdumasisnisiazinsedeans
Aeafunsdudnad Gunsfndedeansiidesnislifuslnanguthmnedlonanuiiuns
Auén (Brand  contacts) Tshnnilan MedeyatazdusulassinuningUszasddmiuusas
yilomasfld udidliinieaiion1sinsedeasimnzaniian
4. IMC aza¥umsAnsedeansuuy 2 mefugné (MC creates two —

(%
Y

way communication with customers) sisilude (Media) wazldlede (Non -
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media) axlfiadoyatugnén FullinuAniuuaseudesnisvesgndr nanife axdesiu
iladsflgnéauazdioans  wdivundiansuasdnnisnouauesisiignéidesnts mdniias
afanulavaniiaansoneuaussnLfioinIsuesgnAile
tafoflazinaronsinauladerosgndn

4.1 Wiinsua (Product)

4.2 591 (Price)

4.3 nsdnamine (Distribution)

4.4 nM3hnmedad1INIIN1TRa1n (Marketing communication)

3 OU 2 AU T1dnowaosauysadiuud@ado AU

Nivea Beauty Workshop
rafslinsunnRensrquarmiinemass Famelussaneusn Taaliwéndudads 5
g 98 nfu @ue ussdude TmAninrussanRRTREA wierdRnussEnmARLAES
W Trausundn Tls Wi Tauluided-ldvieln iU ayenn 22000 1)
nan Smeulungsergrewing 16 - 35 1 Famonfh gugjaunswi ﬁﬁnfnuawﬂuqﬁﬁuw
6 srnednfned 9 unh vlalals Aneslisudovns S 0

deuie Feg weflng g whsmsAnun/momien wienmeusaou

Wrsaanagnd

“Gpafancnmi lumruRngmeosidnemucadiele’... danfif tu nets 1082 rqamme 10501
frinunrdndens so pusslifuluesnieiludnidaruwdnges
ARl AR wnomthes
TR 1 wheine T il 2 e 1 e AR 35200 UM
$9iaf 2 winins T Sueniu wiusa 2 s 1 se%a yaA" 28000 UM

ﬂ-ﬁaﬁ’ 3 pofaamunusnanTuATUAINLILLSLLNT | 1978 Yaen 15,000 1w

Fuaing 15 n.p, - 15 N, 2544 ¢ Andvinany 50 AuReNL 6 MA, 2544

AhafianTTu 26 - 28 PR 2584 -
o PR ¢<0 Ao o b o %

yesneSammrsn e seuya A v T Deliifea Svedamin
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ynfmegradunislavanuaznmsduasunisvevemdndaiingiivesu3eniide

1Y

1 = o ¢ N = o, a cal 1 o § va X
uan Uﬁ%LﬂVlsU@\‘iﬂillLLazIasﬁu IUV]LV]UUQ Ao LﬂuwaMﬂmewmwﬂﬁmmwu LLAE 1N

g1 leinnseatawuy IMC unlgaadl

- mslavandudldluvanludelunisinsedearsiviuslan laglafinisuaniney

Tuddlummnuiaiielinsgaieegnwinds Tnsmmznquandndmuneg delaud fudgedadu

A o o A o a a0 w a v a v |
uﬂﬂa%iﬂajﬂiﬂﬂqﬂ ﬂqﬂVl‘Vl']ﬂqiLLf’UﬂsL‘UUa'l g1ty A Mﬁﬂaiiwaumi‘my ﬂh

o

1% -

nganuna wazludamingng  wagluluvdidalaloudanuiiiaUsueni@ssnauues

a 2 =

nandugInatusavineslslavwasfidiunanvesimevialue  dnnadisUnSiiumasnly

Y

WAl Tulaztuneulunislindndueisng  In1susventegudnualvendndoe

a o 1 ! [ v
A indunuulanie

Y
a o 6 v

- wananddalatimsdaasunisueldludame fie Juslarnivenindusivesusvni

AululdAanuisanazyinnisnaumauLanimuAaiuIn1susEnlaserauiAluluuds wéah

saa o s a dy v 9 ! o/ A 1 PN a o Y o 14 =
UNFARNLNDINUATIT “UNIY UBDA QUIGUQ ?ﬁﬂﬂJ’]Wi@ll“UEWl@@JGHZWWI’NUiUV]I@ﬂW%UWIU LW

wihilAdansnazleautnsauiinluyinnisdasnatanuntulailauenly ann1sviigud vinld

USEnnsufsiunuveslalindndudvesuienitiinndesiiodls  wazdwinlviiinisly

1Uﬂ§aLﬂuﬁaﬁfummmLsé’iﬂﬁﬁ’;ﬂuﬁﬂﬂié’wmim

- wazannsnbaguslaaldviinisaeumaiuwansmuAniiy vinlismsudsdeya

& ¥ a =

Uudnds eaglduhluldiludeyalunisusuusmdnsdue

U o

=]

LAEAUABINITVRIRUSINATIL

- finsdaeusudmiudaldidiseunniieninisdesnela Femssiillunisliaaug
AeafiunIsiigakasneRanssueguds Wesundngasuaindnisuevdseniatietng
dwsudiinseunnau Bagyinlignlasuniseusueiiuludindndugiuindunazviuuily

o ¥y

a o ¢ a o @ va o Yo  a v v v = 9 v A
wandnrivesuien Snnsduludimihnmslavaniduuswlvludie fde dilunaliupnadu

faneaiumdud Adeunavviliyanatuiede wazvaulafiszuvmeaedddudnsiurivesu3on
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CENTRALXE

roupsa

aa 20-607

aWusuneTeIdredLa sl
HU'!E'L!N‘J’T TATWIAMLRS

ARANLATTINRRWIZTU 10-50%"
Az MBI

Wikt 10 Suiridu
Wunauuaauilu 2 im fu
BARD SPECIAL REWARDS

Y 1 ] 4 a v < o = ¥ o Y | a
1981980 Jun s lawaURIisdsINALALTUNSa %almu%m IMC iﬂi“UﬂUﬂ’]’iﬁ\‘ILﬁﬁJ

[

RELRERZD

1. Yo duluvdwniuiu udddunutuvesuilan Bedulvgazedluin
NTIAN UAEMUIINIANTAVIVRINIANATINEUAT

2. Tdwandmivduamniila  Mainsassnaumadvminenaus 5 % - 80 % Lay
o Y a v o= a Y ya | vy
A Imuuddnvurvesdumdaneglululilatinsusuenlisg

3. uwanveuay WeduslnateduAATUMULAMNINIwNlAfMuATY

4. msadpsiuan®n uazaglasutng central card special rewards
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5. finsazauaziuuvesiiduandn dfazuuunsunuiineinsassmaud fue
wlasusnadaauuinn

6. finsdnRansaufiawrasdudunegiedu Welifuslnaldsmmudioto
audnlusafirudaulusnriedusewesseiasy q Ald

7. finsandavesdudunegiitadimelnefimsasadudmiatduazegmely

W9ATINEUAIMINATENNTULEUDUU UL

d3d

9

a 1

n13duasun1Inain (Promotion) fle AMsAndedea1TNIINITARIARUKY I Tavaly

AANAGAAINNTINLAEAAIAEUTIAA LilOWTeU19a15 (Inform) 941a (Persuade) uaziiouaIy

7199397 (Remind) TAnANULY N0 Y3 oL ia@s 19 AR ARNALANDNNS

druUsraun1sawasunNIsNam (Promotion Mix) #1899 1ASD9LNISAAADEDANT

~ PN Py a 9 A = Y]
N9N1IAAANELANNIAT P asreanai Useneudieiasesde 5 Usenas laun nns
Tawadn N1578laglEnTNIUYIe ANSARESNNNTVY NTIAYNIBALANSUTETIEURUS N1Rann

NWAN

IMC %38 Intergrated Marketing Communication Junsindedeaisnisnisnain
aesldnisdearsienisyslanatesluvuiunguidivaigedisdeiiios iWmune
Y99 IMC A n15Nagysasianginssuvesnguilinuneliasnngeaiuaaufe 158

N1IRNAR

ANMUFUNUSTZUININAAN LI N15AAIA BazaIUUTLEUNITNAIN

a [ < (4 = a N ! A v/ =
HaAfa (Product) vaneda Aslaqiiaueunnain efsnaniuaulauaznislaunds

AMUTUIved N5l e suslaa eausimudanisusemusdunianela

o

nanAuaudeaniifau (Tangible Products) 1y 81115 U1nn1 1A saeus {udu

1

W3l mu (Intangible Products) WU AMuAR @NdATaUATEY ANUSNY Benungsiuiiens
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Usnmannuszian Aadnwariidugusssuveamdndueitugfie 1wy JUse dnvae ddu vuie

[

Wil Anm N5SUUsEAN NMIUSNINAINITUIY AMNAUVBINTIFUAT BYTD HHENLAZETR
e

n13na1A (Marketing) vanefis Aanssunnegsia (uansdlenavzlildiiogsfanianun)

a o

Mlvinandue @udmtousnis) wwdeudreainduanlugiuilnanserld iiensuaussain

Aosn1svasgnAlulasuAufianels

drudszaun1snann (Marketing Mix) wunedis Jadonisnainfiaiunsaniuguls
Uitmuaz/vietinnsnaiadiiiunsioannsaveduildiazaiannufimelalitugnini
Wusanadmuneld Usenounig nandme 51A1 N33R 1MEIELAENSEUESUNISAATA
(Product, Price, Place & Promotion; 4Ps) nnsaannasislmifidessuiiofuniinmsaiwgsdud

JUKSIDNRIEMMUAdIuUITANNISAaInt] 8 d1u Aowiudn 4 aeAUsEnoufie N13USIYIUYE

6 o

N1TUTEAIEURUS d1unatkazAL/NIINIU (Packing, Public Relation, Power & People) W31z

v A

Feiwzludwddyfsasuliesdnsussanadusamunisnain

o

a 2 6

ARSI (Product) Agtigitesiunisdnaulamnuagubuuvesdua/usnig asaum

L3 4

UTTRA AN AdavaInvaIuAuAManyslaawy Uselevidldany naenaun1suinig

q

Preilieq 1wy N13UINIURINTVIY Foutngs N1SARRY N15RTIVENINAINTTEZIEN LTusY

v a o

3101 (Price) agiignvasiunisdnauladivunsia dwan diurils sufelesiuiumu

[
A % a A v

LaznsAHUNURIAENAnseTe ingRuNtiHEnIUNSENsdslliagdndninevisegnan 1ne

Arilafannansalugadu iwswgia denn n1sles Fdruduanimwindeunisueniiennsly

anunsoeunuls uslinasorussansuazauiinelavesgnAnuegiawin

m3dndiviing (Place) aziatesiunsdnduladentuenfdnenimlunisveuay
duasunisvelianunsaviedudldniusaiiivun saeadeamnedfialdfuaud aa
Audn/Bvieuazinan S1uuniu 2 dru fio Fesmenisiadiviing (Channel of Distribution) e
duneiinanAueiiadoueanguanludgndn wagnisnszanefdud Useneuse msvuds
(Transportation) NSV ILAYIANTIIASIAUAT (Storage & Warehousing) WaznN15UINNS

AuA1AsAds (Inventory Management)
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v [y a

zingItesiunIsAnsadeansloyaseningvouay

f—s

N1589@31N158a18 (Promotion

4

Ao a a

A8 WeaseviAuARNANANGANTINN1TTE TakA

=

L] nnslawmin (Advertising) fosidondediimungau desimurdeyatiians

annnasnumaluladniiuay waznsanuauduasa

|:| [ [ 1 .. < 1 2 ¥ = v

n13UsEdUUs (Publicity) Wun1siausdnd 31Ul vsen1sasng
AMENYNALLANGRTIN 8o nsduAuazinds saluianmsaseauidn
LaEANUAUNUSIUATENINENGS/HUneuasyTe

L] nsldwsinauene (Personal Selling) S118udasassvn Aniden Aneusu aou

U/ U

L] msdeasunisens (Sales Promotion) A Aanssufianunsavilsungldinsuasis

JU LU N1TAA AN AN DU IALAAIAUAT NNSIVTIIA / Talue

L] ansv1eniamss (Direct Sales) iunagnsiiadafilsldun udfivrsenn dedld
ANNEIEINRATININE WS OnI53slagnAedauin ieliiiutiag maiuay

UsgleyiignAnaglasu
[ ansviemalusudld nsdoansmenisnann wasnisémnedidnnsedng (Direct
Mail, Telemarketing & Electronic Commerce)
[ L4 . I3 A 1 v I a [ & 1 1% 1
U339 (Packaging) 1unsiuyaailinnansiug drelwunsdy
q Y

A1sUsEIFUNUS (Public Relation) lanA N1slAt1Insan1sUsEuduRUS A Wanualved

Aa ¥

auﬁm‘%argﬁmammaqﬁﬂﬂ@mﬁﬂwﬁa WS AUARTARDAUAINTDDIANT

81U13 (Power) ningils S1unauseAnsneneulviguImvisentdnausedugadily

fawsalufanssuvesdiay ldnegluseduyuoy viesdu Tautaseiulseme
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AUYVTNENNY (People) unedantnauiinnudifyseasdns mseynauddinluns

asranudnialiunesdns mienudumal) esanssndudesadraasueigiadlalunis

& Ve [

Y9 @59ANUISNANG ANULDERE SANLTULINVDITAUNU

Y
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=
Unv 8
N153ANTINIWEINTUYEElugINIAUEAN

(Human Resource Management in Retail Busines)

N133ANNNNEITRIIUYARAAILANBUUTIPTIVINNY FUnTEUNTeee vIelviaan
IINUNANAB NUINNITIANITUARAAILATURDUNTT Suading AnLan NMSENaUTY NSmUY
9 = awv v wa v a P v
yana N15snwseileuide nsliaddinig nislendredeun unids Fadunislduazuy 13

Y] Aa a a a wa =
5ﬂ‘1§n'1.!ﬂﬂﬁﬂﬂﬂﬁgﬁmﬁﬂqVﬂUﬂ’ﬁUQU@ﬂ’]‘Lﬂuf\] TUIULNYINDUAS LT AN

N159NUUULAZILATIZHITY

(Job Analysis and Design)

N1580NKUUIIU Job Design ABN153ekuuntNlun1sufuiRenu lnuainandnuaz
ANufanalaveninau
N153ATIENU Job Analysis ADNTEUIUNITTIVTINTOYANITN 1UBENTTHUY LD

Usziluanlunisldyamalivangauiuanu

Addniiaamau

duUT2NaUT01U (Elements) LU 9UTAFUAT

URNIZBEN (Task) WU NTVOVDIVIYBIUNANTA

wihfl (Duty) 1w WNLUIBLASDIE 1919 ADIQKA 1YY NMTTALAAIFUAT

UL (Position) W E3AN1SHNEUTINTIUAT NinaTLYTY
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11U (Job) Aan1siaveulnanusuiinyeuteuvingliningmumn 1
AN UJob family) $1UaBINgUsIMFINY WU MUATIIFUAIAIAGT NFUNUNUTIK
NAND1TN (Occupation) nduaUMilaUiY WU dnngMEne WinMUsUIAIT

DTN carrier @ MMUVDIN TAUIIU WIDAIUNMINUIVDIDITN

N3ZUAUNSIUNTILATIZH
- Job description
- Job specification
- Job standard

ANTNRAIUINIDIANT

1ASIAS19DIANTAUNTNT

1ASIASI9DIANTAUNAAN N UN

lassasesAnsaugieans

1ASIAS19DIANTHUUNE

nszUIuMSSAMyARa videRanssusng o Admdunthivnanisuimmineinsuyed
Tumumineves Staffing Ussneudedunausasoll
1. NITUIUNITINUKHUNTHEINTUY WY
. MTATINYAAR

. MIAALGDNUAAA

. ANSENBUSULALNITHAIUN

2
3
4. NMTUTTPUAIHS
5
6. M3UszliunansUURIY
.

dl o 1
. N5 ULURINLIALSIY

ﬂ'ixU'Jumﬁ'a’NLLNU%%’WEJ'm'imé‘le}ET ( Human Resource Planning )
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NTINUNUNTNEINTUY Y MeTINTEUIUNMTIATIERAIANITA] AIIABINITNTNYINT
wywdluowinnvetesrns Inglvaenndesiuinguseasvseidnnungvadssdnms AaonaunIs
fvupdnuazveIyAansAMIzaNTUNLLAas sgsuaztiiswe  MagUFiRnulunaimils
nanlaegramnzay laegaiussaviam

MINausuninensIyed mnedsmsaeaazusgraduszuuluFowesguasd gunu
yosmiinnuvesesdnsviienszuumsiadula Taelideyaifielruilainesdnsanunsamaud
firnuinnuanusa amhaunuszesnaniiesdnsdesns

NIFINUHUNTNINTUYWE MU8AT NTTUIUNITAIANITAIAINABINITNTNEINTYAAR

YosasAamaiumsarming desnsyaralssinnlassiuladuusinlasazdesnisdels

audndulunisneununinensuyed
agausdulunsnusuninensiged fide
1. @01zANN 9 IuﬂWiﬁwLﬁumuﬁmimﬁammmagjl,auaasifmi’mﬁa NINBIANTS
Tufinsnuauiday Wenissesdunisiudsuntas siamfialﬁl,ﬁmﬂzym%ﬁyulﬁ LUNITUIA
dnsmdsauluesing Judu
2. Yayihutiosdnsiiauaduiudouniniu ssdnssndudeddyaains A
mnuamnse seilidesdinsnaumuidsaunseniaglfyaainsiianmg aouawssn
Fosiauineusy ddldadeudrann
3. Yo muanarn)nu1evedsy 4aninaden1saiunsuINITINUAAR WU
NOVUIBLIIIUFUNUS NYUUIBANATEINULIINY FIlTinuTsaesauruidanuli
RVFRER
4. gpsmshiiinAnuauna senintanineinsyaaaluduntanuig 9 fudsunm
nuitagdiositluauan
5. Mdeyaiildann nisraumumineinsuywd (Juuselendlunisuinns ans
fansyanalududu 9 wWu msindie msussauiis msfineusy msdeusiunis way
nseaImouwny (s

6. elrn1insensnasruludidulusgraiiussansan
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7. Wunumslunisasemdiay Tiaenedesiuau@eInIsuedadnnis

8. elrnanssusslusudnsiidsruduldasgneiiszuy

NITUIUNTINUHUNI NN T WE

MU NENTIYEg ST umausg 1 TRl

fufl 1 nsfinrsmdmanouasunuresesdnig o MsfinwuazRiansan unuaud
psrnslaimuald leazthwavesnsAnwindanstoyasuynainslusuan

fuil 2 nsfarsananunisaminensuyusluilagiu Ae nsd1319 wagnsuun
AIUUTZLANGNG o) WU AIUANUAZIL WA 918 waznsany) (s

fuit 3 nsmemsainimensuyed Wunmsiansaunfsaudesnissiuiu dssay
yeaniinnuilosdnisdosnts sfesfinnsanlavaziBenfetadeqifeddos wu mslende
Msaeen Msidou dumds maindeaeny s

fuil 4 nrstmuaununsufoR deldamamssinineinsuyeduda Jstmunsenan
HuununuiteU fORuLNLNTATINN UHuMIARIAeN LHUN1TUTTY WuNsHineusdudy

fuii 5 N3ATIEBULAZNNTUTUUTS sﬁgumauﬁlﬂumimmaamﬂ%uLﬂ&JULLaz‘U%’Uﬂza

4{‘ 2/ [y & 3 1 = a a
wily elvinssuiunisausunsnensuyudiuliognsdiuss@ngnm

N1983319IYAAINT (Recruitment)

nsassmyeanns Wunuduwsnuesdunuifieruddglunssuiunmsdaaudvinnu
(Staffing) tWnunefe THldaufidaiuiaiiuaiuisauinulussdnisdues sy
ArwdISaveesdmsfituagiugunmveayaains fadu msassdndondensessounoy
\uLAE It

AM3asIVT Ao nszuruNTiuNITuaI l@znikazgsladatasauidaoiug
ANNENTAbNYIINUlUeANTS

M58 e nszuIuAslunITHemEnzalsuazgele Tiyanadisinu audad

WLNEEN ANUTBIANITAUUal) TnunadasauluesAnig
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% v [
n153ayAAaLI1ineY (STAFFING)
tnusmsnsiufimsnensuywdiluledediunieweerns wasninensuyudds
& LY o w (3 a v [ 3 [ [ a [
Juiladdguesesdnistnme lddesdnisunalainiy asdugsiadssianlafinnn euves
asRnIsmalsenneatoatuninensuyediuiugiu msizasdudnuinisvesesinisi

Jndussueilald wazsuiavounineinsuyudluesdnis FallAnan9in aaAn1sazUszay

ANudNSI ol AT UL UNITUSNITNITINNITNST NN TUU B TULD

Y 9

[ :.// (% v o . [ < | =

Aatiun133nN1syAAaLtYingu ( Staffing Jluesdn1s uazidudiuniwenszuiunig
UINIIN139ANIT89ANT BRI NTUNITREaITDIINUNTLAT 9 Alagian1zaeneds
UnusnisagAesdaniaulyied 1amansauiuAIwnueu WSouNIHnausy WuNUA1Us

AT Laziinwedu o 8Nl

n153nmyAAa( Staffing)  1aN8ie N15ATINT NITAREBN NITUTIVFIUNULUA 9

Win sz aunulAsIad519u0989ANIS

Y] . = ) Y o S &
n133nmIuAAa ( Staffing) Muefis Asdaviyaradnineu aunseuiunsidu

nenmsviselilunians wibinnudulaieglindnauniiaauianuaunsaliiuesdinis
FTUUMITIANIYAARTUBIANIS

JEUUNTINUARALUBIANTT AR lNsnTRIeENTauARy taelin1sdnrinun
YBIBIANIT WALTTUITIIUUTISIUUALLNUNYDI09ANTT watdifadliasIents Ay
Foensuransuesasdns seluilagiunazeunanuenaini ssnsdifesfiarsuuasiiun
109uAaINTin Mmsssluunainiglunieainunasneuen aaeaaunsaling n1sAnden N3
Aousuvils MsUszdiu meilneusuuazmsam sfensiansananzanudugiih uay
msmuey  dedaferng q fndandfudndesiuiuiedeuisnielulaznisuen aronau

WlgugNTUIMINSNUYAAR Lazn1539l3v8383AN5BNAY

FEUUVRINTTATINIYAAA ( Recruitment System )

JEUUTDINITATIVIYAARUBIANTT d1NN30919asTnIle 2 Seuu fie
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1. szuunsss ( Merit System ) dwidumsassmyaaaluszuuiifunsfiarsanis
A AnuasnsauarUsTaunsaling 9 Uszneunsiansaniuaudnineu daundnves
JEUUAMGITUAD

NANANENTSA

NANAALENDAA

maneTUAS

wanaudunatmenisdes

2. svuUgUius ( Patronage System ) dwisunsassmypaalussuuil lllaly
AudEde AR5 AnuENnsavesRaling IvsmuzaniuuvEeliiieusinsindula
Supudwheudunsdnen uueth vienshnanwssawan Fsssuuiagasafudiui
EEATGRIGERH

N15UUNT5tUNMTaTIM ( Recruitment Process ) fig

1. MIINRUNTNEINTUY B

. AYIUABINITNTONITTBVDIHIANTHEHN 9
- Mysyiuvtanuigivyaaalnl
mMssunuamsaumaildnnmnziny
TORAAIUYBIFINNITHIEH 9
AvuanaTRypaInsinsaiuny

AMNRUAITNITATINN

© N oL AW N

Auianelanlegadag

unaslunsassm
Tumsassyaansidvhau Sufuegridefiagdesiisdsmnnmngauvesnuii
Snwazanuiiozyh feiu unddunsassmifisnly 2 undsie
1. wdenneesins Tuisdannsafiazassmldlag

C YY)

1.1 guedudayuvimihasudaiien
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(Inventory Management and Purchasing)
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UNN 9

TggunuuazaIsaumnAnISATUEN

Tasea319lgguniu (Supply Chain Model)
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Tier 1 Manufacturer Distributor Retailer Customer

lgguniu

(ﬁM’l: http://www.agriman.doae.go.th/home/news2/Logistics/Binder%202.pdf)

Three Primary Flow

Information Flow

Pn‘ma:z Product Flow |

DC/Wholesaler Retailer Consumer
Demand Variance

Primaz Cash Flow

Reverse Product Flow

nstravedlgguniu

(Fan: http://www.agriman.doae.g¢o.th/home/news2/Logistics/Binder%202.pdf)
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Supply Chain Management

Raw
e v | e |
Parts
Supplier
Bae Manufacturer »{ Distributor Retailer 9 Customer
Materials
Parts
Supplier
Raw Distributor C ver
Materials
Materials Physical Distribution et
Management Management

Supply Chain Management

1A598519 (Supply Chain Management: SCM)

(Hun: http://www.agriman.doae.go.th/home/news2/Logistics/Binder%202.pdf)
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Supply Chain Management

B Ma.te:lals Management FIIII | S Ph\ sical Distribution >>>>>>»>> A

=0~ Regional Retail m
/,/\‘\ Distribution Outlets stomers
/ * \ Center !& ﬂ <m
Raw Material RDC " <«‘no'm.r‘s
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1A598519 (Supply Chain Management: SCM)

Suppliers

(Fian: http://www.agriman.doae.g¢o.th/home/news2/Logistics/Binder%202.pdf)

Components of Supply Chains

Material Flow B Upstream

[ Internal

Downstream

Information Flow

Supplier Manufacturing

Distribution ' *“ Customer

Components of Supply Chains

O
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(ﬁll’l: http://www.agriman.doae.go.th/home/news2/Logistics/Binder%202.pdf)
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919041190 Supply Chain Operation Reference (SCOR) Model

by Supply Chain Council (§CC)
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1) Aanssuuan (Primary Activities: Line Functions)

AanssumdnazUszneumemsneliiinyaruiivvesdummaennszuiuns sy
N135ULY MINER NIFINEFUAT N1TAAIA kATUINITNINITVY

(1) Inbound Logistics ifufanssuiifinsiringiuviedrutszneviiaglddmiunis
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wan snfogrdlugramnssuaeuiaged Inbound Logisticsionssududaudng 4 e
Usgneulhiuneuinmesiuneusiely

(2) Operations \Hutusouresmananduduarsmdmnnszuaunislumadasuann
vosingiuviediutszneudnariiududiude Final Product Tuidififonisuseneviudiy
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(3) Outbound Logistics Aan1sdnLiuuasindsduddide dmsudiegralindens
Jafiuinsesrenfiamesiliusznovnasnanud lundsdudn uaznisindsdudlaiuguny
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(4) Marketing and Sales ABNTLUIUNITVBINITIATIENAIIUABINITVOIGNAT bale
aussnfosnsileliuitmaninsavedudls aienelalituuiom

(5) After- Sale Services Fumaundsnisvisdududuisnagdasiiuinamdanise
dioaseufimelalvifugnén ussdulomadialunsadansnendioly wWunisfulsedu
duAn Usmsasiadeulardenuey Auduing (Jusu
2) NanssuadueayU (Support Activities)
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MIUEUNAgNS tassadansumsdnnis usu

(2)  Human Resources Management N15AALABNKAYNAILIYAAINTIUBIANT TIUD
msusvsiamatsuaisiuyaanssuulsuiensisnukar TSI AINsULYL

(3)  Technology Development aseunguiamalulagazativayunsaiiunisves
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(@)  Procurement ma%’m%ﬁmmmqﬁuLLagLﬂ%q%’ﬂiﬁm%’umimam

Seusiazudemil Value Chain dsneliAnnisairayanfinuazanuanisnnianis
wistuuresialead liazanussnniineniuludgduazgnivessidiedeaylduans
MUNN

(‘ﬁm: http://www.greenlogisticsthai.org/index.php/whats-green-

logistics/definition/50-2010-04-26-04-25-55)

Value Chain
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Initial Supplier

Information Flow

Al 1.7 lianen (Value Chain) uazleguniu (Supply Chain)

(ﬁﬂﬂ: http://www.greenlogisticsthai.org/index.php/whats-green-logistics/definition
/50-2010-04-26-04-25-55)
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nslavesingdiu (Material Flow) agisuangnaningiuuasivieuaninliises 9 au
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a 1% v o
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Information Flow
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(Vimm http://www.greenlogisticsthai.org/index.php/whats-green-
logistics/definition/50-2010-04-26-04-25-55)
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dlowesfanssuladafindvedudn (Logistics of Manufacturer) lunseulduanén
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(Distribution Center) la3afindvadgnszateduen (Logistics of Distribution Center) lunsau
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Uapnuaza Usrssrvasmsdnnsldalvmu (Problem and Barrier of Supply Chain Management)
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2) syuumsioansvesgilumelnifiertu esnnldgunutiuasdoaieadasiv
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521AU (Collaborative Planning Forecasting and Replenishment, CPFR), N13A0UAUDI9E19
539157 (Quick Response) waz n1siindufAIAdog9meiilos (Continuous Replenishment)
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3) unud1AtyUes Supply Chain Management Wii1N1SHARIZLAIUTUSDULAY
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(1) Twafu (Materials)
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(2) asduwnd (Information)
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Useleviiraensi SCM
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1% =

2)  UTuUTesERUYRsAUMALUR

3)  iuendaldinndu
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5  ansunulufanssusne 1a

6)  UTudumsuimsgnm (ﬁmw:http://btog.eduzones.com/friendLy/40435)

7.m35UszgnAldn1sdnnislagguniu (Applications in Supply Chain Management)
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nUszaAdfyuad Supply Chain Management (SCM) &3aLaSuas1anaKEs
(Productivity) wazdnanmiwilenin (Core Competencyﬂﬂammmﬁﬂﬂi{ﬂmzﬁmawéﬁ
Hu Action Plan wevesins Tnefliduszase dueluil
1) ddhmenediernuwslavesgndn
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asfoluyl Fafiodngndduguénats (Customer Centen) wazlaniagtudu Globalization fio
langsAalddeuseiu n13dnnis SCM Fadesiisduuuidendunuuysninis (Integration)
et nnaade Supply Chain Management : SCM Tuiifomvewisdeatuillidnlaindu
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1) N15AIAALILEBAYTY (Sale Forecasting) hagnszuIuNISAtUAYUALETY
n13man (Market Supporting Management) %Lﬁua'auﬁLﬁ'méﬁaqﬁ’uﬁLLsziﬂummm%nméuaa
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2) nsdansnszuaunsdade (Procurement) axduduiliieadostunisdanis
URA
3) nsdanisvudslulgguniu (Carriage / Transportation)un1sdanisiieates
ffuAuLs)
4) M3¥an3rdsAud (Inventory Management) 1unsdnnsiieatuaninages
N9N15U
5) ASEUINNSATUAYUNER (Manufacturer Supporting Management) Wunis

Fanstumuansuy
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6) NIYUIUAIINTEIBEUAT (Distribution Management) Wun1sdnnsiieatiu
RPN Speed

7) msdensieatumalulagansaumealuleguniu Wunisdanisin3edisuas
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(Moving)
n151U1 Supply Chain Management (SCM) t1luasaud (Dominantieid1ludnnis
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Fadunisu e1srUUNISNAALUUTLLIAT (Just in Time; JIT) wazmailanieg unldifiotiiy

WaAluNIEUIUNTINTRINMINER anTEAVAUAIAIARY UALANTEELLIATTENINNTEUIUNTIA
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Woafigaminfiazyinld JsdnduedreBefiagdeiinisfndadoaisuazuustu (Share) Toya
WUURBLLUDILAYYIUT (Leenders, et al., 2006)
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AMLAINNTDA99 Ndua 1dglunise wlunulufanssunisiadeingfu (Procurement of

raw materials) lnarduisosvaanisdnwiarudesnislunisldingiunisdaniingdv (Supply
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Materials) NAfiaaun1n laglun1sdnde (Purchasing) wazn1sdnmagdesiinssuiunisiiielyly

nsanduladeningdu wazdnduladendina mureTagau (Supplien) Naun1nlusian
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(Supply Chain) kagn159An15t8Un1u (Supply Chain Management) lun 3oy 9 fu
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(Competitive Advantage of Retailer)
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One Channel Multl Channel Cross-Channel Omni-Channel

Busi & can choose b Ci may switch lanes, The customer's awareness of

engage through a channels depending on how they crossing between channels distinct channels dissolves as

single channel. prefer to engage with a company. as they progress through anywhere-everywhere access
Channels operate independently, tasks or seek alternate blurs the lines between digital
with little to no integration means of engaging with an and physical experiences.

between them. organization.
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